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Optimist: A guy who sits in the 
last row of the gallery and winks 
at the chorus girls. (Or the dealer 
who thinks he’s going to get a 
lotta cars this year.) 

* * * 

WMC expects 80,000 persons to 
be unemployed in the Detroit area 
by Sept. 1. Yet the unions are 
battling each other to see how 


many more they can make idle. 
* * * 


Used °42s Freed? 


NADA is confident, although the 
news has not yet officially been re- 
leased, that the rationing program 
on used 1942 cars will end on July 
1, 1945. 


* * * 


Prices in July? 

Looks like auto makers and OPA 
will get together latter part of July 
on postwar prices. 

As a tipoff on car prices and dis- 
counts, watch developments in new- 
truck field. 


* * * 


Last Chance? 

With House passage of the OPA 
extension bill Friday without 
amendments, dealers must now pin 
their hopes for the discount status 
quo on the current survey being 
made by NADA. 

When dealer returns are in and 
tabulated, NADA will present the 
results to OPA officials and Con- 
gress in the hope of convincing 
OPA that dealer discounts must be 
maintained at prewar levels. 

* * + 


One Thing 


U. S. tire experts believe they 
may learn at least one thing from 
German synthetic tests. It’s a 
compound to give “tackiness” to 
synthetic rubber that may prove 
a boon over here. 

Otherwise, the mission that’s 
been studying captured German 
records declare the Nazis were far 
behind America on synthetic rub- 
ber quality, production of tires, 
etc. 
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‘43 Car Quota Raised to 241,916; 
449,102 for First Quarter of 1946 


U.S. to Mediate 
In Union Battle 


New Flareups Shut 
Packard Plant, Halt 


Chrysler Expansion 
By Mac Gordon 
Staff Writer 
DETROIT.—The growing 
AFL-CIO battle over recon- 
version jobs was heading for 
settlement over the weekend 


at the hands of federa! medi-' 


ators in Washington. 

Although AFL leaders were be- 
lieved reluctant to negotiate with 
the CIO unless the terms are na- 
tional in scope, it was reported that 
UAW-CIO chieftains were ready to 
start discussions at any time in the 
capital. 

The dispute shut down the 
Packard plant here Thursday, 

idling more than 21,000 workers. 
Work on Chrysler’s $4,500,000 re- 
conversion project was at a 
standstill. 

Other labor development during 
the week included: 


l Introduction in Congress of a 
new labor relations bill to super- 
sede the Wagner act. The measure, 
sponsored by Senators Burton, Ball 
and Hatch, is modeled after the 
Railway Labor Act. 
2 Eruption of a new walkout at 
the Ford Rouge plant. Approxi- 
mately 8,000 workers were to be 
laid off Friday as a result of a 
walkout by 1,400 men in the spring 
(See LABOR, Page 36, Col. 1) 


Moran Named to Succeed 


Chamberlain at NADA 


WASHINGTON.—Lee Moran, 
Pittsburgh automobile dealer, who 
a little over a year ago came to 
Washington to take charge of the 
sales of surplus Army motor ve- 
hicles for the Treasury’s Procure- 
ment division, was announced Fri- 
day as the successor to Ray Cham- 
berlain as executive vice-president 


In This Issue 


Automotive Washington ....Page 16 
Aircraft News Page 24 
FOB Factory 4 


of the National Automobile Dealers 
Assn. 

The announcement was made by 
NADA President William Mallon. 

Moran, it was said, was the unan- 
imous choice of the NADA Execu- 
tive committee at its meeting here 
two weeks ago. 

That was understood at the time 
by Automotive News. But Moran’s 
formal acceptance was not imme- 
diately forthcoming, due, it was 
learned, to pressure brought to bear 
upon him to remain with the Office 

(See MORAN, Page 37, Col. 1) 


Grateful Nation Accords 
Tribute to Knudsen 


By Mel Humphrey 
Staff Writer 


DETROIT.—Lt. Gen. William S. Knudsen, one of the fore- 
most production geniuses in history, Thursday was given 
the unstinted salute of Detroit, Michigan, the United States 


| and Denmark in a colorful ceremony here. 


Officially acclaimed Gen. Knudsen Day, Thursday's cere- 


monies included a military 
| parade viewed by thousands 


and culminated in the Ma- 
‘sonic Temple auditorium in the 
| evening, with glowing tributes 
ifrom top executives of the auto in- 
dustry and the nation. 

Among thousands assembled to 
{honor “Big Bill,” was Gen. George 
,C. Marshall, chief of staff of the 
i United States Army, and Under- 
'secretary of War Robert P. Pat- 
| terson, who flew here especially for 
the festivities. Gen. Marshall 
termed Gen. Knudsen “a great citi- 
\zen -soldier, loyal, self - effacing,” 
‘and gave him complete credit for 
‘building up America’s armament 
;output to its present heighth. 
| Undersecretary Patterson said: 
| “It’s no wonder Detroit is proud 

of him. The Army is also proud 

of him, and I know the country 
is, too.” 

Gen. Knudsen, first civilian in 
ihistory to be given the rank of 
‘lieutenant general, has been pre- 
‘sented with the nation’s highest 
‘non-combat award, the  Distin- 
‘guished Service Medal. 

Speakers at the evening cere- 
money also included Sen. Homer 
Ferguson, (Mich.) Harry F. Kelly, 


(Continued on Page 32, Col. 4) 


New Car Quotas 

By Firms 

' Second 

Half 

1945 

General Motors . 95,096 

Chrysler 49,635 

Ford Motor .... 39,910 
Studebaker 


First 
Quarter 
1946 


190,192 
99,270 
79,820 
18,550 
13,602 
12,118 
11,550 


449,102 


Ford Protests 
‘Discrimination’ 
On Car Quotas 


DEARBORN.—J. R. Davis, di- 
rector of sales and advertising, 
Friday announced that “Ford Mo- 
tor Co. already has made a pro- 
test to the War Production Board 
on the method followed in allo- 
cating automobile production for 
the last half of this year. Our 
company feels that it is discrim- 
inatory against both our dealers 
and our suppliers. 

“For example, our dealers will 
receive about four cars per dealer, 
whereas dealers representing 
some of the smaller independents 
will receive many times that 
number,” Davis declared. “The 
allocation also works a hardship 
on our company, as it fails to 
take into consideration the fact 
that we will be operating at less 
than 10 percent of our prewar 
output, whereas one of the inde- 
pendents will be operating at 
nearly 100 percent of its prewar 

(See FORD, Page 29, Col. 5) 


945,000 Trucks 
Set for 1945 


More Steel Prompts 
12% Car Goal Boost; 
Upholstery Easing 


By Pete Wemhoft 


Editor, Automotive News 


DETROIT. — There was a 
lot of good news mixed in 
with the bad labor news on 
the automotive reconversion 


front last week, as follows: 

WPB boosted 1945 new-car out- 

put authorization to 241,916 (up 
12 percent from the previous total 
of 214,916) and announced approval 
of production of 449,102 new cars in 
the first quarter of 1946 (up 12 
percent from the previous figure 
of 400,000) — a total of 691,018 units 
for the nine months ending March 

30, 1946. 

WPB prepared to add a second 

“bonus” of 110,000 commercial 
vehicles to the total already author- 
ized for production in 1945, raising 
to 545,000 the total for the year. 
(See story on page 25.) 

3 WPB altered M-73, permitting 
mills to produce wool top for 
civilian upholstery needs, since mil- 
itary orders have been virtually 
filled for the third quarter. Director 
Davis of Office of Economic Stabili- 
zation authorized pay raises to spur 
employment in textiles and other 
industries needing stimulus. 

The 76,000 increase in new-car 
quotas, WPB said, was due to 
double supplies of “free” steel 
that will be available during the 
third quarter. About 1,000,000 tons 

(Continued on Page 37, Col. 1) 


Traman: Keep Cars in Shape 


WASHINGTON.—In an appeal for continued servicing and careful 
driving as more gasoline becomes available, President Truman de- 


clared last week: 


“Motorists throughout the nation will get an increase in their gaso- 
line rations this week. This means more traffic on our streets and 
highways and more danger of accidents with loss of life and destruc- 


tion of property. 


“Upon every man and woman who drives an automobile rests the 
responsibility of helping to avert this danger. Each can do his part by 
driving safely and by keeping his car in good operating condition. ... 


“By keeping his car in safe operating condition and by driving it 
with the utmost care, every motorist can help in relieving our serious 
transportation problem and thereby aid further in the whole war 


effort.” 
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Sloan Asks Dealers 
To Expand Facilities 


NEW YORK.—Assuring General 
Motors automobile dealers that it 
will be the corporation’s policy, 
postwar as _ pre- 
war, to meet the 
product needs of 
the consumer and 
further to expand 
the opportunity of 
both its dealers 
and itself wher- 
ever it is possible 
to do so, Alfred P. 
Sloan jr, GM 
chairman, will de- 
clare tomorrow 
(June 26) in a 
statement to deal- 
ers that if General Motors is to pro- 
vide the facilities and organization 
to develop fully the postwar oppor- 
tunities it must be obvious that a 
parallel program of expansion and 
preparation must be carried on 
within the dealer organization. 

“To protect our position both you 
and we must be able to deliver the 
goods when the custmer is ready 
to buy,” Sloan asserted. 

“A major part of our proposed 
postwar investment involves rais- 
ing the technical standard of pre- 
war facilities to maximum effec- 
tiveness. In our automobile oper- 
ations, additional assembly plants 
are contemplated to decentralize 
further our manufacturing opera- 
tions and to effect better distribu- 
tion of cars.” 

Referring to the dealers’ part in 
the program, Sloan said: 

“It should be clear that there are 
in these circumstances both an op- 
portunity and a responsibility. An 
opportunity to capitalize the de- 
ferred demand resulting from the 
suspension of production during the 
war. A responsibility to our part- 
ner type of relationship to provide 
the sales, service and all essential 
facilities necessary to support effec- 
tively and aggressively the program 
as proposed. 

“If General Motors is to provide 
the facilities and organization to 
develop fully the postwar opportun- 
ities, it must be obvious that a 
parallel program of expansion and 
preparation must be carried on 
within the dealer organization. 

“Foremost in these plans should 
be the property from which the 
dealership will be conducted, in- 
cluding the new car, used car, ser- 
vice and parts facilities, as well as 
the necessary equipment for carry- 
ing on these activities in the most 
efficient manner and with the ob- 
ject of capitalizing the opportuni- 
ties of each of these departments 
of the business to the utmost. 

“Everyone recognizes the impor- 
tance of adequate capital in the 
conduct of a dealership. Dealers 
should carefully examine their fi- 
nancial position in the light of their 
postwar capital needs. 

“The war has brought new em- 
phasis to the matter of service for 
our products in the hands of mil- 
lions of users; not only must we 
continue our efforts to improve the 
service to these owners under the 


A. P. Sloan jr. 


WILLIAM B. STOUT, research chief 


difficulties of the war period, but 
there must be no relaxation of this 
service effort in the postwar period. 
Plans should be developed for in- 
tensive cultivation of these loyal 
owners not only to take care of 
their service requirements but to 
have them continue as owners of 
General Motors products when they 
again make their purchases. 

Sloan asserted that the keystone 
of General Motors’ prewaf con- 
cepts of its relationships with its 
dealers, which recognized a com- 
munity of interests—a partner type 
of relationship—would be continued 
in the postwar period, directing | 
“our research toward attaining for, 
the future a broader and more com- 
prehensive interpretation of the 
fundamentals involved. 

“This concept from the dealer's ; 
point of view expresses itself in, 
terms of opportunity, security and 
equity. 

“1. Opportunity to build a busi- 
ness, to make a profit, to develop 
a position for oneself in the com- 
munity. 

“2. Security in the sense that 
through a continuing relationship 
the efficient and aggressive dealer 
is afforded an opportunity eventu- 
ally to achieve financial independ- 
ence. 

“3. Equity in the sense that the 
administration of policy as well as 
policy itself must be based upon 
the facts interpreted without preju- 
dice or favoritism and with an open 
mind. Full opportunity should be 
provided for a hearing when dif- 
ferences of viewpoint in the ad- 
ministration of policy arise.” 

Sloan said further: 

“Some automotive dealers ap- 
pear to feel that their interests 
are better protected through the 
instrumentality of some form of 
government regulation rather 
than through a partner type of 
relationship such as exists with 
General Motors. I sincerely hope 
there are not many General Mo- 
tors dealers who hold that point 
of view. As one greatly concerned 
with the alarming trend away 
from free enterprise towards reg- 
imentation of the economy, I 
rebel in principle against any- 
thing and everything of that sort. 
It is something that will grow 
like a cancer when started. There 
will be no cure—no turning back.” 

“As an additional component in 
the postwar distribution pattern, it 
will be the policy of the corpora- 
tion, in the event of death or in- 
capacity of a General Motors deal- 

er, to endeavor to reach a mutually 
satisfactory basis for entering into 
a new relationship with the existing 
business provided a new manage- 
ment can be selected from within 
the existing organization, or from 
members of the dealer’s family who 
have been active in the operation 
of the business, and provided fur- 
ther that such management and 
the financial structure available to 
it are satisfactory both to the di- 
vision and to the representative of 
the former dealer. 


for Consolidated Vultee Aircraft Corp., 


has been obtained by Graham-Paige to head development of its postwar automo- 


bile. Stout, who is on long-term contract at Consolidated, has 
radical type cars in the past, including the Scripps-Booth auto in 
first of several Scarab cars (rear-engined) in 1932. 


esigned several 
911 and the 
He is shown with Joseph W. 


Frazer (right), chairman of Graham-Paige. 


BRAKE cYE 


TO MAKE CAR DRIVING simple and safe for GI amputees, the Army Sur- 
—- General Staff, the Society of Automotive Engineers, the Automobile Manu- 


acturers Assn. and the American Assn. of Motor 


ehicle Administrators several 


months ago launched a joint study of the problem. The result was a combina- 
tion of devices designed to answer the needs of almost any case of limb disabil- 
ity. Blueprints were then made available to the industry. Auto makers engi- 
neered adaptations which were exhibited in Chicago last Friday. Uniform among 
the demonstrated applications is a large vacuum —— built over the engine 


and working off the manifold. Power 


rom the cyl 


nder reduces throttle, clutch 


and brake effort. On the Studebaker (above), control of the vacuum power cen- 
ters in a single lever mounted on the steering column directly above the cus- 
tomary gear shift. Upward movement of the lever engages the clutch and opens 
the throttle; a downward movement disengages the clutch and applies the 
brakes. For steering, a special knob is attached to the wheel. This knob. shaped 
for a firm grip by either a dress artificial hand or a hook, swivels with the rota- 
tion of the wheel. Other mechanical features are starter and light dimmer 
switches on the dash, where they can be conveniently reached by the knees; and 


an “‘eye’”’ on the emergency brake lever for a hook 


hand. An advantage of the 


devices is that they can be installed on an automobile without interference with 


normal operating controls. 


IT WILL BE POSSIBLE for veterans who have lost arms, legs, hands or feet, 


even u 


to those who have lost two legs or one leg and one arm, to drive safely 


in postwar days through the use of the simple control device pictured above. 
Concentrated in a single lever, this control system was developed for a standard 
Plymouth car by Chrysler engineers in cooperation with the SAE. (A) Control 
lever which moves up to engage clutch and feed gas, downward to apply power 
brake; (B) standard gearshift lever; (C) standard directional signal; (D) button 
on dash which cuts out vacuum controls and enables car to be driven in normal 


manner. 


Special-Equipped Cars Tested 
By Disabled Veterans 


CHICAGO. — Military hospital 
authorities say that one of the first 
questions asked by war veterans 
who have sacrificed arms or legs 
in defense of their country is: 

“Will I be able to drive a car 
again?” 

The answer—an almost un- 
qualified “yes”’—was given here 
Friday by a group of war vet- 
erans—all of them amputees. The 
anxious query was answered not 
by words, but by action. Despite 
their handicaps, these men gave 
a convincing demonstration of 
skill in the operation of automo- 

biles. 

The event was the climax of an 
activity which began inauspiciously 
exactly a year ago Friday. 

On June 22, 1944, at the 12th an- 
nual meeting of AAMVA, in Chi- 
cago, a disabled veteran of World 
War I, addressing the delegates. 
urged that everything possible be 
done by everyone in the nation to 
assist returning veterans in their 
struggle to restore themselves to 
the normal pattern of everyday 
living. 

The speaker was Michigan’s Gov. 
Harry F. Kelly, who sacrificed a 
leg at the Battle of Chateau Thier- 
ry in 1918. 

Gov. Kelly’s challenge was ac- 
cepted by AAMVA President C. F. 
Joyner jr., and a special committee 


to study the driving problems of 
disabled veterans was set up. This 
committee was composed of Lee C. 
Richardson, director of the Motor 
Vehicle division, Michigan depart- 
ment of state, chairman; George 
Ziegler, of New Jersey, vice-chair- 
man; Lena Brock, of Mississippi, 
and Paul Mason, of California. 
Maxwell Halsey, executive secre- 
tary of the Michigan State Safety 
commission was retained as tech- 
nical consultant. 


At a meeting held in Wash- 
ington offers of assistance came 
from other organizations, from 
Norman Damon, vice-president 
of the Automotive Safety Foun- 
dation; Burton W. Marsh, di- 
rector of safety and traffic engi- 
neering, of American Automobile 
Assoc.; Don Blanchard of So- 
ciety of Automotive Engineers; 
Sidney Williams of the National 
Safety Council; L. S. Harris, ex- 
ecutive director of AAMVA. 
Through the participation of 
SAE, an offer of assistance came 
also from the Automobile Manu- 
facturers Assoc. 

The rapidly spreading interest 
was shaped into a concerted effort 
when it was learned that Maj. Gen. 
Norman T. Kirk, surgeon general 
of the United States Army, was 


(See AMPUTEES, Page 36, Col. 5) 


Court Suit Tests Ld 
Colorado Dealer {J 


Licensing Act 


DENVER.—The dealer licensin 
law passed by the Colorado legisla 
ture early this year has been chal- 
lenged. Attacking the constitutio 
ality of the act, Lee Corder, Denve 
used-car dealer, has filed suit in 
District court naming Albert F 
Cruse, state director of revenue 
and dealer administrator; Attorne 
General Hinkley, and District At 
torney Burke as defendants. 

The act is unconstitutional, thg 
complaint asserts, because it con 
flicts with the provisions in Article 
5, Section 21, of the state constitu 
tion, which says: 

“No bill, except general appropri- 
ation bills, shall be passed contain 
ing more than one subject which 
shall be clearly expressed in its 
title.” 

The bill provides that after July 
1, all dealers must obtain a license 
from the dealer administrator at 4 
cost of $25 and post a surety bond 
of $2,500. All automobile salesme 
must obtain a license, the fee fo 
which is $5, and post a surety 
bond of $1,000. 

Corder asks for a temporary in- 
junction, pending the courts de- 
cision. 

The bill was sponsored by the 
Colorado Motor Dealers Assn. The 
act has been signed by Gov. Vivia 
and is scheduled to become law 
July 1. 


OPA Postpones 
Price Formula 


For Car Parts 


WASHINGTON.— Instead of get 
ting a positive answer from OPA’ 
on a procedure to follow in pricing 
components and parts for new-car 
production, as parts manufacturers 
understood they would at a meeting 
here last week, the session was de 
voted largely to exploratory ques- 
tions, based to a considerable de- 
gree on the pros and cons of the 
industry-wide formula proposed by 
Administrator Bowles in his May 11 
statement. 

OPA seemed conscious of thé 
necessity of an early decision o 
the matter. It is understood that™ 
the committee urged immediate ac- 
tion on the matter as well and told 
OPA pointedly that even if the parts 
makers had a pricing formula to- 
day, many could not figure prices 
until OPA had also set its poiicy for 
such items as grey iron, steel cast- 
ings, forgings, malleable iron and 
screw machine products. Most of 
these parts are bought on the out- 
side by the parts makers. 

“Prompt action” was promised on 
these items, but at no definite date 

A full membership of the AAP} 
was in attendance at the meeting 


3 Timken Chiefs 
Fly to Moscow 


CANTON, O.—Three officials of 
the Timken Roller Bearing Co.,; 
headed by William E. Umstattd, 
president, have left for a flying 
business mission to Moscow. 

Accompanying Umstattd were A. 
L. Bergstrom, vice-president in 
charge of engineering, and O. J. 
Horger, chief engineer of the rail- 
way division. 

Umstattd said the trip has two 
purposes: first, to interest the So- 
viet government in using Timke 
tapered roller bearings in a com- 
plete revamping of the Russian 
railway system, and second, to of- 
fer technical assistance in plans 
for a plan to manufacture roller 
bearings. 


Gas Quotas Seen Tight 


Until Jap Defeat 

CHICAGO—Motorists prob- 
ably will have to get along with- 
out further increases in gasoline 

‘rations until Japan is defeated, 
according to Dr. Robert E. Wil- 
son, chairman of the board of 
Standard Oil Co. (Ind.). 

Wilson said that the growing 
consumption of flame throwers 
and fire bombs along with in- 
creased use of higher octane gas- 
oline for planes are reasons why 
no further increase is in sight 
for civilians. 


LLL ee 
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“men, 


A N EDITORIAL appeared on this 
page in Automotive News three 
weeks ago, concerning Terrorism in 
Union Activities. I agree that we 
nust fight fire with fire, but an 
ounce of prevention is worth a 
pound of cure. If fire has already 
arted, however, our best protec- 
tion is laying a condition to limit 
e conflagration. 


Union leaders have missed the 
opportunities afforded them under 
the Wagner Act to become the 
greatest influences in America. 
There has been too much interest 
n the collection of dues for the 
benefit of the union coffers and 
officers, and too little interest in 
programs for the benefit of the 
members. 


Public sympathy for unions dur- 

g wartime has been alienated to 
a marked degree by the activities 
f radical labor leaders. It is true 
hat the movement has spread so 
far as automobile dealers are con- 
erned, from the metropolitan cen- 
ters to the smaller towns. The first 
ush of organization has now spent 

s course, and if we, as business- 
handle the situation intelli- 
yently, we can save ourselves and 
he nation a lot of trouble. No one 
rightfully can object to union or- 
ganization, but we are certainly 
Hoing a service to unions, the na- 
tion and ourselves to beat gangster 
methods. 


* * * 


reate Harmony 


n Your Place 


HE subject of labor relations is 
of particular interest to auto- 
mobile dealers, because in normal 
imes their organization is a selling 
organization and it cannot put up 
a really aggressive continuous mer- 
handising effort unless there are 
sound employer-employe relation- 
ships and the entire organization 
orks harmoniously. A great many 
towns are already organized, so far 
mechanics are concerned, but 
hese contracts sooner or later will 
be up for renewal. 


The following recommendations 
apply therefore to union-organ- 
ized, as well as non-organized 
communities. The greatest pre- 
ventive of a successful union or- 
ganization and to obtain better 
contracts when they are up for 
renewal, is to keep close to your 
own organization. Walk through 
your shop once in a while and 
greet the workers with a smile. 
Who was it said: “Of all the 
things you wear, the most impor- 
tant is your smile”? Use the 
same courtesy to a worker as you 
would to a customer. Keep close 
to them. Make it a point to find 
out and evidence your sympathy 


=Sjust Among 


_— 


Dealers 


ArTHuR N. Cour (Pontiac), Port- 
land, Me., was born in Saco, Me., on 

uly 23, 1897. His initiation into the 
business was as a 
salesman in 1922. 
He became a 
dealer in 1929 
with a Pontiac 
contract which he 
has continued 
ever since. His 
elevation to 
NADA  : state di- 
rector was the re- 
sult of his suc- 
cessful terms as 
president of both 
the Portland and 
Cumberland dealer associations. He 
is chairman of the local Automo- 
bile Manpower commission. Couri 
recently suffered the loss of his 
only son, Robert, a Marine lieuten- 
ant on Iwo Jima. 

* = a 


W. R. SHowatter (Chevrolet-Olds- 


mobile), Napa, Id., was born in 
(Continued on Page 12, Col. 4) 


, 


Arthur Couri 
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Discount Battle Taken 


To House Committee 


when there is illness or death in 
the home of a worker. Be prompt 
to extend congratulations at birth. 
Send flowers when the occasion 
warrants. As soon as wartime 
rules permit, organize some profit- 
sharing system that will include 
all of your employes. Taxes will 
consume much of your profit, 
anyway, for a long time. See that 
proper precautions are taken for 
the safety and health conditions 
of your employe. Don’t lay your- 
self open to criticism that would 
not bear public scrutiny. 


* * * 


Should Make 


Adjustments 


N A SENSE, it is somewhat of an 

indictment that a labor agitator 
can come into your place of busi- 
ness and rapidly work up unrest 
among your employes—men who 
have worked for you a long time. 
You have had the opportunity to 
develop such loyalty among your 
workers by being interested in their 
welfare so no outside influence 
should be able to make much head- 
way against it. Constant and sin- 
cere consideration of the interest of 
your employes will effectively check- 
mate the efforts of the union or- 
ganizer, if not entirely, at least to 
the extent of reaching an agree- 
ment that is much more favorable 
to you. 

Remember this, the world has 
progressed in the development of 
science in the last 50 years more 
than it has in all its previous his- 
tory. We have been backward in 
the development of sociology. It 
isn’t surprising that there have 
been some upheavals in an at- 
tempt to make adjustments in 
our relationship with each other. 
We must catch up with the de- 
velopments in the realm of science 
and in the improvement of mass 
production machinery. We should 
make this adjustment with the 
least possible cost. We can better 
do it by sane and sound consider- 
ation of the other fellow than by 
a predetermined disposition to 
fight. 

The whole situation sums up for 
an automobile dealership—essenti- 
ally a selling organization—into the 
fact that with proper relationship 
between a dealer and his employes, 
nothing will be apt to interfere 
with the organization in the con- 
tinuous and profitable contact with 
the public 


* ~ * 
Business Prosperity 


A Real Must 


fy VaRrON E agrees—dealers, man- 
ufacturers, employes, as well as 
customers—that postwar prosperity 
depends upon full employment. We 
differ on the best methods by which 
to arrive at that objective. Most 
automobile dealers I have talked to 
insist that there can be no real 
prosperity unless the plan includes 
business prosperity. Profitable and 
expanding business is the only way 
we can obtain in the postwar pe- 
riod, a high national income and 
keep it. 


I recently noted the remarks of 
an economist in which I have ut- 
most confidence, who maintains 
that the only program to bring 
prosperity and keep it once we get 
it, is: 

(1) Reduction in federal gov- 
ernment expenditures so that the 
tax burden on business initiative 
can be lifted. 


(2) Stimulation of the flow of 
private savings into private in- 
vestment. 


(3) Remodeling of the labor 
legislation so that labor organiza- 
tions con protect workers where 
protection is needed without need- 
lessly raising costs or obstructing 
production. 

(4) Use of government tax, 
spending, monetary and banking 
policies not as a substitute for, 
but as a complement to, private 
business spending. 


C. B. SMITH, Dodge-Plymouth dealer 
at Austin, Tex., presents a plaque to 
Coach Clyde Littlefield in recognition 
of his 25 years at University of Texas. 
Smith is a former Texas athlete. 


18 NADA Men 
To Meet OPA 


On Time Decree 


WASHINGTON. — An 18-man 
NADA committee will confer with 
the Services section of OPA Wed- 
nesday on the proposed Regulation 
49 to MPR 165, which would fix 
time limits on 56 repair operations. 

The committee includes: 

E. G. FitzHenry, Worcester, 
Mass.; W. T. Maguire, Jamaica, 
N. Y.; W. L. Mallon, NADA presi- 
dent, Newark; John S. Fassitt, 
Philadelphia; L. R. Brown, Rich- 
mond, Va.; Fred Sutter, Columbus, 
Ind.; J. M. Lance, Lakewood, O.; 
Robert L. Wade, Atlanta. 


George Ziesmer, Mankato, Minn.; 
Irving Walls, Dallas, Tex.; George 
Bohn, New Orleans; Les Vogel, San 
Francisco; George Birdsall, Color- 
ado Springs, Colo.; W. C. Quebe- 
deaux, Phoenix, Ariz.; Ralpn Nich- 
ols, Nashville; Joseph Trew, Wash- 
ington; Charles Gates, Macon, Ga., 
and G. W. Hearn, Cedar Rapids, Ia. 


Warranty Markup 
Kept in 4 Percent 
U. C. Price Drop 


WASHINGTON. — Through ef- 
forts of the NADA, the four per- 
cent reduction in used car price 
ceilings to be effected July 1 will 
be applicable only to “as is” or 
base prices, it was reported here 
last week. 

This provision, which is includ- 
ed in amendment eight to MPR 
540, preserves the $100 minimum 
warranty markup which applies 
to all sales where the total base 
price of the car and accessories 
is less than $400. 

Under the amendment, the for- 
mer base price of the car is re- 
duced four percent, with the result 
rounded off to the nearest dollar. 
The warranty ceiling is obtained 
by adding $100 or 25 percent, 
whichever is greater, to this fig- 
ure. 


Klugh Improves 

PITTSBURGH.—Improvement in the con- 
dition of Claude Klugh, general manager of 
the Pennsylvania Automotive Assn., was 
reported last week by physicians at Magee 
hospital here. Klugh was taken to the hos- 
pital suffering from an intestinal hem- 
orrhage. 


WASHINGTON. Automobile 
dealers of the United States were 
the first and greatest single busi- 
ness casualty of the war. 


Probably no single group of re- 
tailers operated in more different 
communities during peace time. 


Of their original number, around 
40,000, approximately 10,000 fell in 
the early days of the war. 


The 30,000 survivors have, for 
the most part, struggled for ex- 
istence. 


These 30,000, together with the 
10,000 who hope to return to the 
trade some day, think the ques- 
tion of compelling dealers to as- 
sume increased production costs 
should not be considered before 
new car production has reached 
@ prewar normal stage, at which 
time it will be possible to de- 
termine accurately what the 
earnings are going to be. 

Those are some of the points 
around which revolve the argu- 
ments of the nation’s automobile 
dealers against the early postwar 
pricing proposals of Administrator 
Chester Bowles of the OPA. 


Bowles has said that special 
consideration in the proposed ap- 
plication of trade discount de- 
creases will be given to certain 
cases. 


The automobile dealers feel that 
they constitute a highly special 
case and, therefore, their normal 
discount should be left alone. 


Here is the NADA presentation to 
the House Banking and Currency 
committee, as made by President 
William L. Mallon: 

Our association speaks for more 
than 40,000 active and temporarily 
retired retail automobile dealers 
who were in business throughout 
the United States at the time of 
Pearl Harbor. 


Probably no single group of re- 
tailers operated in more different 
communities during peace time. 
Literally, there were automobile 
dealers from crossroads to boule- 
vards in every state in the union 
at the time that new car produc- 
tion was frozen by government 
order on Jan. 1, 1942. 


Today, something over 30,000 
dealers still are in business, but 
they are existing mainly on re- 
pair work and sales of parts and 
accessories. Their new car sup- 
ply long since has been ex- 
hausted and only a mere trickle 
of their used car business re- 
mains. 

Practically all of the original 
40,000 dealers, however, are hope- 
ful of getting back into the new 
car retail business as soon as pro- 
duction again reaches normal. 
This date of normal production is 
in the somewhat remote future. 
I want at the outset of this state- 
ment to emphasize that point be- 
cause it has a very important 
bearing on the dealer situation. 


It is vital to dealer welfare that 
the facts about when he is going 
to get a postwar supply of cars to 
sell be fully understood by any 
legislative or governmental group 
having to do with the future con- 


On the House... 


Dealers better watch their step in refusing to sell a used car with- 
out a trade-in; returning vets don’t like it... . OPA Enforcement 
Chief Remy is urging dealers to use their influence in getting news- 
papers to cooperate on ads covered under Amendment 6 to MPR 540. 
... Tom Frost, Dodge dealer at Warrenton, Va., recently put out a 


nifty booklet listing those in his 
giving their APO’s.... 


county now in armed forces and 


Dealers are eligible for increased gas rations on cars used for 


company business. . 


berger has joined New Jersey 
manager.... 


. . New York State Auto Dealers Assn. is 
planning a yearbook listing all state dealers. 


... Otto P. Henne- 
Auto Trade Assn. as business 


Industry scuttlebutt says Graham’s car may sell for less than 
$1,200; that Packard is planning a convertible Clipper and automatic 
transmission; that Crosley’s postwar car will be larger; that Chevrolet 
will concentrate first production at Janesville, Kansas City, Louisville 
and Atlanta; that Ford will do ditto at River Rouge, Edgewater, 


Louisville and Dallas. 


—Pete WEMHOFF 


trol of his earnings. The Banking 
and Currency Committee of the 
House is one of these groups. 

Contrary to general opinion, the 
retail automobile dealer will not 
be on the high road to prosperity 
as soon as the green light is given 
automobile manufacturers to get 
back into new car production. The 
fact is that it may be several 
years before retail dealers will be 
again enjoying their normal pre- 
war trade and earnings. 


WPB has announced that begin- 
ning July 1, it will permit only 
limited manufacture of new pas- 
senger automobiles. The present 
production schedule for the fiscal 
year from July 1, 1945 to July 1, 
1946, totals 1,200,000 cars. This is 
less than one-third of the total 
number of new passenger cars 
sold by retailers during 1941, the 
last year of normal production 
prior to the war. That year, deal- 
ers sold 3,744,300 passenger cars. 
They also sold 1,094,261 trucks, or 
a total of more than 4-4/5ths 
million automotive units. 


New Unit Shortage 

It is obvious that dealers’ sup- 
plies of new units will be very 
short for possibly two or three 
years after the close of the war. 
This of course will be the dealer's 
primary problem. Additionally, he 
will have other problems relating 
to a limited supply of used cars, 
declining repair work, expensive 
rehabilitation of his sales and 
shop forces and increased general 
costs, all of which I will deal with 
in detail later. 

Dealers, as a whole, clearly are 
not just around the corner from 
unbounded prosperity. Nor is the 
average dealer in any too good a 
position to face the many heavy 
financial problems that he will en- 
counter until his business returns 
to prewar normal. 

The average dealer has had a 
tough time keeping his doors open 
since new cars were frozen by the 
government. He would of course 
have had a much worse time if 
your committee and members of 
congress had not wisely and gen- 
erously provided him with the 
Murray-Patman Act in 1942. That 
act literally was a life-saver for 
the retail automobile trade and its 
members still are and will remain 
profoundly grateful to congress 
for it. 

However, only about 600,000 
new cars have been sold by 
dealers under the Murray-Pat- 
man Act. It was largely be- 
cause they had no new cars to 
sell and could not get by on 
used car sales and repair work 
alone, that one-fourth of the 
dealers went out of business 
soon after the war started. The 
very large majority of the re- 
maining three-fourths of the 
original dealers of the country 
who have remained in business 
have hung on by their eye- 
teeth. 

I am speaking of the over-al! 
national picture. Here and there 
can be found a dealer who has 
been lucky in obtaining a fair 
supply of new cars, of holding on 
to his mechanics or otherwise op- 
erating under unusually favorable 
conditions, that has done well dur- 
ing the war period. He is, how- 
ever, the exception. 

One of the great difficulties our 
association has had in dealing 
with controlling agencies is that 
the rare dealer who has made 
unusual profits often has been 
held up as typical while the aver- 
age retail automobile dealer, who 
is distinctly a small business man, 
is ignored. Any fair study of the 
over-all operations of retail auto- 
mobile dealers of the nation for 
the war period will show that as 
a whole they have had a desper- 
ate struggle. 


Fair Profit Denied? 

What disturbs the dealer most 
now is the fear that a new gov- 
ernment order is going to prevent 
him from again earning a fair 
profit. Rumors that OPA plans to 
cut the dealers’ long-standing au- 
tomobile trade discount in order 
to help absorb increased manu- 

(Continued on Page 34, Col. 1) 
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AUT ive 
y/ — OUR FIELD DEFINED 


Automotive: Self-propelling, hence, of, pertaining 
to, or concerned with, vehicles or machines, as auto- 
mobiles, airplanes, or motorboats, that contain with- 
in themselves means of motion, control, & direction, 
as, automotive engineering.—Webster’s New Inter- 
national Dictionary. 


Hail to ‘Big Bill’ 
7. GREAT of a nation paid homage Thursday night to 

. one of the auto industry’s favorite sons—Lt. Gen. “Big 
Bill” Knudsen. Present were Gen. George Marshall, chief of 
staff of the United States Army, Undersecretary of War 
Robert P. Patterson and Sen. Homer D. Ferguson, who came 
out from Washington especially to tell Detroit’s home folks 
in person what a swell job “Big Bill” had done for the Allied 
cause during the past five years. 

President Harry S. Truman and Crown Prince Frederick 
of Denmark went on record by letter, as did the heads of 
the two large American labor organizations, William Green 
of AFL and Phillip Murray of CIO. 

The state of Michigan paid homage through Gov. Harry 
Kelly; the city welcomed Bill home from his “wars” in a 
glowing tribute by Mayor Edward Jeffries and the industry 
“brasshats” turned out in force. 

Under all of this flood of eulogy, laudation and glorifica- 
tion, “Big Bill” Knudsen—the man who Gen. Marshall said 
had “left a permanent monument in the army of the United 
States in the model of organization for manufacturing and 
maintenance that will endure for all time’”—remained the 
same modest sweet Bill Knudsen that has endeared him not 
only to the automotive industry but to the nation. 

Bill Knudsen, once president of America’s largest corpo- 
ration, General Motors, and Lieutenant General of the Army 
in the days of this nation’s greatest trial, may retire from 
active work but his spirit and good works will live in the 
history of this nation for as long as records of greatness last. 


Where is the Remedy? 


c WAS bad enough when one major union called a strike 
in a key war production plant. But the current AFL-CIO 
feud over rights on automotive reconversion work not only 
imperils still vitally needed war equipment, but bodes ill for 
new-car operations which are just getting underway. 

True, this particular battle between the AFL and the 
UAW-CIO may be settled eventually in some slipshod way. 
If the root of the trouble is not uncovered and stamped out, 
however, similar uprisings will seriously threaten the overall 
reconversion picture and certainly won’t help provide jobs 
after cutbacks and layoffs begin multiplying. 

The crux of the difficulty lies squarely in the fact that the 
Wagner act and the government have failed to set up ma- 
chinery to arbitrate fights between unions which affect the 
common weal. The public has federal safeguards galore 
against industry, but absolutely none at all against unions. 

A ray of hope has presented itself in Congress. Senators 
Burton, Ball and Hatch, all liberals of B2H2 fame, have 
proposed a labor relations law modeled after the time-tested 
Railway Labor act. The measure would make government 
arbitration compulsory in the most serious labor disputes. 

Also, a federal labor board would be created to handle all 
types of labor troubles except those involving unfair prac- 
tices. The bill bans the closed shop unless unions meet “‘demo- 
cratic” standards and completely supersedes the Wagner act. 

Still, this legislation takes no step to treat the unions as 
they should be treated, like corporations. 


wa word in 


What’s going on in this gasoline 
rationing anyway? Detroit papers 
are begging holders of B cards to 
come in and ask for the extra mile- 
age rations to which they are en- 

titled forthe 
NOTES FROM balance of their 
HITHER allotment, while 
AND YON in another col- 
umn, I read that 
gasoline for pleasure boats has 
been “upped 50%” which means 
from 24 gallons to 36 gallons per 
quarter. That would sound like 
something if you did not know 
that previously these boat owners 
have been entitled to 125 gallons 
per quarter and only this year 
was the rationing forced down to 
24 gallons. This quota is in itself 
ridiculous because even a small 
cruiser or a speedboat would use 
upwards of a gallon per mile. Com- 
monsense should tell anyone that 
if the family takes a boat out they 
are leaving an automobile which 
would be burning up tires and 
wearing parts, whereas if they are 
on the water, they are using only 
gasoline which, as we pointed out 
last week, should be as free as 
rainwater in the low-octane ratings 
unsuitable for military purposes. 
What’s going on anyway in gaso- 
line rationing? It doesn’t make 
sense to me. Does it to you? 
* * * 


The procession of 1946 models is 
already beginning to pass the re- 
viewing stand. Ford came first fol- 
lowed by Nash and last week, 
Packard showed their line to local 
Packard dealers. So far, these com- 
panies have not exhibited their 
wares to the newspaper boys whom 
their late dean and our heloved 
editor, Chris Sinsabaugh, always 
referred to as the “Paul Prys.” I 
think that is a mistake and I would 
recommend to the next company 
making an announcement that the 
first previewing should be done by 
the newspaper fraternity. By and 
large, they are as temperamental as 
prima donas. 

* * * 

I may be presuming to call to the 
attention of the kind of dealers who 
subscribe to this newspaper of the 
industry, but now is the time to 
“doll up” your showroom inside and 
out. I know many of you have al- 
ready taken advantage of this legit- 
imate operational deduction from 
your high tax brackets, but in some 
localities it has been next to im- 
possible to get either labor or ma- 
terials. Now then is the time! 

I heard of one dealer whose for- 
mer used car salesmen volunteered 
to do the painting if he could fur- 
nish the paint. They did a better 
job than you’d believe they could. 
Perhaps you cannot do the com- 
plete facelifting (new front, signs, 
fixtures, etc.) you would like to, but 
there is no longer an excuse for not 
getting your salesroom in shape to 
show off the new cars that will be 
coming along sooner than you 
think. 

* * 

Some day not too far off, some 
dealer subscriber to AUTOMOTIVE 
News is going to deliver a 1946 
model of some make to some civil- 
ian and it will, we hope, be the first 
released in his state. We would like 
to help celebrate such an occasion 
and run the story and pictures in 
these pages. Your local newspaper, 
too, will be anxious to publish the 
story and plan to take the pictures 
—so, just to make it interesting, 
AUTOMOTIVE News will offer a lov- 
ing cup or some available trophy to 
the first dealer subscriber who 
sends in an authentic story and 
picture. The prize will be awarded 
by our editors and their decision 
as to who earns the trophy will be 
final. No coaching from the audi- 
ence, please!—G.M.S. 


. .. Years Ago | 


One year ago 
June 26, 1944 NADA, OPA 
study MPR 540 revision . . . New 
prices due for used ’42 cars... 
Contract termination bill passes | 
Congress . . Dealers plan truck | 
service expansion, survey shows. 
15 years ago 
June 25 - July 1, 1930 -— New| 
bantam Austin unveiled ... Ford 
adds AA truck and Model A de- 
livery car to line . . . June auto| 
output placed at 390,000. 
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OPA Talk Lotta Baloney 


ALL THIS TALK by alleged 
OPA experts—to the effect the 
automotive industry has learned so 
much from wartime technology 
that its productivity has been im- 
proved to the extent cost increases 
in labor and materials can be ab- 
sorbed—is baloney of the most pun- 
gent sort. It is true the industry 
discovered the methods evolved by 
government ar- 
senals for produc- 
tion of war ma- 
teriel were cum- 
bersome and un- 
economical, but 
such methods 
even in the. pre- 
war automotive 
days would have 
been laughed out 
of any motor 
plant. The indus- 
try learned noth- 
ing here which it 
can put to profitable use now. 

Of course the arsenals are not al- 
together to blame for prehistoric 
production methods. After all, their 
budgets have been limited since the 
days of World War I, and their 
production quantities were infini- 
tesimal alongside the orders which 
the present war showered down on 
the country’s manufacturers. It was 
just not in the cards for arsenals, 
expert though they might be in 
their own way, to adapt economical 
manufacturing methods and use of 
material to war products. 

The automotive industry did 
just that, and here is the primary 
lesson learned from war produc- 
tion— namely, that by proper 
study and planning it was pos- 
sible to apply mass production 
methods and their attendant econ- 
omy to strange and entirely new 
products like tanks, guns, shells, 
etc. At this point the lesson learn- 
ing ends; in war production the 
auto industry has learned vir- 
tually nothing that can point the 
way to future economies. 

That such economizing is going 


A. H. Allen 


By A. H. Allen 


to be necessary goes without say- 
ing, but the way it will be achieved 
is to refine further trends and 
methods which had been started be- 
fore motor car production was 
halted in 1942. 


* * * 


Constant Search 


Goes On 


SOME OF THESE include such 
things as the more widespread ap- 
plication of stamped and welded 
steel assemblies in place of expen- 
sively machined forgings or bar 
stock with their high scrap loss 
and high machine-time cost. Where 
forgings are dictated, great econ- 
omies can be effected with the forg- 
ing press as against forging ham- 
mers, and by using specially rolled 
raw steel stock instead of plain 
round or rectangular billets. 

In the field of castings, where 
Ford in particular has achieved 
notable progress, the trend toward 
more precision in castings, which 
require less machining and which 
by virtue of analysis or heat treat- 
ment embody improved properties, 
began years ago and it is even now 
accelerating. The day when sand 
castings, whether iron, steel or light 
metals, may disappear entirely in 
favor of castings produced to close 
dimensions in metal molds, is near 
at hand. 

Run down the entire list of 
automotive parts and materials— 
rubbers, glass, textiles, paints, 
lubrication devices, and all the 
rest—and you will find them all 
the subjects of constant search 
by both users and suppliers for 
more economical and more suit- 
able application. 

Generally speaking, while the war 
may have accelerated this search, 
there are few specific lessons 
learned from war production which 
the motor industry can adopt with 
any appreciable savings. 
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HERE’S one most important citizen 
in every town. Do you know who 


he is in yours? 
' Well, don’t look now, but it’s pretty 
likely that today he’s — you. 
This is no attempt to butter you up. 
Just take a look at some facts—grim 
ones: 


The country has about 24,500,000 
cars left—4,500,000 less than before 


Pearl Harbor. Experts have warned that 

20,000,000 cars in operation are rock 
bottom for essential needs. Otherwise 

our national transportation breaks down. 

Pa At least 3,000 cars a day are being 
knocked off our supply of cars. And of 


that dwindling total, 2 quarter are eleven 
or more years old; almost 60% are seven or 
more years old. 


New car production? Don’t mention 
that, please. 


Do you see why you’re so important? 
The heavy responsibility for keeping 
our cars on the road is mainly in your 
lap. It’s your lubrication rack—your oil 
changes—your tire and battery care— 
your nursing them along that will see 
these cars through. Or else. 


Tide Water Associated is fully aware 
that its dealers—and ALL car service- 
men—are key men in a dangerous sit- 
uation. True, we’re providing the finest 
materials to work with in Veedol Motor 
Oil, in high-grade, specialized chassis 
lubricants, in the very best accessories 
we can supply. We’re constantly work- 
ing on new and improved products, 
now used for war, that will give you 
great advantages at war’s end. 


But right now, it’s only the car service- 
man who can do the big home-front 
job. And we're putting our chips on you 

& to come through. 


TIDE WATER 
eon Oh ear we 8 
oreo ter w as 


World’s largest 
refiners of Pennsylvania Oils 


BUY WAR BONDS AND STAMPS 
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Packard Names 
Rees Head of 
All Purchases 


DETROIT. Consolidation of 
purchasing functions for joint pro- 
curement of materials for the first 
automobiles since 1942 was an- 
nounced last week by the Pack- 
ard Motor Car Co. 

Under executive changes re- 
vealed by Packard President 
George T. Christopher, all come 
pany purchases were placed un- 
der R. R. Rees, heretofore man- 
ager of the company’s’ Toledo 
(O.) division since its acquisition 
two years ago. The new buying 
head is moving immediately to 
oflices at the home plant in De- 
troit. 


As successor to Rees, Chris- 
topher appointed W. H. McCoy, 
general master mechanic of the 
Aircraft Engine division at De- 
troit, as factory manager of the 
Toledo division. PACKARD ANNOUNCES consolidation of purchasing functions for joint pro- 

Rees has been affiliated with |curement of materials for the first postwar automobiles and continued produc- 
> . tion of two war engines. Under executive changes announced, R. R. Rees (left), 
Packard for 30 years, starting as manager of the company’s Toledo division since its acquisition two years ago, 
a construction engineer. He was | becomes director of purchases. He is moving immediately to offices at the parent 


: lant in Detroit. Rees is succeeded at the Toledo plant by W. H. McCoy (right), 
plant engineer from 1919 to 1943. ponesal raaster mechanic of the company’s aircraft engine division at Detroit. 
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Inventory Frozen As of June 30... 


Tire Changes Listed 


For Dealers, Farmers 


WASHINGTON. — Changes in 
tire rationing regulations affect- 
ing dealers, and provisions to al- 
low new passenger tires to be used 
on certain vehicles converted to 
farm use, were announced last 
week by OPA. They are as fol- 
lows: 

Dealer Provisions 

1. When tire dealers file regis- 
tration reports with the OPA list- 
ing their inventories of tires in 
stock and certificates on hand 
June 30, each dealer will estab- 
lish his inventory responsibility 
with which his stock of tires and 
certificates must balance at all 
times. 

Recently dealers were advised 
that they must file with OPA by 
July 10 a report of their total 
supplies of Grade I and Grade II 
tires in stock and the quantity of 
Part B tire certificates on hand 
as of June 30. 

This action freezes each deal- 











FOR BETTER, WIDER VISION 


Safely Glass by “Pittsburgh” 


pO , doe NEW CARS will need larger windshields and 
windows if they are to meet the demands of postwar 


purchasers. 


Recent surveys, conducted in many sections of the 
country, have proved that motorists want better, wider 
vision, with less obstruction by frames, door jambs and 


corner posts. 


This is part of the growing trend toward largere windows 
in homes, public buildings and stores. You can readily 
understand that this desire for greater freedom of view, 
through larger openings, will also be a strong sales factor in 


the postwar automotive market. 


So give your customers what they want—larger wind- 
shields and windows of Duplate Safety Plate Glass. It 
always has had a reputation for highest quality automobile 
glazing. Pittsburgh Plate Glass Company will make sure 

| that its performance in postwar cars will enhance that 


reputation. 
Our safety glass specialists will gladly consult with you 
on any glazing problems involved in the design and con- 


struction of your postwar cars. Write to Pittsburgh Plate 
Glass Company, 2295-5 Grant Building, Pittsburgh 19, Pa. 


"PITTSBURGH stondh for Zuality Glass and Crint 








PITTSBURGH PLATE GLASS COMPANY 





MAKERS OF DUPLATE, DUOLITE AND FLEXSEAL SAFETY GLASS AND OF MULTIPLATE BULLET-RESISTING GLASS. 























































er’s inventory at this June , 
total of Grade I tires plus cefr- 
tificates, except for allowable 
changes which include transf 
from dealers who are quitting 
business, and changes occurring 
when tires are sold back ' 
dealers by consumers. 

The inventory responsibility 96 
dealers who enter business as 
June 30 will be the total of Grade | 
I tires and the number of replagee 
ishment portions of certificé 
and receipts that he is authorized 
to get by the OPA district di a 
tor. 

2. Authorizations issued by OPA_J 
district directors prior to Jun — 
permitting the transfer of Grade 
I tires between dealers will be no— 
longer valid after June 23. 
granting of similar transfers was 
prohibited on June 1. Both actignge= 
were taken to assist in the ' 
forcement of the dealer inventory 
responsibility requirement. ae 

Farm Vehicles 

1. Farmers may be issued cer- 
tificates for Grade I passen@s= 
tires for use on cars converted tc 
serve as farm vehicles if the ve-_J 
hicles cannot be operated y@jjiiew 
farm-implement tires and suitable 
used tires are not available in the J 
community. rman 

Previously, tractor-implement 
or Grade II truck tires were = 
only tires that could be obtai®=™ 
ed for vehicles that were con- 
verted to farm use. Since soy 
of these cars are equipped 
operate only on passenger car 
tires, and suitable used tires 
no longer available in man 
communities, new  passenge 
tires are being made avails 
to farmers for their “peach” 
flats” and similar converted vg 
hicles. 

2. Because the War Food ad" 
ministration is discontinuing 
June 30, its County Farm Tra 
portation committees that in the 
past acted on applications to — 
vert farm vehicles from ste 
wheels to rubber-tired wheels, 
farmers thereafter will apply Gass 
rectly to their local War Prt 
and Rationing boards to make sz 
this change. ad 

Local boards will control con- 
versions through the issuance of. 
tire certificates after consideraage™ 
the relative importance of such 
conversions against replacemg a 
needs. Boards will issue cerf 
cates if their tire quotas permit. 


Continental Net 
Climbs to Peak 
Of $246 Million 


DETROIT. -—-Sales and earnings 
of Continental Motors Corp. ¥ 
wholly - owned subsidiaries estab- 
lished new high records in tbe 
fiscal year ended Oct. 31, 1944; y 
J. Reese, president, stated in the 
annual report last week. 


Sales totaled $246,212, 225, agaiffs 
an adjusted total of $188,248,811 
the preceding year. For the 
months ended Apr. 30, 1945, first 
half of the current fiscal year, 
sales were $122,350,314. : 


Net profit last wear was $5,852 
473 or $1.95 a share, against gg- 
justed net profit of $5,183,820 % 
$1.73 a share for the 1943 fiscal 
year. = 

Reese indicated the manage- 
ment’s belief that engine outpjit 
and sales in the immediate post 7: 
period should exceed the best 
peacetime years in the compang’s 
forty-three-year history. 

Continental’s report announe 
plans to enter the diesel - engiiie—™ 
field with a new line of diesel 
engines starting at 25 hp. and 
covering a wide-power range ab — 
that level. 
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GI Gas Quota Revised 


To a Gallon a Day 

WASHINGTON. — Service i 
home on furlough will be entitled 
to a gallon of gasoline a gq 
instead of the former maxim 
of 30 gallons a month, OPA an- 
nounced last week. 
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> RIGHT 


When it's a 
GENUINE 


FORD PART 


MORE GENUINE FORD 
PARTS ARE AVAILABLE 


oo 


AAs 


Sn 


yl 


Best way to speed service work 
through the shop—and do a better 
job at the same time—is to use only 
Genuine Ford Parts. They fit right be- 
cause they are made to fit Ford cars 
and trucks exclusively. Mechanics 
like Genuine Ford Parts because they 
take the minimum time to install. This 
means mechanics can handle more 
service jobs... make more money 
for themselves... more money for 
the dealer. Best of all, more Genu- 
ine Ford parts are available now. 
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OPA Simplifies 
Price Controls 
For Suppliers 


WASHINGTON.—P rice control 
has been further simplified for sup- 
pliers of more than one of several 
broadly designated services, OPA 
announced last week. 


Effective June 28, both field and 
national offices of OPA may allow 
single-regulation pricing without an 
application where the facts already 
indicate that a formal application 
would be granted. 

The services affected are MPR ; 
134 (Construction and Road Main- — 
tenance Equipment Rental Prices on te ae ke Yo 
and Charges for Operating and Rey outlined desirable policles 
Maintenance of Repair and Re- | ments 


building Services); MPR 581 (In-| Metchandisin 


A. G. Lether L. 0. 8 


vices); MPR 246 (Manufacturers |€°.,. Weimar, Tex.; Glen Bartlett 
and Wholesale Prices for Farm 
Equipment); RMPR 251 (Construc- 
tion Services and Sales of Installed 
Building Materials), and MPR 571 
(Rental of Commercial Motor Ve- 


hicles). 


Marysville 
Md.; third 
Grant Chevrolet Co., Fremont, 

- J.; T. J. Kirven, J. C. Stewart 
Chevrolet-Buick Co., Haverhill, 
Co., Pomona, Calif.; fourth row—A. 


Neb.; 


Hajek 


Read Jack Weed's Backshop for some 
Organization, Detroit. 


highlights in the service field. 


the smaller volume Chevrolet dealers in all 
lanning conference in Detroit last week at which 
for use in reorganizin 
for current and postwar operations. First row--d. 
and training ceneeers F! one = 
. . umpter an - H. Dowling, assistant mana 
dustrial Services); RMPR 165 (Ser- chandising-training de artment; second row Henry ‘Brasher jr., Bras 
00 otor Co., 
Broderick, Cady L. Daniels Co., Colorado S 
alew Chevrolet Sales, Bloomsburg, Pa. 
Calif., and J. R. Cheatham 
row—Carl Cox, Cox Chevrolet 
M. E. Harris, Belmar Motors, Inc., Belmar, 
Motor 
i e 
.5 F. M. Pittman, Harvey Motor Co., Kinston, N. C.; Stewart Rielly, Barrows 
Addieman Co., Monmouth, Ill.; H. P. Upton, Sherer-Be : 
of Chevrolet general sales department, and Frank Gaunt, of Jam Handy 


and Erroll Murphy, Murphy Chevrolet 


1945 
Ford Loses Test Case... 


Ida. Vet Upheld in Sui, 
To Regain Dealership 


BOISE, Ida. — (UTPS) — A. E. 
Stockton, honorably discharged 
Army major, became the first test 
case under the GI bill of rights 
when he won a court battle last 
week to compel the Ford Motor 
Co. to reinstate him as its dealer 
in Emmett, Ida. 

In a decision handed down July 
18 by Judge Chase A. Clark, in 
Federal court here, Stockton was 
adjudged to be entitled both by 
law and equity to renewal of his 
contract with Ford. 

In December, 1938, Stockton en- 
tered into a contract with Ford 
as the latter’s dealer in Emmett. 
He entered the Army in August, 
1942. 


In his absence, Stockton ap- 
pointed two men to run his dealer- 
ship. Both these’ men, however, 
were also called to service. 

Meanwhile, according to the 
testimony, the company entered 


> 


dealers’ sales depart- 
K. Swisher, Chevrolet 
H. Keating, assistant sales manager; 
ers, mer- 
er Motor 
Eau Claire, Wis.; Pat 

prings, Colo.; R. G. Buckalew, Buck- 
;_F. E. Daoust, Clyde Williams Co., 
er Chevrolet Sales, Inc., Frederick, 

0., McKinney, Tex.; E. G. Grant, 


Co., Jackson, Ala.; H. P. Munro, Smith 


Norworthy, Davis Chevrolet, Norwalk, 


ll Co., Piqua, 0.; 0. D 


It’s time to check 


the plus + features of 
UNIVERSAL C.LT. 


DEALER PL 


V SHOP EQUIPMENT finance ~ to 
hinery you 
Ip you buy the mac 
pi repair and maintenance of cars 
and trucks in service. 


n to cover your pur- 
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"4 Finance p TRUCKS from 
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government agencies. 
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transportation rolling. 


h 
V WHOLESALE finance plans throug 
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used cars and trucks. 
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nger car customers 


passenee" 


of financing plus ¢ 
protection. One con 
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V SERVICE 
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RATING 
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that give your 
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tract covers all 
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MER CREDIT 
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UNIVERSAL C. 


One Park 


Avenue, N 


RVICE AVAILABLE wens 
OAST NETWORK OF OFFICE 


1.1. CREDIT CORPORATION 


ew York 16, N. Y- 


into negotiations with a comp 

tor of Stockton’s to take over the 

Ford contract in Emmett. Stoc 

ton claimed he was never 

formed of these arrangements. 

A contract was reached betws¢ 
the company and Ford in the 
of 1942, it was claimed. 

On Jan. 13, 1943, Ford ad 
Stockton of its intention to ca 
the contract and did on Apr. 5.. 

Stockton, after service in the 
cific, was honorably discharged on 
Oct. 14, 1944, and filed his syi 
against Ford shortly thereafter 

Ford’s defense was based on 
failure of Stockton or an associ 
to keep the dealership operating 
letter issued by the company in 
December, 1944, when the suit y 
filed, said: 

“Many of the businesses of deal- 
ers who have entered the a 
services are being operated by @ 
associate, relative or friend. Had_J 
Stockton or his partner desired — 
keep the business going, you may 
be sure we would have cooperated J 
to the fullest extent.” yaad 

The company declared it was 
“not in a position” to reappoig 
Stockton as a dealer in Emme 
because another dealer has al- 
ready been appointed to hanc 
servicing that area. ; 

Citing the absence of penalty 
clauses in Ford contracts, the le 
said that either party may end f 
contract without incurring penalty. 

In his decision Judge —a 
conceded that the GI statute 
rather indefinite and there is 
serious doubt in the court’s m 
that this contract is covered by 
it.” 

He added, however: " 
“But it is hard to conceive 6f 
Congress saying in one breath tk = 
it was acting to ‘free persons Yh » 

the military service from embar- 

rassment and injury in conne a 
with their civil affairs’...and théne 
read section 522 of the act and sa 
the cancellation of this contract 

(Ford) was not a forfeiture covere¢ 
by it. J 

“. . . To look for technical lo@i ees 
holes which may relieve us of our 
responsibilities is unthinkable wheng 
the returned serviceman’s inte 
is at stake, and if there is a doubt 
as to whether a particular matpue=s 
is within the scope of the 7 
Relief act, that doubt should be JS 
resolved in favor of the scldierg@y™] 


“If the court is wrong in its 
judgment, that law should bg 
amended so that the men ar 
women in the service will not 
be fooled into believing that h 
or her civil rights are secur® 
while they are away fighting for 
their country.” 

The judge showed particular dis- 
may at what he said was the 
“effort of Stockton’s competitor 
obtain this contract during his ab- 
sence in the armed service.” 

“No one,” said the opinitt"=i 
“should try to enrich himself at the 
expense of one who is away off. 
ing his life for his country. Su nh 
action cannot be justified nor caf” 
(Ford) justify itself ... in enteri 
into negotiations with his competi- 
tor to take away from the plaip- 
tiff his contract and thereby 
stroy his investment while he ws 
in the service.” 
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Leeder Joins 


Martin-Parry 


NEW YORK. Martin-Pa 
Corp. has elected E. Robert Leeder, 
former director of the Detroit Art . 
lery Carriage division of Fish a 
Body, vice president and assistant 
general manager. = 

Previously Edward F. Fisher wae 
elected a director of Martin-Parry, 


Casite to Comply 
With FTC Order 


HASTINGS, Mich.—The (Cs 
Corp. here has agreed to st@ 
representing that its product, 
Casite will cause a car to. sts 
as readily in winter as summe : 
the Federal Trade Commission 
announced last week. 
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The Hearst Papers stand for 


Americanism and Genuine Democracy 


Some un-American disturbers and malcontents, 
advocates of Communism or Fascism or some 
other form of foreign despotism, are agitating 
for the boycott of the Hearst papers, because of 
our militant Americanism. 


° 


We thank them for the compliment to the patriotism of 
our publications, and want to aid them in their dull-minded 
endeavor to publicize our American principles. 


We state here, with all the force and frankness possible, 
our unalterable policies, so that those who desire to agitate 
against our principles and our publications may have ample 
material for their crusade. 


The Hearst papers are American papers published 
for the American people. 


They support the American system of government, 
the American Constitution, American institutions and 
American ideals. 


They labor to maintain the American standard of living. 


They are opposed to the various forms of tyranny which 
our American forefathers came to this country to avoid. 


They are in favor of American independence, American 
rights and liberties, free speech, free assembly, freedom of 
thought and action, and freedom of the press. 


They are advocates of rugged individualism, and of the 
industrial independence and enterprise which have made our 
country the richest and greatest in the world. 


They are opposed to paternalism in government. 


They believe with Thomas Jefferson that the least 
governed country is the best governed country, par- 
ticularly in view of recent political experiments, which 
have done nothing but prove that the most governed 
country is the worst governed country. 


They are opposed to Communism, Fascism or any form 
of despotism. 


They are opposed to intolerance, as well as to fanaticism. 


This Editorial was written by 


They are opposed to race prejudice and to class conflict. 


They believe in opportunity for all and equality before 
the law. 


They believe in the capitalistic system, so-called, which 
is the only practical economic system of proven worth and 
with adequate reward for merit. 


They believe in compensation in proportion to serv- 
ice rendered, and in no limit to the extent of the com- 
pensation if the extent of the service is equally great. 


They believe in the creation of wealth through industry 
and the distribution of wealth in wages. 


They believe that the attempt to distribute wealth through 
theft is not only disastrous morally but economically, and 
means the ruination of industry and the destruction of all 
possible prosperity. 

They are opposed to any form of politics and eco- 
nomics which endeavor to grade down the most pros- 
perous to the level of the lowest; and they believe 
ardently in the American system of politics and eco- 
nomics which for a century and a half has successfully 
raised the lower strata to a nearer level with the upper. 


They believe in deportation of alien cranks and criminals, 
particularly those who came to this country to find freedom 
of speech and remained to abuse it; who came to this country 
to gain the liberties which they are unable intelligently to 
understand and enjoy; who came to this country to find pros- 
perity and who are trying to create in this country the con- 
ditions which have brought adversity to other lands. 


They are opposed to government by any clique or class. 


They believe in genuine democracy, the rule of the 
majority. 

They believe that America should be for Americans and 
that Americans should be for America. 


Those who do not approve of these policies would 
better not take these papers, because these are the 
policies which will be adhered to as long as these papers 


are published. 


William Randolph Hearst APRIL 21, 1935 













curtailment of employment in 
some automotive shops. 

This was the concensus of sev- 
eral prominent Philadelphia deal- 
ers at a “round table’ luncheon 
discussion. 

In an all-out attack on Regula- 
tion 49, which imposes time al- 
lowances on 56 repair operations, 
the dealers cited the practical dif- 
ficulties growing out of the appli- 
cation of the decree. 

Many dealers disclosed that they 
were already prepared to erect 
new buildings or expand present 
sites -—- with all the possibilities 
of increased personnel and stock 
inherent in such programs — but 
admitted that the regulation was 
discouraging them. 

This, they agreed, is unfor- 
tunate, coming at a time when 
the entire industry should be 
striving to get back to a nor- 
mal basis of operations. 





Repair Time Peg Scored 


Phila. Dealers Fear Drop in Profits Will Affect 
Expansion Plans, Force Shop Layoffs 


PHILADELPHIA. — OPA Regu- 
lation 49 is certain to discourage 
dealers from planning for postwar 
expansion and might even force a 


It was also emphasized that if 
a dealer is compelled to operate 
his service department at a loss 
because of his inability to do re- 
pair jobs in the time specified by 
OPA, he will have no alternative 
but to refuse repair work except 
on cars which show a profit. This 
will result in considerable loss of 
business, and dealers will be un- 
able to retain even their present 
small staff of mechanics, it was 
warned. 

The government is advocating 
business expansion to provide em- 
ployment for more people in 
peacetime but, the dealers pointed 
out, the OPA ruling will create 
exactly the opposite effect. 

Other sentiments voiced during 
the discussion were: 

Granted some changes are 
needed to meet the conditions 
of changing times, but war 
agencies ought to consult those 
affected by proposed regulations 
— in this case, the dealers — to 
insure fairness and equity to all 
concerned. 
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NOT ONLY U.S. airmen, but soldiers 
crossing the ocean, will be equipped 
with the new type ‘“‘Mae West’’ life- 
saving vest. The Army has placed a 
huge order for these improved vests 
with General Tire & Rubber Co. One 
of the new features is a removable 
bladder. In the old type vest, if the 
bladder was =. the whole thing 
had to be thrown away. Under the 
new system, the bladder is 
and replaced with a new one. 


removed 












WASHINGTON. — A “fair and 
square” deal for small business 
is the WPB’s aim as the country 
adjusts to the needs of a one- 
front war and resumes large-scale 
civilian production, J. A. Krug, 
WPB chairman, told the Senate 
Small Business committee last 
week. 

Krug said that WPB had care- 
fully studied its control revoca- 
tions and modifications before is- 
suance to determine their effects 
on small businesses, which are 
confronted with unique and diffi- 
cult problems during the transi- 
tion period. 

WPB already has taken a num- 
ber of important steps, he said, 
that are designed to safeguard 


the opportunity for small business ,ited supplies 
to obtain materials and equipment |business misht be injured. He said 
needed for the production of ci-|the preferential 


vilian goods, and to prevent pre- 
emptive buying, buying ahead of 
need or hoarding. The WPB chair- 





ays 
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Reconversion Favorites .. . 


Small Business to Get 
WPB Nod, Krug Says 


trols, any wild scramble for lim 


authorization of increased produc®™ 
tion. The most important of these 
is the exemption of plants employ 
ing 100 or fewer persons from the 
requirement of a manpower check 
in tight labor areas prior to au 
thorization of expanded civilian 
production. 


stocks to a practicable minimum 
working 
hoarding and encourage a fai 
and even distribution of mate- 
rials in short supply. 


orders controlling 
large wholesalers and retailers 
which do not apply to smaller 
distributors. 


watch over compliance with WPB 
orders, thus preventing a disloca-© 
tion of supply for the honest ma- 
jority of manufacturers by an un- 
fair few. In addition, spot checks ~ 
on big users of metal are now be- 
ing started and will be intensified 
after July 1 
steel will be made available with- 
out CMP tickets). 


started, of concerns 
large 
cutbacks to see that orders for 
materials ordered on such con- 
tracts are properly and promptly 
canceled. 


, Strong aluminum alloys, available through 


Alcoa, cover a wide range of mechanical 
properties. 

Designs of peacetime equipment are 
already feeling the effects of wartime ex- 
perience with these high strength alloys. 
The transportation industry, for example, 
plans to use them to lower weight, increase 


speed, reduce power consumption, or get 
greater payloads. 

Data on forming, fabricating and heat- 
treating these are available 


through Alcoa’s engineers. For such in- 


materials 


formation, call our nearest office or write 
ALuMINUM COMPANY OF AMERICA, 1926 
Gulf Building, Pittsburgh 19, Pennsylvania. 


with a large potential use of re- 
sources, such as automobiles and 
construction, are being kept un- 
der ceilings that will limit their 
use of materials in the free mar- 
ket and prevent them from pre- 
empting the entire supply of ma- 
terials at the expense of other 
production. These ceilings will be 
progressively raised as more re- 
sources come in sight from mili- 
tary cutbacks, he said. 


eral sales manager of the Chrysler divi- 
sion of Chrysler Corp. has learned that his 
son, Lt. Com. James S. Munroe, USNR, @ 
has been placed in command of the U.S.S. 
coo. a large vessel used in landing opera- 
ions. 







man pointed out that the milita 
cutbacks are releases of resources 
with which civilian production can 
be reestablished. ‘ 

During the early, difficul 
months of the transition, Kru 
said, smaller business concerm 
have been granted a preference 
over the larger plants desirin, 
to reconvert in obtaining mate 
rials released from war pro- 



























grams. 
The whole pattern of the WPBs 
program of modification of con- 
trols since V-E Day, Krug sai 
has been designed to permit maxi- 
mum expansion of civilian pro- 
duction while preventing, throug 
the retention of certain key con- 



































































in which smalleé 
position give 
smaller business would safegua x 
its interests. 

Krug summed up the ste 
WPB has taken to assist smali 
business as follows: 

1. Issuance of Priorities Regul¢@iteum 
tion 27 to give blanket priorities 
assistance until Dec. 31 to smalle 
manufacturers, which will giv 
them preference in obtaining pro- 
duction materials over large 
plants reconverting to general c 
vilian production. 

2. Small-order exemptions i 
allocation controls, which allow ™ 
small businesses to place orders 
for many scarce materials be-@ 
low certain maximum quanti- 
ties without applying to WPB 
for authorization. 

3. Exemption of 
from certain restrictions 


small plants 
in the 


4. Limitation of manufacturers 


inventory to preven 


limitation 
inventories of 


5. Retention of two 


6. Provision for manufacturers 
producing over $50,000 per quar- 
ter to obtain priorities assist- 
ance on bottleneck items. 

7. Maintenance of a careful 


(the date on which 


8. An_ investigation, already 
involved in 


contract cancellations or® 


9. Maintenance of ceilings over 
the total volume of activities in 
nine major production industries 
and in construction, which will 
prevent these industries from 
draining all the supplies in the 
free market at the expense of 
other production. 

Krug pointed out that industries 


Munroe’s Son a Skipper 
DETROIT. — Stewart W. Munroe, gen- 


a 
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Another example of , 
Studebaker’s wartime public service 
advertising 


‘ s during 
Appearing in U. S. newspaper 
ep this month of June, 1945 









Let Studebaker 


More Mileage Service 
help save your car 





i OR J. Monroe Johnson 
of the U. S. Office of Defense 
Transportation says: 

“Every day, 4,000 more cars are 
going off the road and not one 
single car is being .built to replace 
them.” 

Do you realize what that means? 
If your car goes out of commission, 
you'll be out of luck. 

America is short millions of cars, 
as it is—and were the war to end 


Studebaker... Peacetime builder of fine cars and trucks 
WARTIME BUILDER OF FLYING FORTRESS ENGINES—MILITARY TRUCKS— 


everywhere tomorrow, you couldn't 
possibly get a new car for months, 
even if you had a top priority. 

If you want to keep your car, be 
ever-vigilant to keep it out of trou- 
ble. That means mechanical trouble 
as well as accidents. 

Don’t take chances. Studebaker 
dealers will gladly help you save 
your car—and they'll help you save 
gas and tires, too—with their More 
Mileage Service. 


Big move and tigger Conds in the 7” Wier Lan 





WEASEL PERSONNEL AND CARGO CARRIERS 


AN Wey 
HAVE A CAR 


SAFE CARS 
SAVE LIVES 
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General Tire 


Adds Gilman to 


Executive Staff 


AKRON.-—Max M. Gilman, for- 
mer president of Packard Motor 
Car Co., has joined the General 
Tire and Rubber 
Co. it is an- 
nounced by Wil- 
liam O'Neil, Gen- 
eral president. 

“Gilman will 
study the  post- 
war market po- 
tential with a 
view to adding 
allied products to 
General’s mer- 
chandise line af- 
ter the _ war,” 


Max Gilman 


O'Neil said. 

“In order that we may be pre- 
pared as soon as reconversion to 
peacetime products is permitted, 
we are adding Gilman to our staff 
to work out an overall program 
for the company and its distribu- 
tion outlets. 

“This move does not mean that 
General is going into the depart- 
ment store business. It does mean 
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SIGNING UP for the new Nash deal in Houston are Jack Simmons, Merle 
Gruver and E. C. Thompson, grouped left to right around R. R. Compton (with 


pen in hand), Nash regional manager. The three 


partners have purchased a lot 


with 31,250 square feet. Thompson was with GMAC for 18 years, eight of them 


as branch manager at Abilen, 
Bus Lines and { 


ex. The three are also partners in the Gainsville 
he Abilen View Bus Co., serving near-by military camps, and 


Properties Management Service in Abilen. 


that we will add a few basic 
items, and it is to determine what 
these items shall be, and how they 
shall be merchandised, that we 
have added Gilman to our exec- 
utive staff.” 

A native of Wisconsin, Gilman 
entered the automotive field in 
1919 as a truck salesman for the 
Packard Motor Car Co. of New 


York. He became general man- 
ager of Packard in 1934. In 1939 
he was made president and held 
that position until 1943, when he 
resigned. 


Need a Service Man—Want a Job—try a 
want ad in Automotive News. They get 
quick results! 


(Continued from Page 3) 


Stanton, Va., on Oct. 30, 1898. In 
1917 he began as 

a mechanic and 

in 1925 became a 

Chevrolet dealer. 

He is now Idaho 

director for 

NADA. He also 

has served as 

president of the 

Idaho State Deal- 

ers Assn. and as 

president of the L 

local Lions’ club. ; 
Among his war Showalter 
activities is chair- 

manship of his area war fund 
drives. 


JoHN M. Rent (Pontiac), Bridge 
port, Conn., was born on June 20, 
1902, in Columbus, O. When he was 
30, he became a dealer’s sales man- 
ager and at 33 took on the Pontiac 
line. Rehl has a very interesting 
and successful record, having 
started with little and building a 
reputation and organization of 75 


Ras this corner in Springfield, Vermont, and across the river, you'll sight 
the stacks of three of America’s fine machine tool makers. There’s the Bryant 
Chucking Grinder Co... . and close by, Jones & Lamson . . . and up river a way, 
the Fellows Gear Shaper outfit. And out on the neighboring hills live 20 of the 
management-men, 20 Business Week subscribers whose decisions have so much to 
do with making those plants go and grow. . 
And see those signs along the street-—Amaco, Sunoco, Central Vermont 
Public Service . . . translate them too into dozens of Business Week subscribers 
throughout those organizations. 
This magazine has no corner on management-men, but it is the only 
magazine which limits its circulation to them. You'll find them reading it, using 
it, wherever you turn and there’s real work being done! 


You have many things to say to management-men 


and one best place to say them 


people that reached, at the end of 
1941, just out of third place in ney 
car sales in Bridgeport. Last ye 
he purchased the property in which 
the dealership was located pl 
adjacent property for remodelit® 
and modernization to prepare for 
the postwar market. Rehl is t 
new president of the Connectict 
Automotive Trade Assn. He served 
as the Bridgeport association pre 
dent from 1942 to 1944. He is alsa 
chairman of the Bridgeport Salvage 
committee. 

* * * 

K. D. Suetpon (Ford-Mercu 
Lincoln), Torrington, Conn., w 
born in Lockport, N. Y., on Sept. 29, 
1885. He started out as a drill pregg 
operator in 1909 and advanced un®& 
he became superintendent of the 
Ford Cincinnati branch. He took q 
a Ford agency in 1931 and his pri 
ciple interests continue to be giving 
better service to Ford owners. 
civic activities include past presi- 
dent of the Torrington Exchange 
club and vice-president of the lo 
chamber of commerce. Sheldon has 
also been an officer in the Co 
necticut Automotive Trade Ass 
He serves on OPA price panel. 

* * * 


G. J. Patmer (Chrysler - Plym 
outh), Hartford, Conn. Another 
hometown boy made good, havi 
been born in that city in 1905. A& 
a parts clerk, he entered the busi- 
ness in 1924 and became a deale 
in 1929 with the Hudson line. 
“Jerry” is now the president of the 
Hartford dealer association an 
vice-president of the state group. 
When time can be spared from 
business, you’ll find him on the gol 
links. 

ea * x 

Harry B. Hartiey (Buick), Hart 
ford, Conn., was born in Waltham, 
Mass., on Apr. 28, 1891. He was ai 
tracted to this field as a clerk in an™ 
accessory store in 1908 and hy 1923 
was a full fledged dealer with th 
Maxwell. He has served as presi- 
dent of both the Hartford and Con- 
necticut dealer associations. His 
avocation is saddle horses. 

* * “ 

R. L. Jackson (Chevrolet), Pueblo™® 
Colo., was born on Nov. 8, 1895, in 
Rosiclare, Ill. L,ke many dealers 
he started as a salesman. After s 
years’ experience, in 1926 he took 
on the Chevrolet contract. He is 
now president of the Colorado Mo- 
tor Car Dealers Assn., after having 
served as vice-president and direc 
tor for several years. His wartime 
activities include being director of 
the local Paper Salvage committee: 
He is a captain in the Civil Air 
patrol. 

* * * 

Martin J. Moore (Chevrolet), Eliz- 
abeth, N. J., was born in New Yor 
city on Nov. 10, 1884. In 1917 he be- 
came a retail salesman and in 1922 
signed up for the Chevrolet line. 
Moore has been president of the 
Elizabeth Automotive Trade Assn. 
for the last 12 years. 

He is on the executive committee 
and chairman of the membership 
committee of the New Jersey asso- 
ciation. He has served as vice- 
president of the Elizabeth cham- 
ber of commerce. His war effort 
includes the chairmanship of the 
automobile division of the local 
War Fund drives. 

* * * 


Don Hampton (Dodge-Plymouth), 
Palo Alto, Calif., was born in Pitts- 
burgh on Aug. 31, 1903. His business 
experience until 1942, when he 
bought a Dodge dealership, was life 
insurance. The automobile world 
always attracted him, and he had 
the courage to make the change 
during the darkest hours in the in- 
dustry. His honors during his pre- 
vious business affiliation include 
service as president of the San 
Francisco Lions’ club and president 
of the San Francisco General 
Agents and Managers Assn. (life 
insurance). 

x ~ * 

Peter T. RaNnereE (Cadillac-Buick- 
Chevrolet) Hammonton, N. J., is a 
native of that city. He was born 
on Sept. 23, 1884. He started as a 
dealer in 1903 with Ford and Over- 
land. He now operates two dealer- 
ships, both in his home town. He is 
vice-president of the New Jersey 
Automotive Trade Assn. Ranere is 
very active in finance and real 
estate. 
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to Dealers 


Car owners, struggling to keep their present cars on 
he road, are anxious to buy new ones, of course. 

But so are a lot of other people who have never 
pwned cars. They will be a large part of the postwar 
market for new automobiles. 

Dealers haven’t as good a contact with this group of 
new-car prospects as they have with car owners whose 
ars they have been servicing during the war years. 

That’s one of the big reasons why car manufacturers 

ave kept advertising right along . . . to create a favor- 
able impression of the cars you will sell in the minds of 
people who have come into the market since the war. 


he Wartime job of selling these brand-new prospects 
has been entrusted, for the most part, to national 
agazines. 
And LIFE, we are proud to say, has been privileged 
O assume a major share of this responsibility 


ri. £s 


hen LIFE makes a discovery and tells 22,000,000 peo- 
ple about it, exciting things happen. 

Last fall, in a colorful essay on the Colorado River, 
LIFE showed Riverman Norman Nevills (see above) 
lat his favorite sport of shooting the river rapids. 

Prompted by LIFE’s account, Burton Holmes hired 
Nevills as his guide ‘so he could do a lecture on the 
rapids. A movie company filmed Nevills’s daring ex- 
ploit. And the riverman got mountains of letters from 
interested future visitors. 

““My future has been guaranteed through the LIFE 
story,” wrote Riverman Nevills recently. 


LIFE is famous for its travel stories. And when gasoline, 
tires, and cars are again plentiful, people will be going 
places and seeing things . . . prompted by LIFE’s 
pointing out the way. 


Questionable compliment is the fact that while German 


Admiral Hans Georg von Friedeburg waited in Rheims 
for Doenitz to authorize unconditional surrender, he 
read old copies of LIFE. 


The office of LIFE’s Editorial Secretary is responsible 
for answering all of our voluminous reader mail. 


The Secretary reports that almost equal numbers 
of men and women write in. 


Advertisers to whole families, please note! 


Chock-full of information of vital importance to all 
kinds of businesses is LIFE’s booklet, “‘Reemploy- 


» ment of Veterans.” 


It tells of government plans for demobilization, de- 
scribes the work of various agencies which will assist 
' veterans, and summarizes the responsibility and posi- 
tion of U.S. employers. 
We'll be glad to send you a copy if you'll write to 
LIFE Merchandising, 9 Rockefeller Plaza, New York 
20, New York. 
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Hangout for magicians working in or passing through 
Chicago is Matt Schulien’s café. Recently LIFE Cam- 
eraman George Karger, an able magician himself, 
dropped in at Matt’s to picture an afternoon’s leger- 
demain jam session. In this LIFE photo, Dr. Harlan 
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Tarbell astonishes a couple of guests by proving that 
water need not run out of an upturned bottle, as he 
supports a tumbler in mid-air with the aid of a knife. 
This sprightly reporting is an example of the varied 
fare served up to LIFE’s 22,000,000 readers every week. 


LIFE has more readers every week 
than any other magazine... 


LIFE sells your customers... 


They learn what's new in 





In the 


Contract U. S. Vehicles 


Pay Fees in Mont. 


Motor vehicles owned by the fed- 
eral government or one of its in- 
strumentalities which are operated 
over Montana state highways, in 
one case, are not exempt from reg- 
istration or payment of license fees. 
This is when the vehicles are oper- 
ated under contract or lease, spe- 
cifically providing that the lessee 
or contractor shall procure at its 
own cost all licenses and permits 
necessary for the operation. 

The ruling was made by Atty. 
Gen. R. V. Bottomly, in an opinion 
written by John E. Henry, registrar 


of motor veh‘cles. 
* * a 


Illinois Passes Two Bills 
For Highway Construction 


Illincis’ governor last week sign- 
ed Senate bills 249 and 25] per- 
mitting municipalities to spend as 
much as 50 percent of receipts 
from the motor fuel tax, toward 
construction of federal-aid hith- 
way projects. 

Proposed expenditures 


would 


FABRICATORS 
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Hopper 


‘have to be approved by the de- 
|partment of public works and 
_buildings. Projects could include 
'secondary and feeder roads, under 
,the highway act. 
* 


* * 


Mass. Legislative Unit Rebuffs 
Governor on Tax Boosts 


Administration-backed bills in- 
creasing the Massachusetts gasoline 
tax from three to four cents per 
gallon and imposing a 2% percent 
temporary increase for one year in 
corporation taxes have been re- 
jected by the state legislative Com- 
mittee on Taxation. 

Gov. Tobin had recommended 
that the one-cent increase in the 
gasoline tax be made effective for 
one year, to yield an additional 
$5,000,000 to the state. The other 
proposal called for imposition of a 
2's percent temporary increase for 
a single year on the net income 
over $25,000 of Massachusetts cor- 
porations. 

It was estimated that this levy, 


—_— 


raising the total rate to 5 percent, 
would have yielded $15,000,000. 
* = * 


Assembly Postpones Action 
On 10% Surtax in Wis. 


Indicating that no such tax would 
be adopted by the 1945 Wisconsin 
legislature, the assembly decided 
last week to postpone action on a 
10 percent surtax on individual and 
corporate incomes. 


The assembly voted unanimously 
to refer a senate-approved bill for 
such a surtax to the joint interim 
committee on veterans’ affairs for 
a hearing after recess of the legis- 
lature. The tax measure had been 
proposed to raise funds for veter- 
ans’ rehabilitation. ' 

cs ok * 


$12 Billion Bond Issue 


OK'd for Mont. Highways 

A $12,000,000 highway debenture 
issue, to finance the state’s share of 
a program of $46,000,000 of high- 
way construction in the first three 
postwar years, was authorized by 
Montana voters at a statewide ref- 
erendum last week. 

State Highway Engineer Howard 
W. Holmes declared that “every- 
thing is ready for the letting of bids 
as soon as V-J Day and the emer- 
gency is declared over.” 


cm a a ee a en ss ee tee 


Interstate Plane Tax 


Passes Wis. Legislature 

A bill providing for the tax- 
ation of air carriers engaged 
in interstate commerce on the 
same basis as public utilities 
has been given final approval 
by the Wisconsin legislature. 

Also passed was a bill creat- 
ing a five-member commission, 
which would accept federal avi- 
ation aids and promote a state 
program. 


Transportation Tax Repeal 
Opposed By Calif. Governor 

Gov. Earl Warren, of Calif., in- 
dicated last week he would not look 
favorable upon a bill, passed by the 
House and sent to the Senate, to 
repeal the state motor truck trans- 
portation tax. 

The proposal would reduce state 
revenues by approximately $9,000,- 
000. Gov. Warren said, however, he 
would be disposed to sign a bill 
correcting inequities in this tax. 

* * * 


Tax Revision Urged on Pa. 
To Woo Private Industry 


Revision of Pennsylvania’s state 
and local tax systems to make the 


No. 8 in a Series on the 
Fundamentals of 
Mass Production 


— 


Welding is a swift, scientific application of electrical or chemical 
energy which creates a permanent bond between two similar or 
dissimilar materials without dissipating the inherent physical prop- 


erties of either. 


The spectacular success of high-speed welding of light metals, 
= alloys and synthetic materials for aircraft assemblies offers an 

irresistible opportunity to both raw material producers and end 
product manufacturers in peacetime operations. 


Woodall Industries Inc., has pioneered and carried the full war 
production responsibility for certain vital aircraft parts and sections 
requiring utmost welding skill. This experience is at the disposal 
of raw material producers and end product manufacturers in the 
many mass production industries. 


* DETROIT 5, MICHIGAN e 


OF RAW MATERIALS 


Ks 


FOR MASS 


PRODUCTION 


WooDALLe |[NDUSTRIES |NC. 


PLANTS, DETROIT AND MONROE * 


INDUSTRIES 


state more attractive to private in- 
dustry has been urged by E. 
Elkins, tax attorney who heads t 
committee on taxation and govern- 
ment of the state chamber of co 
merce. 


Elkins, who also is chairman of 
the Tax Advisory committee, whic 
is recommending a revision of taxes 
to the Joint State Government 
commission, spoke at a luncheo 
given by the Philadelphia cnamber 
of commerce and board of trade. 


He said a good start in Pennsy 
vania tax revision was made by the 
1945 state legislature, which coy 
rected some inequities in state 
laws by such action as the amend- 
ment to the capital stock-franchi 


tax. 
+ * * 


Texas Legislature Passes 


Anti-Diversion Bill 

A proposed state constitutiong 
amendment giving automotive 
receipts partial protection against 
diversion to unrelated purposes ha 
been approved by the Texas legis- 
lature and will be referred to the 
electorate at the 1946 general eled 
tion. 

* * * 


Gas Tax Hike Rejected 

A bill which would have increased 
the gasoline tax from four to fi 
cents was among the measures 
which failed to gain enactment dur, 
ing the 1945 session of the Texal 
legislature. Also rejected was a 
bill which would have eliminateg 
the collection of the four-cent ta 
on non-highway fuel. 

* * * 


Fair Trade Fails 


A fair trade bill, which would 


have authorized minimum resala 


price contracts between manufac- 
turers and retailers, failed to gai 


enactment during the 1945 sessiom™ 


of the Texas legislature. 
* * * 


Tag Reciprocity Rejected 
Connecticut’s senate has killed g 
bill which would have permitted 
reciprocity agreements with other 
states in the issuance of motor ve 
hicle registrations. 
* * * 


Sales Tax Bill in Ala. 
Among new bills introduced in 
the Alabama legislature is one 


initiate a graduated penny tax om 


retail sales. A similar tax measure 
already has met defeat in the Sen 


ate. 
+ + * 


Age Cut OK Expected 


Gov. Green of Illinois is expect- 
ed to sign a bill lowering the min 
iraum age of common carrie 
chauffeurs from 21 to 18. 

» * * 

The Alabama House has passed a 
bill providing that bus companies 
must maintain separate waiting 
rooms, ticket windows and bus ac- 
commodations for whites and Ne 
groes. 


Ohio Suits Test 


Insurance Rule 


COLUMBUS, O. Suits have 
heen filed in court h>2re. anneal 
ine from a ruliny of State Suver- 
intendent of Insurance Walter 
Dressel to the effect that insur 
ince avent:’ 
‘s, other than life, shall not be 
issued to persons “connected wit 
the autor-obile sales business.” 
Plain‘iffs in the actions are Mo- 
tors Insurance Corn. of New Yor! 
and William J. McGraw. Belmont 
county. an automohile dealer. Th 
rule anrlics to all applicants fo 
licenscs. 

It is contended that the depart 
ment’s rule is discriminatory, un- 
recsonable and unlawful. The 
“uestion is raised as to the righ 
of the sunerintendent to set up 
standards for the licensing of in- 
surance avents and solicitors othe 
than thos2 provided in the insur- 
ance code. 

” 2 . 


la. to Cellect Gas Hike 


Despite Suit to Void Law 
DES MOINES, Ia. -- Holding that 
Iowa highway users must begi 
paying four cents a gallon state 
tax on gasoline July 4, state Attor 
ney General John M. Rankin ha 
stated that a suit filed in Johnson 
county seeking to invalidate a 1945 
law increasing the state levy by oné 
cent a gallon would not stop col- 


_lection of the additional tax. 


<a 
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and solicitors’ licens- _ 
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This is an air-view of a famous southern city—and a photo of a 
great opportunity. 
For this is one of the few cities of its size without a Packard 
dealer. 
Here is the opportunity City ‘‘X’’ holds for a Packard 
dealer: 
194 Packard owners—an immediate source of profitable rev- 


enue from parts and service operations. 1 his local Packard 
family will expand rapidly, because City ‘*X’’ has a. 


130 car quota—Packard’s post-war goal of producing 200,000 
cars a year will permit a quota of 130 cars per year in 
City ‘‘X’’. This quota is based upon careful analvsis of 
the local market and potential sales in the Packard price 
class. 


Investment Required — At Packard, business management 
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analysts estimate that a Packard dealer could begin satis- 
factory operation in City ‘¢X’”’ with only $17,000 capital. 


Annual Profit— profit projections for City ‘‘X’’ indicate a 
normal annual return of $15,000, including the operator’s 
salary. The kind of alert, progressive dealer that Packard 
is looking for will do better than that. 


This is just one example of the ‘‘opportunity cities’’ where 
Packard franchises are still available. 


But the list is shrinking fast. There is no time to lose if you 
want to build on a solid foundation for the future. 


Wire or ’phone the Packard Sales Department, 1580 Fast 
Grand Blvd., Detroit 32, Michigan. 
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HURRICANE POWER NAVY ARMY 
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AUTOMOTIVE WASHINGTON 
Wage Controls Seen 
For Long Time 


THE PATTERN set by WLB’s reconversion wage policy 
makes it clear that wage controls are going to be with us 
until the defeat of Japan, and perhaps considerably longer. 
They are part of the anti-inflation program and are tied in 
with price controls. As long as we have one we are likely 
to have the other. 

It also now appears likely 
that such controls will not be 
abandoned abruptly. They will 
rather be removed gradually as re- 
conversion becomes total with vic- 
tory in the Pacific. 

In announcing its policy, WLB 
discusses three reconversion situa- 
tions: 

1. A complete reconversion, but 
such that at least some of the key 
jobs will remain substantially the 
same in content. The rates on the Uliman 
key jobs will not be changed, but 
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By William Ullman 


Washington Correspondent 


ing a balanced 


ture in the plan. and Plymouth distributors w 


tions of such 
sweeping nature 
that most jobs, in- | comparable occupations. 


of the Waters organization, smiles approvin 





will be used as guides in establish-| level in the industry or area for| jobs shall be used as guides in | war production jobs. 





With 4-F Equipment 


PEP UP OLD 
EQUIPMENT WITH NEW 
ALEMITE COUPLERS 












“CONTROLLED PRESSURE” 
Hydraulic Extension Coupler 








ORDER 
FROM YOUR 
YOBBER 





MODEL 6274...This long, narrow 
coupler is specially designed for safe, 
positive lubrication of “inaccessible” 
fittings, universal joints, water pumps, 
etc. Patented relief valve protects pack- 
ings or gaskets from excessive lubricant 
pressure. It will fit any standard hydrau- 
lic coupling. 






















PICK UP EXTRA PROFIT 
WITH THESE COLORFUL 
ALEMITE COUNTER 
DISPLAYS 
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. a contains -eorent types 
display ‘ n of 4 different WY oie cups supply 
Rasen ine Alemite —_ jubrication 1n- 
S nu i. -en . 
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Often, the replacement of worn couplers with new 
Alemite couplers can put 4-F equipment in the 1-A 


gROroNnGs CAR Ure class. Check your needs now, and call your jobber. 


ALEMITE 


“Urs REPAIR ei? 


LUBRICATING EQUIPMENT ¢ LUBRICANTS ¢« MOTOR OIL ¢ LUBRICATING SYSTEMS 


— oo — 
eal . 


Ask about the counter selling displays, too! There’s 
extra profits lying around that you can pick up with- 
out half trying. Alemite, 1878 Diversey Parkway, 
Chicago 14, Illinois. 















Ww. o ROBERT A. WATERS (right), president of James F. Waters, Inc., DeSoto 
age rate struc Sth headquarters in San Francisco, gives a hearty 
hand-shake and his best wishes to Van W. Peabody (left) who after serving 
2. A change in|the Waters organization for the past 14 years in confidential and executive 
product or opera- | positions, retires to give his full time to his DeSoto-Plymouth dealership in 
owntown Oakland, Calif. Robert A. Waters fr.» newly named general manager 

gly. 


establishing a balanced wage rate 
cluding the key 8. A change of only part of a | structure. If all or most of the 
jobs, are substan-| plant’s facilities to civilian pro- | jobs on civilian production, in- 
tially changed in| duction. If the job content re- | cluding the key jobs, are substan- 
content. The| mains the same the rates are to | tially changed, the rates un the 
schedule in such} be unchanged. Where rates for | civilian production jobs are to be 
cases should fol-| new or changed jobs must be | so fixed as to have a balanced re- 
low the prevailing | fixed, the rates on the unchanged | lationship with the remaining 


You Can’t Do 1-A Lubrication 









WLB subsequently issued a state 
ment explaining that the policy dggge7q 
not apply to the construction ind! 
try. The board explained that the 
reconversion wage structures gage 
intended to facilitate the sett 
up of rates for new jobs and jobs — 
with changed content in the chs a 
to civilian production. The jobs 
the construction industry remain__ 
the same, WLB pointed out, whet ma 
the construction is for war or civii- 
ian purposes. Therefore, the polic a 
is not applicable to this indust 
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No Successor Yet A 
To Chamberlain 


WE REALLY thought we woyldea 
be able to name the man last we 


The toughest task before the ex- 
ecutive committee of the NADA re 
its recent meeting here was the 8€- 
lection of a successor to Executive_- 
Vice-President Ray Chamber = 
However, when the several mem- 
bers of the committee went thgir— 
various ways at the close of 
session, the job still was “unfinished 
business.” When they came into thee 
meeting, they had quite a bit’ 
good-looking material to work with, 
but they could not agree and <4 
they went away to come anothe® 
day and try again. 


Just when that will be is 1@j=—= 
known—not known to this corre- 
spondent, at least—but this much _ 
is known: Ray wants to get awl! 
around Aug. 1, and he told the 
committee that—and expres 
the hope they would find his su 
cessor shortly. 

With the trade discount rowgigc— 
be adjusted, a successor to Chall 
berlain to be selected, a vital meet- 
ing ahead on SSR-49 to RMPR <— 
and numerous other important m#@ 
ters up for discussion, the commit- 
tee spent a feverish few days h@rs 
And, to make the occasion evef 
more hectic, the Washington 
weather, generally hotter-than-ig 
in June, ran true to form. 

+ + * 


State Road Funds 


Up 23 Percent 
ARTIME industrial activity 
stable tax structure, and curtaif-” 
ment of certain state activities, gm- J 
abled the 48 states to increase th¥itea 
combined total balances in three 
important funds, general, highv aa 
and postwar reserves, by 50.4 p 
cent during the states’ fiscal years 
ended on or before June 30, 1@je=s 
according to official Census Bureat 
figures. - 
In the final report on “Balarfiiiass 
in State, General, Highway, and 
Postwar-Reserve Funds in 1094435 
the Census Bureau reported f 
the combined balances of these 
three funds for all states in ¥ es 
totaled $1,639 million, comp 
with $1,090 million in 1943. 
Despite the sharp decline 
gasoline tax revenues, brougil 
about by gasoline rationing and 
other wartime restrictions on m = 
torists, combined balances o! 
highway funds in 1944, were 23 
percent more than those a ye 
earlier. They were $469 million, 
against $380 million. The drop 
gasoline tax revenues was mor 
than offset by wartime curtail- 
ment of highway constructig 
and maintenance. - 
Highway balances increased con- 
siderably in the majority of stagja._2 
Only in nine were they lower In_j 
1944 than in 1943. 
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Need a Service Man—Want a Job—try a 
want ad in Automotive News. Th get 
quick results! a 


TELL IF 
TO THE 
ELKS— 


and you're telling 


AMERICAS 


bks 


7a Ge a 
New York-Chicago-Detro 
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Experienced automobile advertisers don’t need a crystal 

ball to foresee the man-and-woman in their future. For 

they know that when it comes to choosing cars, both sexes 

share comparable interest and importance . . . that while 

man proposes, woman disposes, and vice versa. That’s why 

Ford is laying the foundation of its post-war market by 

advertising in The American Magazine. Edited with dual sex 

appeal, The American Magazine double-exposes “There’s a 

Ford in your future!” to millions of men and millions of In the Service 

women— multimillions of aspirational Americans who buy : 
of the Nation 

The American Magazine on the newsstands, who subscribe, 

or who beg, borrow, or steal somebody else’s copy. 


BUD SCHIRMER, Detroit Manager, The Crowell-Collier Publishing Company 
General Motors Building, Detroit, Michigan 


THE CROWELL-COLLIER PUBLISHING COMPANY, 250 PARK AVENUE, NEW YORK 17, N. Y. 


PUBLISHERS OF THE AMERICAN MAGAZINE, COLLIER’S, AND WOMAN'S HOME COMPANION 
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Studebaker Shifts Field Staff 
To Gird for New Cars 


SOUTH BEND. -— Several staff 
changes in Studebaker’s field or- 
ganization, in preparation for the 
resumption of 
passenger car pro- 
duction, were an- 
nounced last week 
by K. B. Elliott, 
vice - president in 
charge of sales. 

E. J. Cremins, 
regional manager 
at Pittsburgh, has 
been transferred 
to Buffalo as re- 
gional manager. 
With Studebaker 
since 1936, Crem- 
ins’ new territory covers western 
upper New York state and a sec- 
tion of Pennsylvania. 

The Pittsburgh branch mean- 
while has been placed under the 
direction of George E. Read, Phil- 
adelphia regional manager. Harry 
Conover, who was in charge of 
metropolitan Philadelphia, has been 
shifted to Pittsburgh where he will 
serve as Read’s assistant. 

Transfer of J. W. Merrin, re- 


E. J. Cremins 


gional manager at Chicago, to a 
home office assignment here also 
was disclosed. Merrin, who previous 
to his assignment to Chicago, had 
represented Studebaker in Detroit, 
San Francisco and Cleveland, will 
be succeeded by Harry B. O'Neil. 
O'Neil, another veteran Studebaker 
field executive, was the regional 
manager at Dallas, Tex. 

R. F. Weaver, a district manager 
in the Dallas region, becomes act- 


J. W. Merrin H. B. O'Neil 
ing regional manager in that office. 
Weaver's Studebaker experience 
dates back to the twenties. 


William VanderMeulen, a veteran 


field representative, has been named 
assistant regional manager at St. 
Louis. 


Harry G. Maides becomes a dis- 
trict manager at Buffalo. Maides 
has had wide sales and service ex- 
perience in the Buffalo region. 


R. I. Dealers 
To Hear Bury 


PROVIDENCE.—Martin J. Bu- 
ry, president of Philadelphia Au- 
tomobile Dealers Assn., will be 
guest speaker at the annual meet- 
ing of the Rhode Island Automo- 
bile Dealers Assn. Wednesday 
night (June 27) in the Crown 
hotel here. 


Directors of the Rhode Island 
group also announced the closine 
regulations for dealerships when 
V-J Day occurs. 

If the news of the Japanese 
surrender comes after noon, deal- 
ers will close the remainder of the 
day and all of the next day. If it 
comes before noon, dealers will 
close only for the rest of the day 
and open the next morning at the 
regular time. 


Read Jack Weed’s Backshop for some 
highlights in the service field. 


IN A “ONE-SIDED DEAL” 


Of course not—it would be a swindle! But our brochure‘‘The 


Armstrong Plan’’—describes a 


down-to-earth proposal for every 


independent tire dealer in the United States! 


¢ 


You'll find it surprisingly simple. It tells you in a nutshell how 
you can profit through our new methods of economically manu- 


facturing and distributing Armstrong quality tires and tubes. Hun- 
dreds of independent tire operators, large and small, have already 
recognized the soundness and profit possibilities of this program. 


If you are an independent tire dealer—regardless of what lines 
you carry—drop us a note today and we will mail a copy of 


“The Armstrong Plan” without charge or obligation to you. 


NT? Wary 


fh RMSTPF-, 
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FACTS YOU SHOULD KNOW ABOUT ARMSTRONG 


nally lifted and the dealer again|eye-catcher that 


8.8 Wa \ | \ | A AY 


THIS PHOTOGRAPH illustrates improved linkage design and a concealing 
molding to be offered by Motor State Products. Also shown is the automatically 
Pas rear window, permitting folding of the top even when a large gl 
is used. 


Convertible Converted 71] 
- 


Seedorff Lists Improvements for Postwar Model 
Designed to Satisfy Every Taste 


YPSILANTI, Mich. — When the |exhibits his line to the public, he 
regulations on the manufacture /will find that the convertible cq 
and sale of passenger cars are fi-|has developed into more than a 
in former days 
was displayed primarily to crea 
a favorable attitude towards the 
closed-car models. 


The convertible will posses 
sales appeal to the conservative 
buyer as well as to the spo 
man and the younger set. 


Authority for this prediction is 
A. P. Seedorff, president of Moto 
State Products Co., originators of 
the push-button top. 

“We have never found it neces 
sary,” Seedorff said, “to apply 
much effort to improve the co 
vertible as an open car. Potentia 
buyers liked the open car pretty 
much as it was. In localities wit 
long seasons of favorable weath- 
er, sales of open cars were in 
comparatively high figures. 


“Objections to the converti- 
ble were based principally on 
the problems that had to be 
faced when it became _ neces- 
sary to change it into a closed 
car. 

“The automatic top operating 
device was not introduced as 
gadget to be shown off, but was 
incorporated as the first step to- 
wards making the convertible en 
tirely practical when closed, yet 
retaining the sleekness, roadabil- 
ity and all the other advantages 
of the open car. 

“Additional innovations tha 
have been delayed because of con- 
version to war production,” See- 
dorff said, “are a _ longer-lasting, 
better-looking top fabric; weather- 
proof fit; increased visibility; im- 
proved interior appearance, and 
retention of sporty lines after the 
top is raised. 

“All of these features have been 
brought to the practical stage and 
will be made readily available 
whenever prospective buyers make 
a strong-enough demand for 
them,” he added. 


——a 
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Jack Weed’s Truckin’ will give you some 
interesting views. 


1941 Buick 


Cast Aluminum 


1. This is one of the oldest, most conservative companies in the 


industry—established 33 years ago. 


a We are specialists; we make only quality tires and tubes— 


and have been for 33 years. 


a. Tire dealers and distributors associated with us through these 
years have always made money with competitively-priced 


Armstrong Tires. 


4, The Armstrong plants—East, South, mid-West—assure low 
distribution costs and put you in a better competitive and 


Grills 


$19.85 PER SET 
F.0O.B. Cleveland 


Immediate Delivery 


+ 


Phone - Wire - Write 


profit-making position now and postwar. 


ARMSTRONG TIRES 


ARROW ALUMINUM 


CASTINGS CO. 


3135 Berea Road 
CLEVELAND 11, OHIO 
Ac. 7255 


Manufacturers of Quality Tires and Tubes Since 1912 - General Offices and Plant— 450 Elm Street, West Haven 16, Conn. 


. iad = - 
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- HE LIKES BOOKS... 


SRNR Rom Me MLM EME eee ow 


HE LIKES MACHINES... 


VERY important man—this man who likes machines. He’s 
A that typical American individual who knows how to make 
things and how to make things work. He finds science and things 
mechanical more thrilling than fiction. In industry he’s aptly called 
the “know how” man. 


Every month hundreds of thousands of such alert men read 
POPULAR SCIENCE Monthly. For there they find just what 
interests them most—the fascinating news of developments all 
along the broad front of American science and industry. 


Nowhere in all of America is there a group of men so important 
to manufacturers of new and better products. For these “know 
how” men read announcements of such products with the keenest 
of interest. They are quick to recognize merit . . . and quick to buy, 


HE BUYS 
ENTERTAINMENT 


a ct AA GN ME A RED Bee Se mee seas 


i HE BUYS THE 
» BEST SELLERS 


> we euvs PRODUCTS 


cS (Cte St tas Se A A S SeeE TO She oe SM coe ee 


because their incomes are greater than average... More than that 


—these men are important to sell because they are invariably the 
neighborhood authorities. Their advice and guidance is sought by 
friends. Sell them, and you have a potent entering wedge for addi- 
tional sales in their communities. | 


And to sell them tell your story in the medium they read for news 
of what is new—POPULAR SCIENCE Monthly. 


Spearhead for Post-War M 


THE NEWS~PICTURE MAGAZINE OF SCIENCE AND INDUSTRY 


NEW YORK e CHICAGO e CLEVELAND e DETROIT @e ATLANTA e SAN FRANCISCO e LOS ANGELES 
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At Nash two great cars stand ready talked about financial agreement 
for production... in the industry today. 


The Nash Ambassador in the medium For they know the significance of the 
price field... long-range Nash concept 

of distribution... a policy that 
realistically plans ahead now for 
the return of normal selling. 


The Nash ‘600”’ in the low price 

field — packed so full of future 
that today it has many of the basic 
engineering advancements that 


...A firm policy of fewer dealers with 
cars of tomorrow will have! a bigger market and profits per 


dealer ...a truly selective dealer 
And these two great cars — to be 


built in volume three times as great 
as the Nash 1941 peak —are ...A permanent future for the Nash 
backed by a Franchise that offers + , eee 
in full measure to Nash Dealers the 
opportunity for a permanent 
and profitable future. 


organization. 


profit opportunity with the 
Nash five-year program providing 


for normal as well as boom years. 


These are the reasons why the Nash 
deal is truly a dealer’s kind 
of a deal! 


In other words... a dealer’s kind 
of a deal! 


This fact is reflected in the way 


sound businessmen have made the N AS H MOTORS 


new Nash Franchise the most Division of Nash-Kelvinator Corporation, Detroit 32, Mich. 


Tune in Nash-Kelvinator’s hit musical program, Sundays 4:30 
P.M., E.W.T. © 3:30 P.M., C.W.T. ¢ 2:30 P. M., M.W.T. 
1:30 P.M., P.W.T. © American Broadcasting Company. 
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Auto Personnel 


Owens-Corning Transfers _ relationships with government pro- 
‘curement agencies and to expedite 


Butterworth and Butler | Fiberglas products to industries. 
The following personnel changes: » gf Butterworth formerly as- 
involving branch office and division! sociated with the corporation's 
assignments are announced by W.| Pittsburgh and Cleveland offices, 
P. Zimmerman, vice-president of | ts transferred to the corporation's 
Owens-Corning Fiberglas Corp. The | general offices in Toledo to head 


changes are designed to effect closer | the Storage Batteries division. M. 


Dimensions: 1x3x7 feet; 14 to 112 compartments. Strongly 
constructed. Shelves flush inside—nothing to catch. Bolt 
assembly. Shipped one piece or knocked down. Deliveries 
on AA-5 or better Auto Maintenance Priority. Special bin 
installations built to specification. Write or wire for de- 
livery date. 


THE RENIE METAL PRODUCTS CORP. 
MANSFTELD, OHIO 


{008 


NNT 


MH Y 


~_¢ Bn e 


ENGINEERING 
DEPT. 


\ 
wpe t 


pas 
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W. Butler, who formerly headed 

the Storage Batteries division in the 

Toledo general offices, becomes 

manager of the corporation's Phila- 

delphia branch office. 
* * 


Kuhe Elected Chairman 


Of SAE Northwest Section 

The Northwest section of the So- 
ciety of Automotive Engineers, 
Seattle, has elected officers for the 
coming year, as follows: 

Harry Kuhe, regional manager, 
the Ethyl Corp., chairman; David 
Thomasson, lubrication engineer, 
the Texaco Co., vice-chairman; Russ 
Fleischer, manager, Seattle branch, 
Colyear Motor Sales Co., treasurer, 
and Paul Olson, industrial lubrica- 
tion engineer, General Petroleum 
Corp., Seattle, secretary. 

The retiring chairman 
Ketchum, of Lake Shore 
Lines. 


is Lee 
Stage 


| Jones Named President 
|Of Canada Rubber Assn. 


Rubber Assn. of Canada, in an- 
nual session in Toronto, elected P. 
C. Jones of Montreal, president. 
Other officers: vice-president, F. A. 
Warren, Toronto; treasurer, R. J. 


Thoms, Toronto; directors: W. H. 
Fanston, Hamilton; H. S. Ireland, 


The pub) 
SWalfoy, 


1945 


Galt; W. H. Miner, Granby, Quebec; | upholstery and coated fabrics fe 


A. G. Partridge, Toronto; G. W. 
Sawin, Kitchener, J. L. Simpson, 
Toronto. 

G. B. Smith, Toronto, was reap- 
pointed manager and secretary. 


Ray Again Elected Head 
Of N. Y. Sales Managers 


At the annual election of officers 
of the New York Sales Managers’ 
Club, J. C. Ray, sales manager of 
the Fisk Tire division of United 
States Rubber Co., was reelected 
president for a second term. 


A member of the club since 1934, 
Ray became its vice-president in 
1943, and, in 1944, was elected pres- 
ident. Founded in 1916, the New 
York Sales Managers’ Club is be- 
lieved one of the oldest organiza- 
tions of its kind in the country. 

a * * 


Goodall Fabric Exports 


Consolidated Under Mettel 


Elmer L. Ward, president of 
Goodall-Sanford, Inc., announces 
that Morris Mettel, export manager 
of Goodall Co., will also handle the 
export sales of Goodall Fabrics, Inc. 
—the recently created selling di- 
vision of Goodall-Sanford. 


This division distributes woolen 


When you’re talking SALES ... consider A NATIONAL 
SHOW for your product for *37,200 a year 


“ EMPER forethought with hindsight,’ counsels 

many an automotive man. “Base post-war plan- 

ning on pre-war experience, and profit by conclu- 
sions,” they explain. 

Yes — even with the pent-up demand for post-war 
cars, friends in the industry tell us that the job is 
going to call for plenty of hard selling. 

That's why we suggest REDBOOK’S NATIONAL 
SHOW FOR ONLY $37,200 A YEAR COMPLETE. Here 
is a cohesive audience of 1,500,000 families who 
happen to like fine fiction. They are a literate, thinking 
group who read and wnderstand printed advertising. 
They are a group, too, who want — and can afford to 
buy — good cars. 


e Redbook buyers pay 25c an issue — buy to read. 


e High editorial percentage helps create cover-to- 


cover interest. 


e Monthly issues guarantee longer life. 


e Reader Research assures constant appeal. 


e So consider a NATIONAL SHOW FOR YOUR 
PRODUCT FOR $37,200 A YEAR COMPLETE 


WITH A FULL PAGE 
REDBOOK. 


IN EVERY 


ISSUE OF 


Although Redbook space is sold out at the moment, 
smart advertisers are making plans for the future 


today! 


To Nearly 1/5 of America — 


A Program of proven Sales Power 


Redbook, Cosmopolitan, and Ameri- 
can, THE 6 MILLION GROUP, reach 
nearly six million families with less 


than 15% duplication — approxi- 


mately one out of every 5 in the 
United States. And a full page in every 
issue of all 3 magazines costs only 
$160,000 a year. 


all purposes. 
* * * 


SAE Unit in Spokane 
Names Ray As Head 


James H. Ray was elected presi- 
dent of the Spokane group of 
Society of Automotive Engineers @ 
the annual meeting of the organ- 
ization. 


Other officers are Edward . . 


Brewitt, vice-chairman; Wm. E 
Keith, secretary; Walter T. Thorse 
treasurer. T. H. Barker is retiring 
president. 

* “ ¥ 


Chrysler Elects Jones 


W. Alton Jones, president 4 
Cities Service Co. since 1940, was 
elected a director of Chrysler Cor 
last week, succeeding John ° 
Perry, senior partner in the law 
firm of Rathbone, Perry, Kelle 
and Drye, who asked to be relieved 
as a director. Perry’s firm will co 
tinue as general counsel to the co 
poration, with Nicholas Kelley of 
that firm, who has been a vicg 
president and director for years, ré 
maining on the board. 

LJ + * 


Gammie Promoted 


Edward Gammie has been 
pointed general sales manager o 
Victor Mfg. & Gasket Co., it is an: 
nounced by John H. Victor, pres 
dent. Gammie joined the Victor or- 
ganization in 1930. 

oe « cS 


Pohlman Elected 


L. A. Johnson, president of N 
tional Motor Bearing Co., Inc., an- 
nounces the election of H. K. Poh 
man as president and general me 
ager of the Arrowhead Rubber Co., 
Los Angeles. Pohlman succeeds ii 
Franklin, retiring president. 

Me - a 


Bendix Elects Gossett 


William T. Gossett, a member gf. 
the law firm of Hughes, Hubba 


and Ewing, has been elected gen-"" 


eral counsel of Bendix Aviatiag 


Corp. N. Y., Ernest R. Breech” 4 


president, announces. 
= < ” 


M. E. (Steve) Stevenson has b 
appointed eastern representative q 
Chek-Chart Corp. with headq 
ters in New York city, it has been 
announced by Raymond Shaw, pre 
ident of the company. Earl / 
ton, who has been eastern repre- 
sentative since 1930, has been 
and will continue with Chek-Cha 
in an advisory capacity. 

* * * 


Truckstell Co., Cleveland, devel- 
opers and distributors of truck co 


a 


ad 


version equipment, announces the 


appointment of W. F. Balzerick ¢ 
western division manager. 


we 
Me. 


To the ladies 
Blossom! 
56.8°/. 


of all 

Women’s Wear store 
advertising in Buffalo 
appears in the . 


BUFFALO 
COURIER-EXPRESS 


Fashion advertising 

calls for buying action, ~ 
and local space buyers . 
know that when you | 
want action in Buffalo 


the Courier-Express 
Delivers the Goods! 


° = 


a 

fourter a 
SUFFALO'S ONLY’ 

MORNING & SUNDAY NEWSPAPER © 
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Auto Export Release 
ought in Transition 


NEW YORK. Governmental 
meuthorization for export by Amer- 
can manufacturers of up to 5 per- 
cent of the domestic production of 
passenger cars is being sought on 
the claim that it is necessary to 
enable American producers to 
eet aggressive British competi- 
tion during the transition period. 
It was recently announced that 
e British government had ap- 
proved production of 200,000 pri- 
ewate cars during the next 12 
onths and that of this total, it 
had asked manufacturers to set 
weside 100,000 cars for export. 
This allocation for export of 
half the British production dur- 
™ing a period when transporta- 
tion needs in the United King- 
a dom will be acute is regarded 
s a determined bid for a larg- 
er slice of the export market 
eethan was held by British pro- 
ducers before the War. 
Despite the great need for new 
assenger cars in the United 
tates, it is argued that American 
producers should not be permit- 
“S>d to reopen the channels of pri- 
vate trade abroad. It is contended 
hat blanket allotments, permit- 
"3eng them to sell up to 5 percent 
of their production in whatever 
markets they choose, would be ap- 
"W@Propriate at this time under the 
principles of free competition. 
Based on ’35-’39 Exports 
The proposed 5 percent quota 
would be based on the proportion 
passenger car exports to do- 
estic production during the 
ears 1935 to 1939, inclusive. In- 
“Ausion of 1940 and 1941 exports 
would distort the base, it is ex- 
plained, since exports dropped as 
ew as 2 percent of domestic pro- 
duction in those years. 


After production limitations 
“Ware removed by WPB, and an- 
nual output rises from the 2,100,- 
900 cars scheduled by WPB for 
the year beginning July 1 to 
6,000,000 cars a year, American 
“arxports of automobiles are ex- 
pected to rise to an alltime 
neak of 1,000,000 a year. 

This would be_ substantially 
more than the 825,000 passenger 
e—aors exported in the record year 

1929, and would be far more 

than exports during the 1930's 
Sgahen American participation in 

e foreign market was halved. 

Export Picture Outlined 

-™™®The automotive export outlook. 

as reported by the New York 

ournal of Commerce is viewed by 
“Wmerican producers as follows: 

1. If American producers are 
sapermitted to take advantage of 

eir opportunities, they will more 
than make up the ground lost be- 

een 1929 and 1939. 

In 1929, American made cars 
accounted for 50 percent of the 
ales in markets outside of this 
ountry. By 1939, as a result of 
increased production abroad, chief- 


_— 


a 


a 


ee 
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ly in Germany and England, 
American sales accounted for only 
25 percent of the foreign market. 
After the war, American advan- 
tages in production should permit 
our producers to account for well 
over 50 percent of the sales out- 
side of the United States. 


2. With American sales of cot- 
ton and other raw materials 
likely to contract sharply com- 
pared with prewar totals, large 
export sales of automobiles will 
be necessary to produce foreign 
exchange in an amount equal 
to balance our imports. 

3. Germany may for some years 
at least be unable to produce cars, 
and Italy and France are uncer- 
tainties as quantity producers. 
While Russia will make cars, she 
is more likely to require Ameri- 
can imports than to enter the 

world markets as an exporter. 


HIS is the M26, the most 
powerful tank ever built 


AC Spark Plug 


.|Ups McGinnis, 


SHOWN ABOVE as it rolled off the assembly line is the last of 63,789 aircraft 
engines built by Studebaker for the B-17. Although contracts were terminated 
several days ago due to the shift in production emphasis to longer range 
bombers, the plant continued until this week to turn out engines from finished 
parts on hand. Differing from normal procedure, in which each workman added 
a@ few parts, crack roving crews assembled the final engines in their entirety. 
For the last 20 months Studebaker has been the sole supplier of power for the 
Flying Fortress. 


—_ »s ; | 


find starting motors, voltage \ . 
regulators and generators \ 


in America. Packing a 90MM 
gun, weighing 45 tons, this 
huge monster has astound- 
ing flotation power due to 
wide treads. 

The best of equipment was 
specified for this hard-hitting 
monster. On many, you'll 


built by Auto-Lite. 

Such heavy duty electrical 
equipment, improved to 
meet tough war-time re- 
quirements, will soon be de- 
livering superior perform- 
ances in peacetime applica- 
tions. Address inquiries to: 


Ray, Merrell 


FLINT. Three promotions ia 
the sales department of AC Spark 
Plug division were announced last 
week by Wilson S. Isherwood, gen- 
eral sales manager. 


Richard E. Merrell, formerly 
manager of national accoun’ sales, 
becomes sales promotion manager 
on all AC replacement preducts. 
Earl McGinnis, formerly advertis- 
ing manager, becomes manager of 
national account sales. Frank EB 
Ray, who was assistant advertising 
manager, becomes advertising man- 
ager. 


Merrell started with AC in 1925. 
McGinnis has been advertising 
manager at AC for more than 20 
years. Ray started with AC in 1934 
as advertising assistant and was 
later made assistant advertising 
manager. 


“IT WILL NOT BE NECESSARY to run 
the enclosed ‘‘ad’’ any more, as it proved 
very satisfactory and our stock of radios 
is now exhausted.’’—Villa-Pontiac Co. 
(Pontiac), Buffalo, New York. 


gar Want Ad Dept., Inside Back Cover 
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THE ELECTRIC AUTO-LITE COMPANY 


TOLEDO, 1, OHIO SARNIA, ONTARIO 


AUTO-LITE 


TUNE IN “EVERYTHING FOR THE BOYS” STARRING DICK HAYMES — EVERY TUESDAY NIGHT — NBC NETWORK 


SPARK PLUGS + STARTING 


ETY AFTER DARK 





LIGHTING od IGNITION 


if 
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ARROW SAFETY DEVICE CO. 
DEPT. H., MOUNT MOLLY, H. J. 


BATTERIES + WIRE & CABLE 
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Strap-On Helicopter 


May Prove Sensation 


By Charles Evans 
Aviation Editor 


MAYBE Horace T. Pentecost is the man who will give us 


the first real sensation of flying. 
Horace is the man in Seattle who has built himself a one- 
man, two-shoulder helicopter. He plans to take off alone, 


with a 20-horsepower engine about where his grandfather 
—_—_—_—_—_—_—_———————— 


wore his back collar button, 
and two sets of helicopter 


blades whirling in opposite di- 
directions up above, about where 
his grandmother carried her par- 
asol. 

There are many who will wish 
him the greatest of luck. There are 
many, many more who will laugh 
like anything at whatever happens 


Aeronautics Administration inspec- 
tors, one of whom will have to 
flight test Pentecost’s gadget when 
and if it turns out to be a man- 
carrying vehicle. 


These inspectors are veteran 


men of flying. Hardly a one but 
has encountered many a strange 
conception of the flying machine, 


and been faced with the task of 
taking it up himself in the reg- 
ular course of his job. But none 
has ever seen a man walk on the 
field with a powered whirligig 


to him. And there are one or two 
who are watching him with great 
personal interest and apprehension. 

Taking these onlookers in reverse 
order, the one or two are Civil 


POST-WAR CARS—the 
TRICO 


Lift-O- Matic 


FINGER-TIP CONTROL FOR CAR WINDOWS 
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strapped to his back, start the 
blades and take off. 
However, Pentecost has a long 
way to go, up and down and offi- 
cially, before the CAA inspector 
must relieve him of his load and 
make a test flight. ’ 
During this long time, the second 
group of onlookers, those who will 
laugh, will undoubtedly have much 
sport with Horace Pentecost. The 
idea appears to be ridiculous at 
first glance. Moreover, it is a new 
idea for a flying machine, and that 
has been good for a laugh ever 
since Darius Green, and some of 
those who are now laughing at 
Pentecost, jumped out of the hay- 
loft window with their own inven- 
tions strapped to them. 
* * * 


Uses Two-Cycle, 
20-H e En ine 

PE COST USES a two-cycle, 
two-cylinder, 20- horsepower, air- 
cooled engine of his own design for 
power. It is applied to a welded 
steel tube framework that fits 
closely over his shoulder and ex- 
tends down to about the middle of 
his back. 

Straps like those of a parachute 
harness go between his legs and 
fasten to parts of the structure 
that extends beneath his arms. Thus 
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GROUND FLOOR SHOP of Corwin-Churchill Co., Chrysler dealers at Fargo 
N. D. This company recently bought a three-story building, half of which i 
has rented for many years. The structure is 150 by 172 feet, and is located 
a block from the business center of Fargo on Transcontinental Highway No. 10. 
There is a railroad loading dock at the rear. As soon as the lease held 
tenant who occupies half of the structure ee Corwin-Churchill will take 
a all the space, which they need to meet the demands of a rapidly-growing 
business. 
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when the wearer is foot-borne, he is 
carrying the weight of the mecha- 
nism. When he is airborne he sits 
like a parachute jumper in harness. 

The shaft of the engine connects 
with the mechanism that turns the 
counterrotating blades. Extending 
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toward the front is an arm, and 
the control of the blades is on a 
extension of this arm, hanging 
down vertically in front of the 
“pilot.” 

On his left*shoulder, Pentecost 
has rigged a throttle. His gaso- 
line tank is just on top of the 
engine, and there you have the 
Model HX-1, ancestor of what 
might some day be your personal 
aerial vehicle. 

No wonder people laugh. Just sa 
dia they laugh at the early glide 
and the first airplanes. Just so they 
laughed at Alphonse Penaud, bril 
liant youg member of the French 
Aeronautical Society, who was a 
good 50 years ahead of his tim 
with his airplane in 1873. 

Pentecost contributes something 
to the merriment, too, with his un 
usual name. He doesn’t look like 
his name, incidentally. He is a well- 
set young man of 36, looking as 
he could land and walk back quite 
a distance carrying his 60-pound,,’ 
apparatus. He looks like anything 
but the usual, long-haired and wild- 
eyed inventor of things extraordi 
nary. * * * 


A Tremendous Stride 


If Pentecost Succeeds 

BUT SUPPOSE he takes off, sails 
merrily along alone over the tree 
tops, among the chimneys of hi 
neighbors, around and around the 
control tower at the airport, ang 
comes back to settle down safely 
again in his back yard. Then the 
third group of people, those wh 
have not been laughing, but wish- 
a him success, will have their 

ay. 

This Pentecost idea can be a tre- 
mendous thing in aviation. It can 
revolutionize flying, and, since 
his apparatus has all the ele- 
ments of successful flight in its 
design, it may well do it. 

These well-wishers have learned 
that it is not good for one’s “face? 
to laugh at anything in aviation 
Too many goofy ideas and far too 
many simple ideas turn out wel 
What Pentecost has done is to sim- 
plify this business of flying. 

As it is today, we fly with a larg 
mass of machinery all about us. We 
have to have many hundreds o 
pounds of apparatus to sit on or ir 
and much horsepower to move it. 
Then, in order to get speed, w 
have to streamline the mass ané 
refine it by adding further com- 
plications. 


Pentecost just hooks on enough 
power to his own frame and 
starts flying—one hopes. 


Radiator 
Grills 


BUICK-OLDS—’39, 40, ’41 
CHEVROLET-FORD-PONTIAC 
ZEPHYR—’39, °40, °41 
DE SOTO-DODGE-NASH ’41 
PACKARD CLIPPER 
Other Makes to Follow 


Virgin Cast Aluminum 
Highly Polished 
Drilled—Ready to Install 
Authorized by WPB and OPA 


Prices and Discounts on 
Application 


PRODUCTION PATTERN 
& MFG. CO. 
3165 E. Slauson Ave. 
Los Angeles 11, Calif. 
Lucas 9161 
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(5° SRNMENT has practiced 
semi-deceit in the announce- 
ment of commercial truck produc- 
tion allotments from the very first 
release of truck production figures 
for civilians. WPB has consistently 
announced a lump total of commer- 
cial trucks, wrapping civilian, lend- 
lease, Canadian and trucks for 
other government agencies all up 
in one big package. 


We here at Automotive News have 
consistently fought this practice 
and have always asked for a break- 
down of the figures so that dealers 
who get their trucks from the fac- 
tories on a historical basis can fig- 
ure out what they will be able to 
get approximately. 

* a * 

THE EXTENT to which the 
trade has depended upon us to 
“keep the record straight” was 
forcibly impressed upon me about 
a week ago. I happened to be in 
Wally Schmidt’s office at the Auto- 
motive Council for War Production 
when one of ACWP’s factory mem- 
bers called Wally and wanted to 
know if there was going to be an 
additional allotment for the “other 
agencies.” Wally told him no, that 
the 188,700 was the total allotment. 
The member told him he must be 
wrong because AvuToMoTive News 
said these were the commercial al- 
lotment figures. (We'd missed the 
breakdown that week.) 

Wally had quite a time convin- 
cing the member that AUTOMOTIVE 
News figures were total figures and 
not just the civilian commercial al- 
lotment. 

* * 


WE HAVE always gone along 
with WPB in calling all truck pro- 
duction, other than military, the 
commercial truck allotment — but 
we have always insisted on getting 
the commercial civilian allotment 
figures separate from those allotted 
to other government agencies. 


Civilian commercial are _ those 
trucks that are delivered to dealers 
to sell to American civilian truck 
users—in our language—and with 
every change in the head of the 
automotive division of WPB, we 
have the fight all over to keep the 
record straight. 

We like to be charitable and be- 
lieve that WPB heads don’t appre- 
ciate the importance of giving the 
civilian commercial out to the trade 
—what it means to both dealers 
and the factories to know just how 
much of the commercial truck pro- 
duction is destined for truck users 
in this country and to be sold by 
the dealers — but sometimes we 
wonder. 

Our plea for these civilian figures 
started back when Vaniman was 
in charge of the automotive di- 
vision. Then Middlekamp came into 
the picture and the selling job had 
to be done all over again. But once 
John saw the need for th break- 
down, we got our figure through 
with the breakdown every time 
they came out until John went with 
Mack. Now we have had to go over 

(See TRUCKIN’, Page 33, Col. 1) 
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Road Program 
Periled by Tax 


Grabs, Diversion 


Wisconsin 17th State 
To End Tax Leak; 
5 Other States Due 


DET ROI T.—With a tre- 
mendous road building pro- 
gram scheduled for immediate 
postwar, Wisconsin’s action 
in voting against diversion of 
automotive and gasoline tax funds 


is another victory for the truck- 
ers and motorists of America. 


Wisconsin’s recent action puts 
her in the same category as 16 
other states that now have ban- 
ned diversion of automotive tax 
funds. Five other states have sim- 
ilar action coming up for consid- 
eration by their voters, with only 
one state, Connecticut, looking 
doubtful. 


Along with the fight for uni- 
versal weight and length 
“floors”, the diversion of tax 
funds from highway building 
and maintenance and the petty 
larceny as practiced by states, 
counties and municipalities on 
special truck taxes, are things 
that every one in the automo- 
tive industry — truck opera- 
tors, dealers, manufacturers and 
car owners — should watch and 
fight. In the postwar era when 
the improved roads are built 
they should not only be ade- 
quate to carry the new auto- 
motive vehicles but should be 
financed on a sane and efficient 
basis. 

States like New York, where the 
taxpayers allow the politicians to 
divert hundreds of thousands of 
dollars from the automotive tax 
receipts to the general fund or for 
other uses than highway building 
and maintenance, are only invit- 
ing the type of gouging that is 
taking place in making of toll 
roads of the two principal high- 
ways through Westchester Coun- 
ty that lead north to New Eng- 
land. 

In 1941, the last year before the 
war, the states without diversion 
laws allowed approximately $215,- 
000,000 to be diverted to other 
uses. New York, New Jersey, Flo- 
rida, Rhode Island and Oklahoma 
were the principal offenders. 


In the past ten years over $1,- 
750,000,000 has been diverted 
from highway uses. This money 
could have built 11 coast to 
coast modern highways or hun- 
dreds of miles of new roads to 
replace those that are today 
bottleneck roads for free trans- 

(Continued on Page 31, Col. 4) 


Canada Rescinds 
35-Mile Limit on 


Truck Movements 


OTTAWA. — Truck transport re- 
strictions, centered on the thirty- 
five-mile limit for truck deliveries, 
have been lifted in Canada, it has 
been announced here. 

A number of other restrictions on 
use of retail and wholesale truck 
deliveries have also been removed. 
Gasoline rationing for trucks con- 
tinues. 

The removal of the thirty-five- 
mile limit will permit greater flexi- 
bility of trucking operations within 
the yearly mileage limitations im- 
posed by gasoline rationing. All 
operators are warned to bear the 
gas rationing limitation in mind 
when planning future operations. 

Transit controls on operations of 
inter-urban transports, moving 
vans, milk and cream carriers, and 
regulations governing routes and 
schedules were also lifted. 


Buses 


and Commercial Vehicles. 


WPB Ups Truck Output 
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Increase in Toll Roads 
Poses New Threat 


When New York’s Governor Dewey signed Senate Bill 
1533 on Apr. 5, making it possible for the Hutchinson 
River and Sawmill River parkways to become toll roads, 
a new threat to not only the trucking industry but the en- 
tire automotive industry was given its initial birth. 

These two roads are the main arterial roads from New 
York City to New England and north, and all through 
traffic over these roads will have to pay for their construc- 
tion and maintenance, relieving the Westchester County 
property owners of that expense. 

Of course, Westchester County sees to it that the tolls 
will be charged for through traffic only—traffic originating 
in Westchester County, it is presumed, will not be charged 


a toll. 


If the financing of all modern through highways are 
set up on this basis—or even a small percentage of them— 
then this country really will be going back to the “horse- 
and-buggy” days. What with state barriers, low-weight 
bridges and toll roads, interstate and even intercounty 
trucking will be burdened with costs that will prevent it 
from ever coming back from the near-mortal blow war- 
time regulations have dealt it during the past four years. 


It is in the interest of every automotive man, whether 
he be dealer, operator or manufacturer, to fight such legis- 
lation in every spot where it may bob up—to interest as 
many of his friends and associates in this fight as possible, 
to the end that America may come out of this war period 
a nation of free highways and transportation, as well as 


a nation of free peoples. 


Third Quarter 


Tire Schedule: 


25% Below Requirements * 


WASHINGTON. W. James 
Sears, deputy director of the Rub- 
ber Bureau, WPB, last week re- 
leased the revised tire production 
schedule for the third quarter of 
1945. 

The schedule reflects a sharp 
drop in requirements for airplane 
and the A-1 class of special mili- 
tary combat tires during the re- 
deployment period of the war. 
Production of these will meet re- 
quirements. Production of some 
other groups of tires in the larger 
truck and bus sizes will continue 
to lag behind screened require- 
ments, however, the Rubber Bu- 
reau reported. In the A-3-b group 
(large 9.00 through 11.00) planned 
production, which is equivalent to 
the maximum estimated produc- 
tion of the industry, is 25.2 per- 
cent under screened requirements. 

This is due to a shortage of 
trained manpower and the fact 
that new facilities for this tire 
group now under construction 
are not yet completed, it was 
pointed out. Men to build large 
truck tires require a consider- 
able period of training to devel- 
op the necessary special skills. 

Second and third quarter pro- 
duction schedules, along with 
screened requirements for the 
third quarter are as follows: 

Truck and bus tires: Second 
quarter, 4,618,586; third quarter, 
4,506,980; requirements for third 
quarter, 4,947,800. 

Passenger car and motorcycle: 
second quarter, 5,200,000; third 
quarter, 6,000,000; no screened re- 
quirements given. 

Camelback production was 


‘scheduled at 90,000,000 pounds for 


the second and third quarters, 
equal to requirements. 


Because tire building facilities 
have not been fully manned, it 
is probable that second quarter 
schedules will not be met, the 
rubber agency reported. 

It was also pointed out that the 
planned production of 6,000,000 
passenger car and motorcycle tires 
during the third quarter is 1,500,- 
000 fewer than the number of 
tires that would be allocated to 
OPA if the June rate of 2,500,000 
is to be maintained. 


To 545,000 for 1945 


Civilian Users 


Get 455,000 


No Priorities Given 
For Second Bonus 


Of 110,000 Vehicles 


DETROIT. — American 
truck builders will be author- 
ized to build 545,142 commer- 
cial vehicles before the end of 


this year, AUTOMOTIVE NEWS 
learned authoritatively last week. 
Of this number 435,142 have already 
been authorized for production. Of 
this total 246,442 have already been 
allocated to the various companies, 
while authorization for the addi- 
tional 110,000 will come from WPB 
within the next week or so, it is 
understood. 

Of this total commercial truck 
production this year, it is esti- 
mated that truck dealers and 
branches will get approximately 
455,640 vehicles for sale to truck 
operators. The balance of the 
year’s output will go to the vari- 
ous government exemption agen- 
cies such as Lend-Lease, Canada 
and other government depart- 
ments. 

Providing that the allocation to 
government-exempt agencies of the 
298,700 “bonus” truck authoriza- 
tion is as light as is expected by 
industry men close to the picture, 
this will mean that truck dealers 
in this country can expect to get in 
1945 in the neighborhood of 205,000 
light trucks, 229,000 medium trucks, 
10,847 light heavies and 9,113 heavy- 
heavies—if the truck manufactur- 
ers can build them. 

The ability of the truck manufac- 
turers to build this many jobs, with 
the bulk of the production coming 
in the last haif of the third quar- 
ter and the fourth period, is ques- 
tionable especially since it is under- 
stood that there will be no priority 
assistance on material procurement 
for the last 110,000 “bonus” jobs. 
Priority of AA-1 will apply to the 
original allocation of 246,442, and 
priority of AA-2 will be given for 
the first “bonus” allotment of 188,700. 

The number of light and me- 
dium jobs particularly may 

change considerably even from 
the estimated amounts given 

(See OUTPUT, Page 31, Col. 5) 


Car Rumors Refuted 


Company Will Stick to 


Commercial Vehicles, 


Diamond T Reports 


CHICAGO. — Refuting rumors 
that Diamond T Motor Car Co. 
is going to produce a passenger 
car in postwar, E. J. Bush, vice-| 
president and sales manager, told | 
AvuTomoTivE News last week that 
“We do not have any plans to’ 
produce a passenger car or get/| 
into the passenger car end of the 
business. We are truck builders 
and all of our postwar planning is 
developed around commercial-type 
vehicles.” 

Some of the recent rumors have 
gone so far as to name the Dia- 
mond T Co. as the prospective 
parent of a _ so-called “Chicago” 
car and have even given as estab- 
lished facts such details of the 
proposed car as the wheelbase, 
engine power rating and tread. 

Neither Bush nor Arthur Tilt, 
president of Diamond T, have de- 
nied that they have a sensational 
new commercial vehicle in pros- 
pect. Tilt has even hinted that it 


might serve a dual purpose, but 
it has not been named as to type 
although one of the rumor stories 
claims it is a station wagon. 

Looking back on Diamond T’s 
history in the truck business, it 
could conceivably be that this 
company will produce a new com- 
mercial vehicle with original fea- 
tures and design. Diamond T was 
one of the very first to streamline 
its trucks and utilize sheet metal 
trim and body lines to give its 
vehicles a new “beauty treat- 
ment.” 

It may do the same thing again 
on a vehicle that would appeal to 
a mass market, with the idea of 
utilizing the new vehicle to build 
up an expanded dealer organiza- 
tion. But at the moment, accord- 
ing to Bush, the company has no 
vehicle of any type ready to an- 
nounce or so thoroughly set in 
design that they can tell what it 
will eventually be. 
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Ford to Begin 
Truck Assembly 
In Buffalo July | 


BUFFALO. 
will start assembling licht motor 
trucks at its plant here about 
July 1, the company announced 
last week. The initial output will 
consist of 1'%-ton trucks and 
rickup units. 

Truck frames, engines and other 
parts now are arriving by rail 
from Ford plants in the Detroit 
area and the assembly line and 
equipment is being arranged for 
operations. 


Production of cars was suspend- 
ed at the plant more than three 
years ago, and during the war the 
D-N-X Engine Corp. occupied the 
plant. Ford reoccupied the plant 
May 1 and intended to use it to 
manufacture parts for tanks. 

This program was dropped after 
a cutback in the tank program, 
and it then was decided to main- 
tain the building as a parts and 
service center. 


Ford Motor Co. ! 


AUTOMOTIVE NEWS, 


GUNDERSON BROTHERS’ 
production. 


engines, the Eugene plant is finding its biggest 
service to Oregon’s mighty tracking industry. 
device and manned by a large staff of skilled mechanics 
plant is the most modern shop of its kind in America. Below are 


big new plant at Eugene, 
A distribution center for White Trucks an 


Ore., is in fall 
General Motors diesel 
i? ob in rendering fast, efficient 
Equipped with every modern 
the =a ne repair 

own some 


of the logging trucks and other equipment in for repair during a single day. 


At left a master mechanic is at work. 


Zack Is Made Member 

Of Controllers Institute 
NEW YORK.—George T. Zack, 

assistant to the controller of the 

White Motor Co., has been elected 


leade 


to membership in the en 
Institute of America. 

The institute is a technical and 
professional organization of con- 
trollers devoted to improvement of 
controllership procedure. 
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Surplus Trucks for Crops 


3 U. S. Agencies Announce System to Supply 


TRUCK SECTION 


Farm Areas Through Dealers 


WASHINGTON. — Areas where 
trucks are urgently needed to pre- 
vent impairment of farm production 


; will be allocated reasonable quant- 
| ities of available surplus trucks un- 


der a sales procedure announced 
last week by the Office of Surplus 
Property, Department of Commerce, 


}and the War Food Administration. 


Developed jointly by the agencies, 
the program provides for sales of 
allocated trucks to dealers who 
agree to resell the trucks to farmers 
and farmers’ cooperative associa- 
tions within the designated area 
who hold AAA certificates. 

The method whereby the special 
agricultural priorities will be ap- 
plied to surplus trucks is as fol- 
lows: 

1. The Office of Surplus Property 
will keep liaison representatives of 
the Agricultural Adjustment Agen- 
cy, of WFA informed at all times 
as to the availability of surplus 
trucks, by types and sizes. 

2. The war food administrator 
will be informed (through reports 


ip up here... 


-- \means leadership down here 


Skyways and highways may seem to be miles apart—but 
uctually they ’re side by side where carburetion is concerned. 


Planes of today and cars of tomorrow both require excep- 
tionally eflicient carburetors. Both require carburetion 
able to deliver quick power. Both call for advanced-ty pe 
earburetion for higher octane gasolines, Both need fuel 
systems geared to higher engine speeds. 


"Bendix provucrs DIVISION 


SOUTH BEND 20, 


INDIANA 


ne ieee : 


That’s why Stromberg*—more than any other—is counted 
on to take the lead in Postwar Automotive Carburetion. 
For Stromberg is the undisputed leader in the aviation 
field—carburetion’s “‘toughest proving ground.’’ Strom- 


berg is looked to by the 


industry to lead the 


way in 


carburetion research, engineering, and mass-production. 
Pace-setter in the aviation field, Stromberg may be looked 
to for the answers to advanced-ty pe automotive carburetion. 


*TRADE MARK 


PRODUCT OF bendix’ AVIATION CORPORATION 


- 
from AAA) as to specific area needs 
for trucks to prevent impairment 
or threatened impairment of farm 
production and will certify suc 
needs to the Surplus Property 
Board. 

3. The board will direct the Office 
of Surplus Property to allocate a 
specified number of surplus trucks 
of the required types and sizes to 
the designated areas. 

4. Sales of trucks under SPB Reg 
ulation 3 will be advertised to deal- 
ers by the Office of Surplus Prop- 
erty in the usual manner. In ad- 
dition, information may be obtained 
on these sales through AAA county 
committees. 

5. The Office of Surplus Property 
will sell the allocated trucks in 
accordance with the usual “spot 
sale” procedures. Any conditions 
under which the trucks will be sold 
will be specified in the advertising. 

6. When so instructed by the 
state AAA committee, the county 
AAA committees in the designated 
areas will issue certificates to farm- ; 
ers and farmers’ cooperatives for 
the purchase of the allocated trucks 
from dealers. 

In addition, the regional surplus 
offices have been instructed to take 
all possible steps to cause appro- 
priate quantities of other types of 
surplus property to be sold or chan- 
neled into rural areas. 

Measures are provided whereby 
reasonable quantities of surplus 
property particularly adapted to 
farm use can be channeled directly 
into rural areas. The procedures 
call for close cooperation between 
the regional surplus offices and the 
liaison a 2 of the AAA. 


123 Scout Cars 
Net $48,947 at 
Mo. Surplus Sale 


ST. LOUIS.—A group of i23 ar- 
mored scout cars used for training 
by the Army has been sold at the 
Jefferson Barracks (Mo.) surplus 
property depot for $48,947. 

The cars, which sold for an aver- 
age of $398 each, cost $4,877 new. 
Sales were on a bid basis, cach ve- 
hicle being sold separately at the 
rate of one every 39 seconds. As 
soon as contracts were signed and 
payments made, the buyers were 
permitted tq drive the _ vehicles 
away. 

The cars weigh 11,750 pounds, in- 
cluding armor plating. Purchasers 
discussed the possibility of using 
the cars as wrecking trucks or 
stripping them of the armor plate 
and using them as regular trucks. 
Others said they thought the cars 
might be converted to haul truck 
units. 

Thomas C. Stephens, who con- 
ducted the sale, said the cars were 
in excellent condition. They are 
normally operated by a two-man 
crew and have a passenger capacity 
of eight. They have a four-wheel 
drive and a gasoline capacity of 70 
gallons. 


Vehicle Output 
Up in Canada 


MONTREAL.—Production of ve- 
hicles in Canada in May totalled 
15,045 units, as compared with 14,- 
351 in the preceding month and 
12,303 in the corresponding month 
of last year, the Dominion Bureau 
of Statistics reported last week. 

During the first five months of 
the current year, 71,143 units were 
produced, as compared with 65,621 
in the comparable period of 1944. 
Production was limited to commer- 
cial cars and military vehicles. 


Civilian Jeep to Be Shown 


Writers on July 17-18 

TOLEDO. Willy. Overland will 
stage a two-day demonstration of 
its postwar civilian jeep July 17-18 
for newspapermen, magazine and 
radio men. 

July 17 there will be a tour of 
the jeep plant here, while the 
next day will be given over to a 
“on-the-soil” demonstration of the 
peacetime jeep at Cesor Farms, 
owned by C. E. Sorensen, Willys 
President, near New Hudson, 
Mich. 
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. Trailer Production Totals 
46,568 in First Quarter 


WASHINGTON. — Production of 
Wrilian and military truck trailers 
during the first quarter of 1945 

otaled 46,568, the WPB reported 

st week. 


The figure represents the number 
vehicles produced, not factory 
sales or shipments, it was pointed 
out. Included are full and semi- 
“mailers, conventional or frameless 
chassis for such conventional full 


and semi-trailers and pole, logging 
and pipe trailers. Excluded are 
“suspensions” for frameless trailer 
units. 

Civilian trailers include those 
produced under WPB limitation 
orders and those procured by non- 
military agencies for civilian use. 

These figures represent the out- 
put of approximately 100 percent 
of the industry and are based on 


Service Recorder Helps 


Trace Hijacked Beer 

CLEVELAND.—Thanks to a 
Servis Recorder, timing device 
made by the Service Recorder 
Co., and a private tip, police 
here have been able to recover 
the cargo of a stolen brewery 
truck and arrest a_ hijacking 
suspect. 

When the abandoned truck 
was found after it had disap- 
peared while the drivers were 
eating in a cafe, police traced 
the time for unloading the hi- 
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35 


1945 


; Burrard Inlet for the _ past 


years. 
The council is also operating a 
muncipal bus service across the 
The West Vancouver municipai|bridge over the Lions Gate en- 
Council has decided to discontinue |trance to Vancouver harbor. 
its ferry service, which has car-,Since the bridge was erected, fer- 
‘ied millions of passengers acrossiry traffic has shown a decline. 


W. Vancouver Ends 


Inlet Ferry Service 
WEST VANCOUVER, B. C. 


$$ _ 


tergent, dispersive. 
anti-oxidant features. 20% OILIER, 
too. Stands up under toughest oper- 


jacked beer from the Servis 
Recorder. The tip brought 
about the suspect’s seizure and 
the recovery of the beer in the 
exact area indicated by the 
recorder. : 


reports from 180 manufacturers. 


Total Truck 
Trailers 

Total Truck 
Trailers 


15,232r 
. 15,150r 


ating conditions. AMALIE merchen- 

dising helps bring customers to you. 

AMALIE products help KEEP custom- 

ers. Back AMALIE —- and you back 

a@ winner! See your nearest AMALIE . 
Distributor, or write Dept. A. N. 


lans Discussed 
or Production of 


=46,000 Buses in °46 


DETROIT. — Plans for the pro- 

ction of a program of 16,000 in- 

gral buses in 1946 were discussed 

at a meeting of WPB’s Bus Man- 
acturers’ Industry Advisory Com-| , 
ttee, WPB reported last week. E 
= 


Members of the committee were 
ormed that the “list of simpli- 
ed requirements” for victory 
»model buses had been withdrawn 
At were warned that the materials 
situation is still such as to preclude 
e inclusion of many extras in 
hicles currently being manufac- 
tured. WPB officials said this was 
rticularly true with regard to 
deviations from the previous stan- 
dard painting scheme since the 
emical constituents of many coat- 
mgs are expected to be in short 
supply for some time to come. 


he manufacturers were advised 
that although order L-101 had been 
pamvoked, Priorities Regulation No. 

P as amended, had been interpreted 
to provide for prior delivery of 

ses for which releases had been 
Ssued. 


Military Civilian 


Military Civilian 
12,371r 2,861 
12,899r 2.251 

March 16,186 14,035 2,151 

Quarter . 46,568 39,305 7.263 


Civilian Production by Type 


Month 


Month 


January 
February 


New Truck Line Set Up 


In Bennettsville, S. C. 


COLUMBIA, S. C.—Hollis Trans- 
portation Co., Inc., of Bennetts- 
ville, has been granted a charter 
to transport freight by motor 
truck. 

Charles F. Hollis is president 
and treasurer; Louise M. Hollis, 
vice-president ‘and secretary. 


THE TRUCK WITH THE BATTLEFRONT BACKGROUND 


@ One of the battlefront jobs of the Ward 
LaFrance Heavy Wrecker, M1A1, is to move 
in under the very nose of the enemy and 
remove damaged tanks and other vehicles 
to a repair base where they can be put in 
fighting condition again. The M1A1 has per- 
formed amazing feats, under the worst pos- 
sible operating conditions, on all major fronts, 
where human life depends on performance. 

Building such good trucks is not new to 
Ward LaFrance, but our new commercial 


WARD LAFRANCE 


TRUCK DIVISION 


INDUSTRIES, INC. @ ELMIRA, NEW YORK 


AMALIE DIVISION 
L. SONNEBORN SONS, INC. 


88 Lexington Avenue, New York 16, N Y 
Pa 


Petrolia and Franklin 
Plant: Nutley, N.J. 
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models, inspired by the outstanding record 
of this 6x6 Ordnance vehicle, are by far 
the best trucks we have ever manufactured. 
Like the MIAI they are big and tough with 
pay load capacity ranging up to 30 tons. 
They're the trucks with the “battlefront back- 
ground”... designed, engineered, and manu- 
factured for low-cost hauling. Now available 
to essential users. See your local Ward Loa- 
France dealer. If there is no dealer in your 
locality, write direct. 


ae 


— 
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=—Petroit Truckers 
ake Strike Vote 


DETROIT.-- Whether a_ strike 
ffecting more than 90 percent of 
e trucking in Michigan will take 
place is to be determined Wednes 
hy when government officials tally 
up the strike vote of 5,000 truck 
drivers and clerks in the Detroit 
ea. 
The vote was conducted under 
he War Labor Disputes act by the 
'LRB at the request of the AFL 
teamsters union. A strike would 
ipple all deliveries here. 


Siecle Rucord 


Bendix-W estinghouse Booklet 
Depicts War Feats 


ELYRIA, O. — The wartime rec- 
rd of Bendix-Westinghouse air 
brakes is pictorially described in a 
colorful publication released by the 
Bendix - Westinghouse Automotive 
Air Brake Co. here. 

Called “The Brake that Broke 
he Axis,” the publication relates 
in a series of two-page spreads 
ow the Bendix-Westinghouse air 
brake served on vehicles used in 
the Arctic, South Pacific, Sahara 
desert, Italy, Europe and at home. 


The booklet also contains a sec- 
tion on production in the plant, 
ith pictures of employes at work. 
A “rededication” statement to the 
problems of peace, by R. L. Mor- 
son, vice-president and general 
manager, opens the booklet. 


GREAT AMERICAN 


FRANCHISES ARE AVAILABLE 


to progressive dealers in a num- 

ber of attractive territories ... 

Leading dealers now handling 

smaller, non-competitive trucks 

will be especially interested in 

the Ward LaFrance dealer plan, 
Write for details. 


Atlantic States Plans 


ew Atlanta Plant 


ATLANTA. Allen C. Day, 
southern representative of the At- 
antic States Motor Lines, has 
announced plans for immediate 
construction of a joint freight de- 
bot and office building to house 
the activities here of his organi- 
ation. 

Day said the new building, 
which will be two stories high 
ith basement, will be situated 
ut 315 North Ave. The building, 
to cost approximately $50,000, is 
xpected to be completed within 
six months. 


‘WE ARE GLAD TO REPORT that we 
have had quite a few replies to this ad- 
vertisement, and believe that we can se- 
cure the equipment we wanted from one 
of the firms we heard from.'’— Webster 
Motors Ltd. (Chevrolet-Oldsmobile-Cadil- 
lac», Sherbrooke, Que. 


ae Want Ad Dept., Inside Back Cover 
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Rubber Springs 
To Be Used by 


Twin Coach 


AKRON. — Approximately 1,000: 
Twin Coach buses, to be produced 
this year, will be equipped with! © 
Torsilastic springs that use rubber 
“in torsion,” B. F. Goodrich Co. an-| _- 
nounced last week. SHAN 

Company officials added that 
these springs are now in volume 
production and will be installed on 
various types of buses. 

This “new twist” in vehicle sus- 
pensions is an outgrowth of its 
application to LVT’s (landing ve- 
hicles, tracked). An _ application 
that occurred while the Allies have 
been almost entirely cut off from 
natural rubber. These rubber springs 
must be made with all-natural rub- 
ber. 


The Torsilastic spring is not a 
war baby. It was born in the late 
1930's, and was one of the “push-a- 
button, watch-it-work” exhibits by 





B. F. Goodrich at the New York |g steel outer shell and central shaft, 
with the space between shell wall 
and shaft filled with rubber, firmly 
ent from conventional springs of |bonded to the metal. The cylinder 
either steel or rubber. It consists of is held in fixed position on the axle, 


World’s Fair in 1939 and ’40. 
The spring is completely differ- 


gram of the 
accomplishes the highly e 


as the suspension system on 1, 


cient springing action, it is claimed. 


versa. 


buses, of 28 to 45 


while an arm connects the shaft to 
the vehicle frame. All the springing : ; 
is accomplished by the twisting|tion under pending reorganization 
movement in the rubber, or vice|plans for continued private opera- 
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Buses, Traffic Affected ... 


Cities Plan 
To Streamline Transit 








mee4 


Many Big 


By Bethune Jones 
Staff Correspondent 

NEW YORK.—Of auto interest 
both because of its affect on urban 
traffic congestion and its relation 
directly and indirectly to bus oper- 
ation, transit system modernization 
S\is being planned in many major 

‘|cities throughout the country, a 
survey discloses. 

If a public ownership plan goes 
2|through in Chicago, $87,000,000 will 
'|be sought through issuance of rev- 
-Jenue bonds for the acquisition of 
bankrupt surface and elevated 


A KEY TO POSTWAR applications of Goodrich’s Torsilastic spring is the fact lines. 
that they are scheduled 
seats capacity, that Twin Coach expects to build in 1945. Here is a 
win Coach type of installation. The simple twisting of the rubber 


It is claimed that under public 
ownership there would be $125,000,- 
000 available for surface lines’ 
treasury, whereas $67,000,000 less 
could be obtained for moderniza- 


hoto dia- 


tion. Inclusion of the Chicago Mo- 





ccnnmenns ania are in order for the several public-spirited 
States which, during this year’s legislative sessions, took forward strides 


in bringing to their citizens a greater participation in the benefits of 


motor transport. 


These States have modernized and liberalized their commercial- 
vehicle size-and-weight laws so that motor trucks and trailers can now 
carry practical loads over their highways. 


They have helped not only their own 
citizens, but also the citizens of the 
other States served by the highways 
which cross their mutual borders. 


This trend among the States is sound 
and is in the public interest. But let us 
not cease our efforts to demonstrate to 
those States which still have backward 
laws the fact that they are penalizing 
their citizens and the citizens of neigh- 
boring States as well. In spite of the 
trend toward improvement in our ve- 
hicle laws, much remains to be done in 
the majority of States. 


Also, let us remember that we have 
not reached the end of development in 
either roads, laws or vehicles—and that 


all three must develop together, must 
be in balance. 


We have a projected highway sys- 
tem which is going to cost billions of 
dollars. It is the most expensive and 
most comprehensive highway program 
ever laid down by any country at any 
time. Let us see, before the money is 
spent, that the public gets full benefit 


from this investment. 


Commercial-vehicle engineers, high- 
way engineers, vehicle operators and 
legislators, working in close harmony, 
will go far in bringing to the public the 
greatest possible service from the money 
spent for highways. Let us have many 
joint meetings of these key groups. 


World's iargest Builders of Truck-Trailers 


FRUEHAUF TRAILER COMPANY 


ee ie 





Even our projected road plans 
are based on vehicles restricted 
to 96-inch width. Yet, commercial- 
vehicle engineers are speaking of 
the need for greater braking areas 
—wider brake drums—today. In- 
creased brake width must be added 
to vehicle width because we cannot 
afford to reduce present tread 
width. Engineers are speaking of 
102-inch vehicle width in order to 
secure greater safety, stability and 
particularly more suitable brakes for 
our modern high-speed motor trans- 
port. This is an example of the 
need for close cooperation between 
highway planners, vehicle engi- 
neers, highway users and legislators. 


Our highways are built primarily for 
business. By transporting the commerce 
of the United States in the most efficient 
manner, the public is benefited to the 
greatest possible degree. 


Achieving this sound and desirable 
objective calls for the closest coopera- 
tion between all concerned. 


Service in Principal Cities 


DETROIT 32 
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tor Coach Co. in a unified syste 
is proposed at a later date. 

Although Chicago voters over-. 
whelmingly favored the publi( 
ownership proposal at a June 4 
referendum, a number of hurdle 
remain to be cleared before the 
plan can mature. Elmwood Park 
also voted in favor of a publicly, 
owned transportation system fo 
the entire Chicago metropolitan 
area, but the rest of Cook county, 
municipalities have not yet acted. 

Before the proposed purchase of 
the Chicago facilities can be ca( 
ried out, it also will be necessary: 
That the Federal District cou 
transmit the offer, with a sta 
ment it is fair, to present creditors 
and owners of the two lines; th 
owners of two-thirds of outstan 
ing securities accept the bid; that 
enabling legislation be held by th 
Illinois Supreme court to be securé 
against legal attack, and that in- 
vestors accept the revenue bond{ 

Philadelphia is making plans for 
the completion of a unified high 
speed transit system. Outlays total 
ing $112,500,000 are contemplated 
for proposed subway constructio, 
and extension. 

Pending in the Massachusetts 
legislature is a proposal for th 
establishment of a $46,000,000 pub 
licly-owned rapid transit system 
which would serve the metropolita; 
Boston area. Besides providing fo 
acquisition of the Boston elevated 
railway by a transit authority, th 
legislation proposes that the author- 
ity buy up commuter railroad lineg 
within a 12-mile radius of Bosto! 
and set up a unified electric rapid 
transit system. 

Proponents of the Boston public 
ownership plan claim it would be 
possible to float revenue bond r 
at about one-quarter of the inter- 
est rates of a private issue. Oppo- 
sition to the plan was expressed( 
at a recent legislative hearing, 
however, on the ground it would 
cause the “absolute ruin” of the 
Eastern Massachusetts Street 
Railway Co. 

A $240,000,000 program, combininj 
expressways for automobiles with a 
rapid transit system of streetcars 
trackless trolleys and buses, has 
been proposed in Detroit. Seven 
major expressways would cos 
$131,408,000. ; 

The transit system, to cost an 
estimated $109,000,000, would in 
clude reconstructed downtown ar- 
teries with subway dips for below 
surface loading, express streetcar, 
on main arteries, and trojley bus 
and feeder line buses on othe 
routes. ‘ 

Several plans have been proposed - 
to relieve congestion in downtow 
Washington. A subway program, 
featured by construction of three 
short downtown subways at a cost 
approximating $56,000,000, has been 
advocated as a way to leave main 
streets free for auto traffic. 


Opposition has been expressed 
on the ground the cost is too 
great, with the Capital Transit 
Co. saying it can’t afford the ex- 
penditure. 

In New York city a Citizens 
Transit committee is seeking the 
creation of a transit authority em 
powered to reorganize administra- 
tion and debt service and finance 
rehabilitation of the transit lines! 
The proposed authority would be 
given power to raise fares. 

Mayor LaGuardia has suggested 
an additional 1 percent municipal 
sales tax as a means of raising 
funds to finance a postwar program 
of subway rehabilitation. 

Extensive modernization of Cleve- 
land’s transit system, to be financed 
by revenue bonds, has been pro- 
posed. The system was purchased 
by the city in-1942 from the Cleve- 
land Railway Co. for approximately 
$14,300,000. Net income since pro- 
duced has been sufficient to pay al- 
most half of the indebtedness in- 
— in the acquisition transac- 
ion. 


Self-liquidating bonds and in- 
creased fares have been suggested 
as possible ways to raise money 
> eee $23,369,126 postwar 

provement program for 
Francisco. - 
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President Reveals; 


CLEVELAND. — The White Mo- 
br Co. envisions a postwar pro- 
duction of from 18,000 to 25,000 

its a year, it has been disclosed 
by Robert F. Black, president. 

Speaking at a meeting in honor 

veteran employes, Black said 
at the projected peacetime volume 
“which 

ill be ready to start down our 
lines as soon as we can get started 

such new production.” 

The meeting was sponsored by 
the White 5 and 20 Club. A total 

1,522 workers received service 
Bins in recognition of from 10 to 
50 years of service. 


“We face no reconversion prob- 
em,” Black declared, “as compared 
with manufacturers who converted 

products completely alien to their 
peacetime production. When our 

my production is cut back, the 
wow of material for commercial 
trucks and buses will be acceler- 
ed.” 
Revealing that White’s quota for 
he first half of 1946 is 5,039 trucks, 
ack said that some of this output 
will include the new, larger models 
th the big super-power engine. 
ep added that a larger commercial 

allotment is indicated for the sec- 
od half of next year. 

“Our commercial production pro- 
pram that will run concurrently 
th the military demand this year 
‘calls for an allotment of 9,000 trucks 

d 720 buses,” Black said. “There 

of course, no selling problem 
connected with disposing of this 


Crosley Forms 
lew Firm, Plans 


er Car 


@CINCINNATI.—The new Crosley 
1 be rolling off the assembly 

ines of “Crosley Motors, Inc.,” by 

ft. 1, if Powel Crosley’s plans, an- 
unced Thursday, materialize. 


Crosley has sold his controlling 
erest in Crosley Corp. to Avia- 

fron Corp. to devote more time to 
e Crosley car. The WPB has au- 

Mrized Crosley to build 2,000 of 
e midget autos this year. 
The new car will be 
hes longer than the prewar 

model, Crosley said. It will be 
wered by a four-cylinder engine 
Bw being made for the Navy. 


Although there will be no in- 
pase in weight, the new Crosley 
vill develop 28 hp., compared to 12.5 
» the prewar car. The new firm, 
to be incorporated as Crosley 
Motors, Inc., will produce only one 
pdel, ordinarily for two persons, 
t usable by four. 

“If the sale is approved by the 
deral Communications commis- 
#on, Aviation Corp. will assume 
control of all Crosley assets except 
p car,” Crosley added. “However, 
will remain on the Crosley board 
and will continue to take an active 
@eerest in the affairs and progress 

of the company.” 
Avco executives explained that no 
ange is contemplated either in 
management policy or in the op- 
ating heads of the Crosley manu- 
turing plant or the radio broad- 

casting division. 
The sale is subject to approval 
w% the FCC because radio station 
WLW and other broadcasting facil- 
are included in the Crosley 


several 


Under terms of the purchase, 
co acquires approximately 64 
percent of Crosley’s 545,800 shares 
a a price of $39 a share. A similar 
er is being mage to minority 
stockholders. 

The acquisition will give Avco a 
place of major importance in the 
postwar production and distribution 

household appliances. Crosley 
nes added to those of Avco, Amer- 

an Central Mfg. Corp., a subsidi- 
and Spencer Heater, a division, 
will provide a wide range of home 
uipment, including radios, refrig- 
ators, kitchen sinks and cabinets, 
gas and electric ranges and home 
ating units. In addition, Crosley 
[’ a producer of radar and elec- 
tronic equipment. 


Read Jack Weed’s Backshop for some 
bighlights in the service field. 
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White Sets Its Sights 


Eyes Yearly Output of 18,000-25,000 Units, 


1946 Quota Told 


volume during the period of scarc-' 


ity. 

“After the war, we will require 
considerable plant modernization— 
which we had planned to start be- 
fore the war as soon as the service 
station program of modernization 
was completed. This will require 
the installation of much new ma- 
chinery and equipment, but we are 
prepared with the necessary capital 
to make these improvements that 
are necessary to bring us into line 
competitively. 

“All our plans pre-suppose holding 
our organization to its approximate 
present level, of about 5,600 work- 
ers.” 


JUST AS MOTOR TRUCKS have taken an outstanding part in winning the 
so, too, they will help prepare the world for peace. Already they are at 
week in devastated countries where the thunder of cannon has ceased and the 
tides of battle have passed on. Here is one of the Model WA-22 White Super 
Power trucks to be used in rebuilding the Dniepropetrovsk Dam in Russia. The 


units are equipped with heavy-duty vacuum pumps. 


For America’s Future—For Your Future 
—BUY WAR BONDS. 


Jack Weed's Truckin’ will give you some 
interesting views. 


SYEAKING OF POSITIVE CONTKGHL... 


By far, the greater 


essential transportation moves under the safe, 
positive, economical control of genuine Bendix- 
Westinghouse Air Brakes * Naturally, your busi- 
ness is different and Bendix-Westinghouse takes 
this into consideration by engineering a control 
specifically suited to your exact requirements * 
Years of leadership, plus an organization devoted 
exclusively to the safety, dependability and economy 
of the world’s foremost motor transport operators 


Ford 


(Continued from Page 1) 


production and another at about 
15 times its prewar output. 

“We don’t understand why each 
company is not given its rightful 
share of the available materials 
based upon prewar experiences. 
Instead, several of the independ- 
ents are permitted to operate at 
levels nearly as high, or much 
higher, than prewar schedules. 


We registered no protest to an 
allocation of materials for new- 
comers—we welcome competi- 
tion,” Davis said. 

Briggs Clarifier Co. announces 
the appointment of George S. Gar- 
rard as chief engineer. Garrard 
comes to Briggs from Jacobs Air- 
craft Engine Co., where he was 
assistant chief engineer. 


HEREE A CONCKETE EXAMPLE 


majority of the world’s most 


AND PNEUMATIC CONTROL DEVICES 


and manufacturers, assures you the finest in genuine 
Bendix-Westinghouse Air Brakes * Nationwide, 
authorized distributors and a competent force of 
factory representatives are anxious to serve you and 
your braking problems. This service is maintained 
strictly in the interest of better, safer, more eco- 
nomical transportation and without obligation * 
Genuine Bendix-Westinghouse Air Brakes cost 
much less than you'd think! Ask any operator who 
has ever used this “World Standard of Safety.” 
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Mexican Truckers 


May Seek 15,000 


AUTOMOTIVE NEWS, JUNE 25, 


local distributors in favor of 
least a partial shiftover from rail 
to automotive transportation in th 
case of Mexico, one reason being th 
excess strain imposed upon the rail- 


- 


25 Mediums Needed 
For Wash. Pea Crop 


Chips for Fuel 


—a 
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German Transportation Used Wood, Charcoal 


For Gas in Last 


LONDON. (UTPS) German 
transportation reached a desper- 
ata stage in the latter phases of 
the war and had to rely mainly 
on wood gas for power, according 
to returned prisoners here. These 
men reported that the average 
German transport in the middle 
and latter stages of the war oper- 
ated on gas, first from charcoal 
and later from wood chips. 

The prisoners were taken at St. 
Valery in 1940, and were eyewit- 
nesses to the gradual deterioration 
of the transportation system in 
the Reich. 

Generators for the gas resem- 
bled types used by the British 
when the gasoline shortage was 
acute. Charcoal was used exten- 
sively by the Germans, but later 
on when it became necessary to 
use wood chips for fuel each driv- 
er was given a quota of bags of 
chips according to the length of 


Truck and Bus 


Franchise Sales 


JACKSON, Miss.—-A number of 


Miss. Approves ine | 
I 


truck and bus line franchise sales 
have been approved by the Missis- 
sippi Public Service commission. 
Commission Secretary Curtis 
Gober announced that the intra- 
state freight operations of the Bond 


Motor Lines of Jackson had been 
transferred to five other transport 
companies. 

Bond's franchises were purchased 
by Delta Motor Lines, Inc., Jack- 
son; D. O. Hall Motor Transporta- 
tion Co., Jackson; Sanders Truck 
Lines, Inc., Jackson; Rivers Truck 
Line, Meridan, and Melvin McNeal 
Grantham, Clarksdale. Gober said 
Bond also had applied for transfer 
of interstate certificates. 


The commission also approved 
the J&NO Express Co. sale of car- 
rier rights in South Mississippi to 
West Brothers Motor Express of 
Laurel, and Luter Motor Co.’s 
transfer of certificates to J. R. 
Hassen of Meridan and Memphis. 

Tom Sansing was given franchise 
to operate passenger, baggage and 
light express bus line from Rolling 
Fork to Greenville and return. 

Capital Bus Lines’ application to 
transport workers of a Mississippi 
ordnance plant with a 75-mile ra- 
dius to the plant was approved. 

' 


Operation of passenger bus ser- 
vice from Aberdeen to Binford, 
Strongs into West Point and re- 
turn by the Aberdeen and Amory 
bus line was approved. The Pearl 
River Valley Bus Line was eauthor- 
ized to handle passengers from 
Klin to Bay St. Louis to Gulfport 
and return. 


Trailmobile Ups 
Struble, Black 


CINCINNATI, O. Wade T. 
Childress, president of the Trail- 
mobile Co. here, announced last 
week the appointment of two new 
directors, A. L. Struble, vice-presi- 
dent in charge of sales, and James 
J. Black, vice-president in charge 
of engineering. 


R. L. Medler succeeds C. L. Smith, 
resigned, as treasurer. L. R. Ever- 
hard was advanced to secretary, 
replacing Herman Bayless. All 
other officials were retained in of- 
fice. Net income for 1944 was- 
$505,452 from net sales of $24,587,- 
698. 


N.C. Senna Tags 


Hauling Lumber Banned 


On Low Fee Trucks 


RALEIGH, N. C.—State Atty. 
Gen. Harry McMullan ruled last 
week that the North Carolina mo- 
tor truck license marked “Farmer,” 
and issued at a lower rate than 
that for a private hauler, does not 
authorize the use of such farm 
truck in the hauling of lumber, 
which does not come within the 
definition of farm products under 
the state’s statutes. 


Read Jack Weed’s Backshop for some 
highlights in the service field. 
a 


Phases of War 


the required journey. 

Reports indicate that the vehi- 
cles operated satisfactorily on this 
fuel while traveling on level 
ground. Climbing hills, however 
was impossible. Long trips were 
banned to conserve fuel and also 
to control movements in _ prison 
areas. 

The prisoners said the entire 
transportation system in the west, 
central and south of Germany was 
badly shattered. 


| 
| 
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“THIS IS TO ADVISE that we 


SPOKANE, Wash. — An 
emergency call has been 
sounded for 25 medium-sized 
trucks to help move the pea 
crop in the Walla Walla and 
Pomeroy areas. 

The shipment of peas from 
the fields to the canneries is 
expected to last for two months. 
An increased crop necessitated 
the call for trucks. 


have sold 
do not wish to have 
—Alden MacLellan, 


our parts bins and 
the ad run anymore.”’ 
Inc., Allentown, Pa. 

ae: Want Ad Dept., Inside Back Cover 


U. S. Heavy Units 


MEXICO CITY, (UTPS) — Re- 
moval of Mexico’s railroad “bottle- 
neck” through the purchase of 
10,000 to 15,000 heavy trailer-trucks 
is being contemplated by transport 
interests in this capital, it has been 
learned here. 

The offer to supply the needed 
vehicles is reported to have ema- 
nated from various American firms, 
who claim they are in a position 
to make immediate delivery now 
that the war in Europe is over. 

A number of factors are cited by 


Shrewd operators 
know that these 


wheels— 


e ADD MANY USEFUL 


MILES TO THE LIFE 


OF TIRES... 


e KEEP TIRES, BRAKES 
AND DRUMS COOLER... 


e SAVE MANY POUNDS 


OF DEAD WEIGHT... 


DO A BETTER JOB 





roads by the shipment of war mé 
terials. 


—a 
— 


In the past, raHroads have bee 


entrusted with the bulk of thik 
country’s heavy cargoes and the 
only trucks in use were of the lig 
variety. 


U. C. Dealer Fined 
BALTIMORE. — (UTPS) — Louis R 


Rosenberg, used car dealer here w 
also sells automobile accessories, wa 
fined $2,500 and costs after he pleaded 
guilty to charge of unlawfully selling 
tires without receiving ration certi 
cates in exchange. 


Ch tt ot ot nt fh wh ht it ht mn he a non nh nh 


Lhet of 


Lf 
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months ago, the stand is now be- 
ing marketed by Wheel & Rim 
Sales, Toledo, O., which reports 
that several hundred have already 
gone into use in dealers’ shops. 

If the tire dealer wants to make 
it himself in his own shop, all he 
needs is a 20-inch spacer rim band 
and three pieces of angle-iron or 
one-inch square stock. A cut-out on 
the rim band allows valve clear- 
ance. 

Resting on its three angle-iron 
legs, the demounting stand is solid 
and won't wobble even under heavy 
blows. The stand is at the right 
height so that hammer blows from 
the usual positions reach their 
greatest force at point of impact 
with the tire. 
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Revival 


Ford Plant in Cologne 
Building Trucks 

COLOGNE. — Assembly of motor 
trucks for occupation forces, under 
an American-organized industrial 
revival, has been started in the war- 
scarred Ford plant here. 

Supreme Headquarters authorized 
renewal of operations, and at pres- 
ent the output is about 10 units a 
day. Lt. Col. Maurice Driscoll, who 
started the project, said there was 
sufficient stock on hand for 100 2% 
ton trucks, and that 90 percent of 
the necessary equipment was avail- 
able for the production of 3,000 
units. 


Goodyear Stand 
cs Eases Removal 
7 Of Truck Tires 


AKRON.—A demounting stand 
hat most dealers or shop employes 
an make, or that they can buy for 

few dollars, is suggested by the 

Goodyear Tire & Rubber Co. for 
pmoving truck tires from rims. 


Usually, an ordinary fit on a 
lean rim is a tight fit on a rusty 
m. That’s when removing a truck 
re requires time and patience and 
here the homemade demounting 
and comes in handy. 

Developed by Goodyear a few 


Peril Road 


portation of merchandise and 
passengers in many states. 
Petty larceny gouging by tax- 
money-hungry politicians has been 
allowed to go on unhindered and 
without too much protest from 
the automotive men and truckers 
in the communities affected. 

For instance, in Kentucky, some 
municipalities put a $25 unload- 
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permanently in correct alignment. Its 
spoke design plus the tire spacing create 
effective, cooling air circulation and the 
spoke construction and demountable 
rims eliminate much dead weight. More 

than a good wheel — here is a money- 
maker: a way to get more miles out of 

tires, to make vehicles last longer, to cut 
ton-mile costs. 

If you'd like to enjoy these benefits— 
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Here is a perfect example of a product 
born, bred, trained to meet specific oper- 
ating needs: the Clark spoke type metal 
wheel. 
Do tires wear excessively, unevenly? 
Do tires, brakes and drums heat abnorm- 
ally? Can servicing be simplified, quick- 
ened? Can dead weight be reduced? 
To these familiar questions comes a 
simple, well engineered answer from 
the Men of Clark—this better wheel. Its like many other smart operators!—talk 
exclusive dual tire mounting holds tires to the Men of Clark. 


CLARK EQUIPMENT COMPANY .- Buchanan, Michigan 


Also— BATTLE CREEK, JACKSON, 
BERRIEN SPRINGS, MICHIGAN 
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3 States Due to Act Soon. 


Tax Grabs, Diversion 


| Treasury doesn’t want to 


Program 


(Continued from Page 25) 


ing fee tax on private trucks. Mu- 
| nicipalities in Indiana, South Car- 
lolina and Tennessee have endeav- 
ored to impose entrance fees for 
out-of-town vehicles, using as an 
excuse for such a tax that the 
city is entitled to payment for 
the wear and tear on the streets. 

In a New England town the city 
fathers put through an ordinance 
relocating the truck route through 
the town so that it would pass 
under a low railroad bridge. and 
|then had the police department 


j arrest every truck that went off 


from this route to get around the 
low underpass they could _ not 
clear. 

In Sanford, N. C., there is an 
ordinance’ limiting petroleum 
transporters to a speed of five 
miles per hour going through 
the town and requiring that the 
transporter send a man ahead 
at each street crossing to flag 
down any crossing traffic be- 
fore the truck could cross each 
intervening street. 

Port-of-entry fees for so-called 
“foreign” trucks are imposed in 
several states even when a truck 
owned and properly licensed in 
an adjoining state, merely wishes 
to cross the state. Iowa charges 
a $5 “travel fee” to go through 
the state; New Mexico has a port- 
of-entry fee for “foreign” trucks 
that cross the state line, as does 
Arizona which charges one-tenth 
of the regular license fee, accord- 
ing to the weight of the vehicle. 

Alabama allows’ municipalities 
in the state to impose a special 
city gasoline tax up to two cents 
a gallon on fuel sold inside the 
limits, while Florida. Nevada, New 
Mexico and Missouri allow simi- 
lar charges up to one cent a gal- 
lon. 

All of these nuisance taxes tend 
to increase the cost of hauling 
products and imnose another type 
of barrier to the free use of the 
roads by American citizens. 

Output 
‘Continued from Page 25) 
above, if the Foreign Economic 
Administration is allowed to dip 
into this commercial truck allo- 
cation for the 12,000 or more 
trucks they are asking for to fill 
the needs of liberated countries. 

It is being suggested to govern- 
ment, however, that instead of let- 
ting the FEA dip into this alloca- 
tion, the government allow these 
truck manufacturers who have had 
full cancellation of military models 
to complete their orders to the 
number of components they have 
on hand and that these vehicles- 
mostly 4x4’s and 6x6’s—be turned 
over to FEA for distribution to the 
liberated nations. 

Such a move would soften the im- 
pact on the American taxpayer 
since he will have to pay for the 
parts even though they are later 
junked, because no truck manufac- 
turer in this country would use 
them in commercial vehicles for 
American civilian distribution. Such 
a move also would help keep em- 
ployes busy while the parts for the 
expanded civilian program were be- 
ing procured by the various fac- 
tories and would give the civilian 
truck users of this country a larger 
allotment of the vehicles they need 
so badly. 

It is understood that the only 
thing that stands in the way of 
this being done at the present 
time is a fight between military 
‘and the U. S. Treasury. Military 
doesn’t want to reinstate the or- 
ders for fear that they might be 
left holding the bag if FEA was 
not able to dispose of them. 
issue 
the orders since they are not a 
claimant agency and have no au- 
thority to issue such orders. 

It is felt, however, that an agree- 
ment will be worked out whereby 
the Army will reinstate the orders 
and the Treasury will guarantee 
Army payment for them as they are 
turned over to the Foreign Eco- 
nomic Administration for distribu- 
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Thousands Attend Ceremonies. .- - 2 


Fleet Owners 
Urged to Match Nation Joins Tribute 
To Gen. Knudsen 


Duals Properly 
(Continued from Page 1) 













NEW YORK.—For greater mile- 
age and better truck tire perform- 
ance, fleet owners were urged last 
week by tire experts of United 
States Rubber Co. to pay particular 
attention to the correct matching 
of duals. Coupled with this advice 
was the warning that tires are like- 
ly to wear out twice as quickly dur- 
ing the hot summer monihs, and 
that increased conservation meth- 


on Japan, and Capt. Don Gentilé 
the fighter pilot ace who has won 
the title “the one man air force” fq 
the scores of enemy planes that h 
shot down. 

Highlighting the program, W& 
the presentation of a three-volum 
record of the day’s proceedings 
including pictures of the eve 
honoring him. This gift was pre- 












































































governor of Michigan, and Mayor 
of Detroit Edward J. Jeffries, jr. 
They were introduced by Allen B. 
Crow, chairman of the program 
committee. 

President Harry S. Truman sent 
his personal tribute to Gen. Knud- 
sen, in a letter read by Crow. The 
president’s letter expressed appre- 
Gen. Knudsen’s serv- 





ods were imperative in view of the iati 
itical k ti h ; ciation for 
hee ee ice rendered to the country, his |sented by Clarence W. Avery, 
organization genius, and added, | president of the Automotive Cou 
War Production. It was 


cil for 
addressed “To Our Bill.” 

A large gold key, symbolic & 
his welcome at the war plants 
which he directed into high ge 
for war production, was presented 
to the general by the Civic Com- 
mittee of Detroit. A further p 
sentation was & pictorial accoun 
of his production achievement 
awarded to Gen. Knudsen by 
Detroit Ordnance district. 

An outstanding tribute was P 
sented to Gen. Knudsen by Be 
nard M. Baruch, chief of war pro- 
duction in World War I, in a le 
ter to Undersecretary Patterso 
Baruch paid deep respect and ad- 
miration to the general. 

A great lover of music, Ger 
Knudsen was honored at the cere- 
monies with the appearance of of 
of his favorite musical organiza- 
tions, the Salvation Army Citadg 
Band of Flint. The band ple 
“Yankle Doodle Dandy” and the 
“Grand Old Flag” in his hong 
which brought tears to the gene 
al’s eyes. 

An added musical attraction w 
the General Motors chorals group 
under the direction of Edward 
Ossko. 

In a film depicting the life oc 
Gen. Knudsen, an interesting scey 
occurred when he expressed vie 
points in regard to dealer service 
shops. 

Gen. Knudsen said: “When a 
tomer comes to your service shop 
for repairs on his car he has th 
questions. How much will it cost?” 
When will it be ready? Will it beg 
fixed right?” c 

In answering these questions, 
Gen. Knudsen said the ct a 
tomer may not be pleased if the 
cost is a little more than ex- 
pected, or if the car isn’t read@y--- 
on time. “But the customer wil 
never forgive you, if the ¢ 
isn’t fixed right,” Gen. Knudse 
said. 

At the conclusion of the ceTguses 
monies, modest, glowing, dyna 
Gen. Knudsen approached the mic- 
rophone. 

“I’m not on the program, but 
guess they'll let me say than 
anyway,” he said. He praised et 
men/in the armed forces and those 
who have given their lives in ba 
tle. 

He predicted that Detroit will 
become one of the greatest ind 
trial cities on earth. “I love Deé- 
troit. I’ve lived here for 30 year 
and have seen it grow by diligen 
skill and hard work.” At the enc 
of his short talk Gen. Knudse “ 
said, “I’ve had the biggest day 
my life. God bless you all.” 

Gen. Knudsen mentioned that 
would return to Grosse Tle, here, 
and “learn what it means to take 
it easy.” Meanwhile, rumors in 
auto industry were that the retif- 
ing general would become an agd- 
visor to General Motors. 


that the greatest story of the war 
is enveloped in the achievements 
of the general. 

Telegrams from Crown Prince 
Frederick of Denmark; William 
Green, president of AFL; Philip 
Murray, president of CIO and Ed- 
die Rickenbacker; all extended 
personal praise to Gen. Knudsen. 


the many prominent 
guests were Maj. Gen. K. B. Wolfe, 
who commanded the first B-29 raids 


“Duals should be matched to 
within one-quarter of an inch ac- 
tual outside diameter,” @ company 
spokesman said. “They should be 
matched-up or paired so that their 
measurements or standing heights 
do not vary more than that amount. 


‘ 
United States Rubber Co., 
ured for actual outside diameters to. insure 
ary for long mileage and low tite costs. 


WITH THIS MATCHING STICK, developed by 


truck tires can be quickly meas 
correct dual tire matching that is necess 


achieve accurate matching of duals, effective device of its kind yet per- 


Otherwise, undue strain and over-)the company is offering a specially | fected, permitting accurate measur- 
loading is placed on the larger tire | patented measuring stick, which |ing in one simple easy operation. 


which results in excessive wear and | will measure tires of all diameters. 
ly fail “ag It takes a strong fish to swim against 
early failure from 28 to 58 inches. Convenient on aa, on as Ssh te or to stay {2 


In order to help truck operators | and handy, it is said to be the most ' business now! 
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BUY MORE WAR BONDS 


Get your share of the tremendous 
postwar truck business 















Benson Elected 
In Little Rock 









Between two and three million new 
trucks will have to be supplied just 
as soon as possible after total victory 
is won. This tremendous sales volume 
offers the greatest profit opportunity 
of all time for the automotive mer- 
chandiser who looks ahead now. 


With a product of long established 


REO MOTORS, INC., 


eal 


LANSING 
Factory Branches, Distributors and Dealers in Principal Cities 


dependability and saleability—plus 
a franchise which dealers themselves 
helped to write—Reo dealers will be 
prepared to help supply the nation’s 
gigantic postwar requirements. 


Selling trucks is a great business — 
Reo is a great truck to sell. Write to- 


day for the Reo “Big 7" questionnaire. 


20, MICHIGAN 


1904 + AMERICA’S TOUGHEST TRUCK - 1945 






LITTLE ROCK, Ark.—M. S. Ben- 
son, manager of Rebsamen Moto: = 
Inc., has been elected president 
the Little Rock Automobile Dealers 
Assn. He succeeds H. E. Thomas 

Leo Griffin, president of the Little 
Rock Motor Co., is vice-presiden 
Link Lewis, manager of the Arke 
sas Automobile Dealers Assn., was 
reelected secretary and treasurer 

























“JT WILL NOT BE NECESSARY to run 
the enclosed ‘‘ad’’ any more, as it pro 
very satisfactory and our stock of rad 
is now exhausted.’’—Villa-Pontiac Co. 

(Pontiac), Buffalo, New York. 


gw Want Ad Dept., Inside Back © 
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PY Truckin’ - - 

the same tired ground again with 
ack Graham. 

Jack has assured us that we will 
get the breakdown figures on this 

ear’s production allotment in time 

for this issue. And so, if they do not 

appear, you know who is to blame. 
*° * 

WHILE WE were going through 

he whole story again with Jack 
“Graham, who was in town last 
week, he pointed to a little red and 

hite button I was wearing on my 

apel and asked me what the letters 
“CAIC” stood for. 

I told him that this button signi- 
fied membership in a new mystified 
organization, the membership of 

hich was largely made up of auto- 
motive men who have to work un- 
der WPB directives, newspaper men 
who have to interpret them, and 
manufacturing executives who are 
rying to find some material with 
which to build automobiles, now 
that WPB has given the industry 

e “green light.” 

The initials stand for “Cripes, Am 
I Confused.” 

Jack immediately said: “I’m eli- 
gible to belong; get me enrolled as 
quick as you can.” 

I’m happy to report that I have 
heard from our committee on pro- 
urement, one Bill Callahan of the 
bublic relations staff of GM, and 
Walter Blaine of Chek Chart. They 
eport that one Jack Graham will 
be properly labeled and enrolled by 
the time you read this. 


* * * 


THERE NEVER has been any 
question but that automotive news- 
bDapermen were eligible to be char- 
ter members of the CAIC. For in- 

ance a group of us—newspaper- 
men, tradepapermen and tom-tom 
beaters who gather at the L’Aiglon 
rom time to time to compare notes 
—spent an entire luncheon period 
the other day trying to figure out 
he latest WPB order on chrome to 
see if the order would permit a 
manufacturer who had chrome in 
his plant to use it to “‘bright up” 
his trim. 

But he didn’t write the order. 

And the manufacturers can’t fig- 
ure it out either. 

a of * 


_ poor little Virginia country 
boy—Tom Frost—was in town 
again last week. All he came on 
for this time was to try and sell his 
factory on giving him a couple of 
undred trucks in the next two or 
three months so that he could 
promise delivery on an order he 
had in his pocket for nearly that 
many. 

He didn’t make the sale, but he 
certainly couldn’t have built him- 
self a new home for his dealership 
without trying in cases like that. 
Tom goes on the basis that just be- 
cause it hasn’t been done before is 
no good reason why it can’t be done, 
if you try hard enough. Maybe 
that’s the reason why he is able to 
sell used cars to Commerce Secre- 
tary Henry Wallace and have a 
carload of third grade tires on hand 
when tires were almost non-exist- 
ent. Moral: Don’t feel too sorry for 
a country boy who is “just getting 
along” in the automobile business. 

oa * * 


Tee National Highway Users 
Conference has got out, as of 
May, 1945, a state motor vehicle 
size and weight law folder with all 
the length restrictions, gross weight 
legal limits and practical gross 
weight limits figured out for each 
state. 

Bendix Westinghouse has brought 
out a very interesting booklet of 18 
pages, showing pictures of trucks— 
equipped with BW brakes, of 
course—on practically every fight- 
ing front. 

Another booklet from Willys- 
Overland tends to establish the jeep 
fas a commercial vehicle in the 

minds of the reader. It shows jeeps 
in use in England harvesting grain, 
on a wire-stringing job in the South 
Pacific jungles, buzzing up. firewood 
on the European front, with a port- 
able welder, shoving a snowplow 
and working as a locomotive for a 
GI train in Burma. 

I can see many practical civilian 
commercial uses for the jeep or an 
adaptation of the jeep, such as 
wire-pulling for electric light and 
telephone companies who have 
cross-country work to do; carrying 
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By 
Jack Weed 


(Continued from Page 25) 


the portable welder for use in oil 
field work, and as power in a house 
trailer for making that hunting and 
fishing trip up the Alcan when the 
war is over. 


For me—I can visualize the fun 
a guy would have on that Alcan 
trip—using the jeep to get. back to 
where the game and fish are still in 
the primitive, unhounded by embry- 
onic hunters and barnyard hackle 
“drownders.” 


* * > 

By P. CLARK, president of the Na- 

tional Truck Leasing System, 
with headquarters at 540 N. Michi- 
gan Ave., Chicago, recently sent me 
his company’s book which shows 
the extent of this new truck ven- 
ture on a national scale. According 
to a map in the booklet, this system 
now has members or offices in 35 
states spread from coast to coast 
and from Duluth, Minn., on the 
north to Miami and New Orleans 
on the south. 


Their approach to a possible cus- 
tomer starts with a proposal to sup- 


CHRISTENED “OLD MUD AND RUTS”’ by its See oa Fifth Army 
crew, this big Army Mack rolls past recent battleground in Northern Italy on 
its way to the coast for oe to the East. Biggest truck prime mover in 
the U. S. Army, the truck tows a 155mm gun, the famed ‘‘Long Tom,” and 
carries a large supply of ammunition as well as the complete gun crew. 
(Signal Corps Photo.) 


ply leased trucks to fit the custom-| alysis of the trucker’s operation is 
ers’ normal and peak time require-|made. The advantages they claim 
ments after a study and cost an-/are a known hauling cost at all 
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OF COURSE, YOU WILL WANT 


——7 10 BE “IN-THE-KNOW’ ON 


C00 


You know, of course, that Brake Power Boosters are a “red hot” subject. 


You know that we must — we will have better brakes — and soon! 
Safety demands a considerable step-up in stopability. 


You will want to know all about the simplified design of Vacdraulic, 
featuring the elimination of action lag, few moving parts and other 
engineering advances. It is an automotive development which will 


interest you. 


Whether factory engineer, maintenance supervisor, commercial truck 
owner, independent mechanic, school bus builder, car or truck dealer 
— you will find the information we have prepared helpful. 


Be sure to send for this informative material. 


VACDRAULIC Gy 


KELSEY - HAYES WHEEL CO., DETROIT, MICH. 
Sold to Automotive Distributors by 
EMPIRE ELECTRIC BRAKE CO., Newark 7, N. J. 


VACDRAULIC is o Trade Mark of Empire Electric Broke Company 
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times, less the responsibility of op- 
erating the customer’s own fleet. 
* * * 

fb ONLY guy I know who was 

also born on the Xmas of Ides 
(25th of March to those of you who 
can't get my “funnin” about our 
birthday) came back from the wars 
to “learn how to enjoy a rocking 
chair” last week and the top 
“brass” of the nation, the industry 
and Michigan civic life turned out 
enmasse to pay their respects—to 
one who has left many a trite quip 
in the language of the industry. 

It’s not sacrilegious to call “Big 
Bill” Knudsen a guy—never in this 
great industry was there a big man 
more democratic—who loved his 
fellowmen more. Lt. Gen. William 
S. Knudsen wants to be known 
that way, and we in the business of 
recording the activities of men in 
this great industry wouldn’t hurt 
his feelings or ruffle his feathers 
for anything in the world. 

* + + 

WILLIAM S. KNUDSEN will be 
Bill to everyone who knows him 
and to thousands in the industry 
who have never gotten closer than 
seeing his “pic” in the paper—as 
long as memory lasts—but to we 
typewriter pounders—well we're go- 
ing to miss his witticisms. 
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Mallon Cites Dealers Plight... . 


Discount Battle Taken 
To House Committee 


(Continued from Page 3) 


facturing production and_ sales 
costs have been current for more 
than a year. 

If the normal OPA procedure 
followed in passing along these in- 
creased costs to retail lines is ap- 
plied to automobile dealers, his 
established discount will be pared 
down. NADA, speaking for auto- 
mobile dealers, has protested vig- 
orously to OPA officials against 
any such action. Thus far, OPA’s 
only definite response has been 
that it is making a study of the 
dealer earnings returns situation 
and that when an order to cut the 
dealer trade discount is issued, it 
will depend entirely on the results 
of that study. OPA now is about 
to send out an earnings question- 
naire as a part of a spot-checking 
survey to determine how dealers 
have fared during the war and 
prewar period. 


The broad contention of auto- 
mobile dealers is that since they 
have had practically no new 
good to sell since the beginning 
of the war, and that no one can 
possibly forecast with any accu- 
racy what kind of postwar busi- 
ness they will enjoy until fac- 
tories return to normal! produc- 
tion, the usual OPA price con- 
trol formulas should not be 
applied to them. 

Bowles has said that special 
consideration in the proposed ap- 
plication of trade discount de- 
creases will be given to special 
cases. The automobile dealers, as 
the first and greatest single busi- 
ness casualty of the war feel deep- 
ly that they constitute a highly 
special case and therefore their 
normal discount should be left 
alone. Either increased costs 
should be absorbed by manufac- 


J. N. BAUMAN (left), vice-president in charge of sales, and Vollmer W. Fries 
(center), vice-president in charge of production, receive 20-year White Motor 


Co. service 
honoring White’s veteran workers. 

turers who have enjoyed profitable 
war contracts, or by the consumer 
who has benefited by increased 
war-time earnings. Certainly the 
average dealer who has had neith- 
er war contracts nor increased 
earnings should not be asked to 
assume a new burden which 


ins from Rene Knowles, veteran White Motor employe, at a party 


others are more able to bear. 
Reasons Listed 

There are many other reasons 
why automobile dealers should not 
be asked to submit to overturning 
their long estrablished trade dis- 
count in order to share in in- 
creased car costs. Here are some 


“First, some of Mom’s cooking... 


“When I get back, I'm going to fill up on Mom’s cooking — 
first thing. Then I’m going to become just plain ‘mister.’ 


I’m going to get back into motor transport and make myself 
some real dough. The Army has taught me one thing for 
sure —a truck has got to fit the job to do it right.” 


Every commercial vehicle buyer should 


do two things in order to build a 


profitable business: 1. 


Analyze his job 


— so as to know exactly what his trucks 


must do, 2. Study truck specifications 


—in order to fit the trucks to his job. 


These two steps 


will 


insure better 


service, more dependable operation 


and more profit! 


The correct axle for the job is the first thing to look for in 


checking ‘the specifications of any commercial vehicle. This is 


only logical; for axles must move the load, carry the load, stop 


the load. Trucks used in logging, oil fields and other heavy 


work need axles with different final drives and load-carrying 
capacity than the produce truck shown above. And Timken 
builds these axles too. All Timken Axles have proved their 


performing qualities under the most gruelling conditions. 


For improved performance, lower maintenance costs and 


longer life, always select a vehicle that fits the job. Be sure 


it has Timken Axles. 


WISCONSIN AXLE DIVISION 


TIMKEN 
AXLES 


THE TIMKEN-DETROIT AXLE COMPANY, DETROIT 32, MICH. 


e OSHKOSH, WISCONSIN 
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of them: , 

1. Retail automobile dealers 
who never have enjoyed marke 
national prosperity, will need ev- 
ery dollar they can find to financg 
their businesses beginning wit 
new car production. Production 
of new cars stopped more tha 
three years ago, and earnings fo 
the trade on an over-all basis 
have been going down hill eve 
since. Getting back into stride 
will be like starting a new busi- 
ness with most dealers. 

2. Proof of the statement that 
the retail automobile business has 
never been a really prosperous 
one is found in the official reports 
of the Internal Revenue Burea 
of the 1939-41 period immediatel! 


| preceding the outbreak of the war. 


Of approximately 9,400 dealers 
who sold most of the cars in the 
country and reported to the Bu- 
reau, only three out of five mad 
any money whatsoever. The other 
two-fifths lost money. The trade 
average net on volume gross 0 
these 9,400 trade leaders was only 
1.03 percent. The official repo 
on leading dealer activities, take 
from the Internal Revenue Bu- 
reau files, follow: 


Net Income Before 
Dealers Income Tax 


Year 1939 

4,668 $22,033,700 
4,691 10,770,396* 
9,359 11,263,374 


Vear 1940 
35,565,740 


5,715 
3,862 9,880,860* 


Gross Receipts 


$2,006,677,093 
880,514,658 


2,887,191,75% 


2,882,002,094 
763,650,818 


25,684,880 


78,985,940 
4,467,988* 


3,645,652,909, 


3,853,442,258 
398,237,056, 


9,577 
Year 1941 
7,012 
2,398 


9,410 74,517,952 4,251,.679,314 
*Net loss. 


It is unfortunate that the re- 
ports of the other 20,000 dealers 
of the country are unavailable. 
The fact that the Internal Rev- 
enue Bureau does not have them 
is indicative of their size. Most 
of them doubtless sold from one 
to half a dozen cars a year. 
They are chiefly rural and small 
town dealers, but they are the 
ones to whom the sale of a car 
or two means much and who 
would be especially adversely af- 
fected by any trade discount 
change. 

For many years the dealers of 
the nation tried to earn an over- 
all net of 5 percent, but they fell 
so far short of their goal that 
they abandoned the national ef- 
fort. 

Since the United States entered 
the war, dealer earnings have 
been by far the lowest of any 
branch of the trade. Only a few 
of the larger dealers have bene- 
fitted by war contracts. The small- 
er dealer, who is in the vast ma- 
jority, has not been equipped with 
either men or machinery to at- 
tempt any considerable govern- 
ment work even if he could get it. 

3. Compared with the earnings 
of other branches of the automo- 
bile industry, dealer returns are 
modest indeed. Reports on motor 
manufacturer and accessory and 
parts manufacturers are available 
through the Securities & Ex- 
change Commission. By compari- 
son with the Internal Revenue 
Bureau reports on dealer earnings, 
they make an interesting study. 


Market Uncertain 

4. Only a most optimistic the- 
orist would attempt now to fore- 
cast dealer profits for the postwar 
period. The assumption that every- 
body is going to want to buy a 
new car and will get it pronto 
while the dealer rakes in easy 
earnings certainly is not justified 
by the facts. Every experienced 
automobile man knows that the 
dealer’s postwar position may 
prove a very difficult one. Here 
are vital factors which will con- 
trol the entire dealer earnings sit- 
uation: 

None can tell: (a) when or how 
many new cars dealers will re- 
ceive; (b) whether they will re- 
cover their used car market from 
the hands of the black marketers: 
(c) what labor, sales commissions, 
insurance, interest and other large 
costs will be; (d) whether there 
will be the great new car demand 
which so many persons now insist 
is assured, or whether some un- 
foreseen factor such as postwar 
depression, severe car rationing, 
or a dozen other possibilities may 
produce a poor market. 

Special emphasis should be 

(See DISCOUNTS, Page 37, Col. 3) 
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TRUCK SECTION 


Dealer 


Derrick Quits OPA; Returns 


To Des Moines Dealership 


Fred J. Derrick, OPA district gas 
representative in Des Moines, has 
esigned to become vice-president 
and general manager of the 
Schooler Motor Co. of Des Moines. 


Before entering government ser- 
vice in March, 1942, Derrick was 
associated with the Schooler firm 
or 17 years as sales manager. 

* * cd 


standard Auto in Mich. 


Marks 30th Anniversary 


Standard Auto Co., in Grand Rap- 
ids, Mich., celebrated its thirtieth 
anniversary last week with the rep- 

tation of being 30 years in one lo- 
cation and being one of the city’s 
oldest automobile organizations. 


Roy F. Springer, owner, said that 
he opened with a one-stall garage 
and since that time it has keen en- 
larged to a building with 27,000 
square feet of floor space. Springer 
estimates that his firm has sold 
more than 20,000 new and used cars 
since 1915. 

& 7 * 


2 Dealers Buy Franchise 


For Chris-Craft in Mich. 


F. H. Alberda and W. R. Shook, 
Chevrolet dealers in Grand Rapids, 
Mich., are two of the purchasers 
among four who have obtained the 
Chris-Craft Co. franchise at Spring 
Lake. The purchase includes 250 
feet frontage with docks, boat wells, 
sales and service buildings. The 
company will continue to sell and 
service Chris-Craft boats. 

a” * * 


2-Way Expansion Under Way 


At Poinsatte Auto 


Poinsatte Auto Sales (Chrysler), 
Fort Wayne, Ind., has begun a 
two-way postwar expansion pro- 
gram. The firm has repossessed a 
building, leased to the General 
Electric Co. for war purposes, 
which is being returned to Poin- 
satte because of contract termi- 
nations. The building is adjacent 
to the dealership, and contains 
47,000 square feet of floor spacc. 


In addition to moving into this 
building, the company is setting 
up a parts wholesaling operation 
in a nearby establishment. 

* of * 


New Shop Facilities Added 
By Riesen, Schug 

Harvey Riesen and Walters 
Schug, Chrysler dealers in Berne, 
Ind., have completed construction 
of a new boiler room and instal- 
lation of new stoker equipment. 
A paint and drying room _ has 
been added, complete with a blow- 
er to expel fumes in the shop. 

* * * 
Corwin-Churchill Purchases 
3-Story Building in Fargo 

Corwin-Churchill Co. (Plymouth- 
Chrysler) has just purchased the 
Emerson-Brantingham building and 
is in the process of expanding its 
facilities in Fargo, N. D. 

Rapid expansion of the company’s 
wholesale parts trade was the im- 
mediate reason for the purchase. 
The brick structure is 150 by 175 
feet, three stories high with a full- 
length loading platform at the rear. 

Brady Motor Co. (Oldsmobile), 
is at present occupying part of the 
building. As soon as Brady's lease 
expires, Corwin-Churchill will do 
some extensive remodeling and 
then occupy the entire building 


alone. 
Ed ca ca 


James D. Moulder, well-known in 
the Buffalo automobile field, will 
leave Buffalo around July 1 to be- 
come vice-president and general 
manager of the newly-formed Berks 
County Motors Inc. (Dodge-Plym- 
outh), Reading, Pa. 

Moulder went to Buffalo in 1930 
as a representative for Dodge. He 
was formerly district manager of 
the Chrysler division in western 
New York and northwestern Penn- 
sylvania. 

a e a 


Articles of incorporation have 
been filed with the Indiana secre- 
tary of state by Judah Motors, Inc., 
609 South Jordan Ave., Blooming- 
ton, Ind. The corporation has 500 
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Doings 


shares of no par value capital stock. 
Incorporators are Ford R. Judah, 
William H. McCrady and Cyril T. 
Hagan. 

of 4 ok 

L. B. Smith Motor Corp. has 
been incorporated in Buffalo with 
capital of 2,500 shares. Incorpora- 
tors are Robert Boasberg, Muriel 
Cole and Charles J. McDonough, 
all of Buffalo. 

* * * 

Poe Motor Co. (Chrysler’ San 
Antonio, is expanding its service 
shop to provide five additional 
stalls for mechanics and to dou- 
ble the capacity of the paint and 
body shop. 


* * * 


W. W. Jolley has become gen- 
eral manaver and part owner of 
Jolley Motors, Inc. (Chrysler), Sa- 
vannah, Ga. Jolley entered the 
automotive field in 1915 as a sales- 
man in Tifton, Ga. 

* * * 

Scherman Schaus Freeman Co. 
(Studebaker), South Bend, Ind., 
warns customers against buoying 
new-car hopes too high in 1945 by 


GAIL D. 
formed Federal Truck Sales & 


Federal’s west coast regional manager, 


BALLENGER (left), president and general manager of the newly 
Service Co., poses with C. 


A. Jobe (right), 
prior to signing papers giving his 


company the Federal truck franchise for Los Angeles. 


reminding the public that “new 
cars made this year will be very 
small and strictly rationed to essen- 
tial users.” 

* * * 


Earl C. Ogle, Frankfort, Ind., has 


sold his ownership of the American 
Laundry to devote all of his time 
to selling auto trailers, for which 
he has been a dealer in his spare 
time. 


Weissenberger 
Completes Plans 


For New Building 


Carl F. Weissenberger, president 
of the Carl F. Weissenberger Inc., 
(Chevrolet) in Toledo, announced 
last week that plans have been 
made for the immediate construc- 
tion of a modern Chevrolet Auto- 
mobile Sales & Service building. 
The size is 115 by 184 feet and will 
be completed and ready for occu- 
pancy January 1 in time for the 
new postwar automobiles. 


The new building, Weissenberger 
states, will be the largest and most 
modern in northwestern Ohio. All 
plans were engineered by Chevrolet. 


Weissenberger also reports that 
he has purchased the Curson Men's 
Specialty Shop and that the prop- 
erty has been completely remodeled 
into a modern appliance shop. A 
formal opening will take place in 
two weeks. 

* * + 


Murray Stinson, Chrysler deal- 
er in Dublin, Ga., has completed 
construction of a new building 
75 by 130 feet, with a _ recessed 
front entrance. 


“International Is a Good Line of Trucks to Sell” 


NIM 


IX 


f INTERNATIONAL 


S. T. Randall—“Sam” to his many busi- 
ness friends—has this to say about sell- 
ing and servicing INTERNATIONAL 


TRUCKS: 


“Customer acceptance for Interna- 


tionals is good. 


“I've appreciated the friendly rela- 
tions with the Harvester Company 


through the years. 


“The man who gives good service is 


Home of S. T. Randall, Inc., since 1922—a building with 20,000 square feet of floor space. Men 
in picture are part of Mr. Randall's organization of 25 employes. 


“Best Truck Franchise 


There Is,” 
Says S. T. Randall, Middletown, N. Y. 


“It’s the best truck franchise there 
is,” Samuel T. Randall, president 
and treasurer of S. T. Randall, Inc., 
Middletown, N. Y., says in sum- 
ming up his 30 years as an Inter- 
national Truck dealer. 


Mr. Randall is a pioneer auto- 
mobile and truck dealer in pros- 
perous Middletown (population 
21,844). He has always realized the 
importance of not only selling a 
quality product, but also provid- 
ing quality service. That emphasis 
on service began when he worked 
as an automotive mechanic back 
in 1906, when 2-cylinder, high 
wheelers were seen on Middle- 
town’s streets. 


the man who is going to continue in 


business. 


Throughout the 30 years he has 


“The International franchise has 


been a factor in keeping my employes 
happy. Two of my men have been with 


me 25 years.” 


service.” 


Customer 


picture, are 


“Since 1922, 


been in business, Mr. Randall has 
always maintained a large, ade- 
quate stock of International Parts 
and a first-rate service department. 
” he says, “our front 
door has never been locked and 
we have provided 24-hour-a-day 


good will, together 


with the International Truck fran- 
chise and a line of trucks that fits 
the needs of Middletown’s varied 
retail, industrial and agricultural 


factors in Mr. Ran- 


dall’s successful dealership. 


The International Truck fran- 
chise is valuable now. It will be 


more valuable post-war. If you are 


180 N. Michigan Ave. 


interested, inquiries are welcome. 


INTERNATIONAL HARVESTER COMPANY 
Chicago 1, Illinois 


INTERNATIONAL Trucks 
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Labor 


(Continued from Page 1) 

and upset department. 

3 Refusal of the president of the 
*? United Rubber Workers-CIO to 
end the strike of 16,700 workers in 
the three Akron plants of Good- 
year. The action defied a WLB 
back-to-work order and kept output 
of Navy tires at the zero level. 


Labor department mediaturs in- 
tervened in the AFL-CIO strife 
after a walkout of 385 CIO main- 
tenance men at the Ford Rouge 
plant forced an estimated 3,000 
workers out. The maintenance men 
struck because of the presence of 
AFL building mechanics in the 
plant. 

Although the Ford walkout and 
a subsequent tieup at the Budd 
Wheel Co. ended Wednesday, later 
rebellions tossed more monkey 
wrenches into the war production 
and reconversion programs. 

If enough CIO repair men at 
Packard return today (June 25), 
the plant will reopen, a company 
spokesman said. Work on expan- 
sion at three Chrysler Corp. plants, 
however, was believed at a halt un- 
til the dispute is settled. 

The Burton-Ball-Hatch proposal 
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' 
would set up two separate agen- 


cies to adjust labor strifes. One 
board would handle unfair labor 
practices by both employers and 
unions, while the other, a tederal 
labor relations board, would wield 
wider arbitration powers than 
any agency to date. 


Compulsory arbitration is pro- 
vided for all disputes affecting pub- 
lic utilities and services, as well as 
strikes arising over differing inter- 
pretations of labor - management 
contracts. The closed shop would be 
banned in any firm unless the union 
adheres to strict “democratic” prin- 
ciples. 

The immediate aim of the bill is 
to avert a “knockdown-dragout” 
fight between management and 
labor in the reconversion period. 

The new strike at Ford Rouge 
occurred when a CIO committee- 
man was given a seven-day layoff. 
The workers were expected to reach 
settlement terms and return today. 

In Akron, the strike of Good- 
year production workers entered 
its second week yesterday. The 
walkout began after negotiations 
over wages, hours and general 
working conditions collapsed. 

In addition, URW-CIO production 
employes at Firestone voted more 
than five to one in an NLRB elec- 





“TRUCK HEADQUARTERS” in Norfolk, Va., is the modern, completely 
equipped establishment of the Nick Wright Motor Company—with 
an organization of 55 persons. Right: Mr. Wright. 


Norfolk Distributor 


Doubles 


In Three Years 


NICK WRIGHT MOTOR COMPANY, Norfolk, Va., 
is recognized as “Truck Headquarters” 
in its territory since adding White 
Trucks to its passenger car business in 
1942. The success enjoyed is indicated 
by the fact that space exclusively 
devoted to truck sales and service has 
doubled since the start in order to 
accommodate increased parts sales and 


repair business. 


The Company is directed by Nick 
Wright, a veteran of 22 years in the 


Facilities 


"” 


PREVIEW OF HOW the trucking and aviation industries will cooperate to 


transport goods in the postwar world. 


A conventional Chevrolet tractor-trailer 


is backd up to the rear of the new Fairchild Packet during a recent demon- 


stration in Hagerstown, Md. Direct loading and unloading is made 
the level floor of the plane, which is at trucked height 


orsible by 
and by the distan.e 


between the horizontal tail surfaces and the ground which allows several feet 


clearance for the largest trucks and 
compartmeat is 2870 cubic feet. _ 


tion in favor of a strike. 

A walkout of 900 employes at 
Goodyear’s Jackson (Mich.) plant 
ended Tuesday. 


automotive field. Mr. Wright says: 
“In the three years we have been White 
Distributors we have enjoyed an in- 
creasingly profitable service volume 
each year. The White Personalized 
Service Plan and our modern facilities 
for putting it into effect are largely 
responsible for this increased business. 
Customers appreciate what the Plan is 


doing to help keep their equipment 
operating efficiently during these criti- 


cal times—and we feel that this will 
reflect favorably in postwar years.” 


THE WHITE MOTOR COMPANY e Cleveland 


WHITE PERSONALIZED SERVICE 


is a plan which only White 


Dealers can offer. Highly commended by owners as an effec- 
tive truck conservation measure, it is another example of White's 
leadership in “taking care” of the needs of truck owners and 
providing the special means for Dealers’ success in these times. 


FOR MORE THAN 45 YEARS THE GREATEST NAME IN TRUCKS 


vans. Capacity of the Packet’s cargo 


|Packard Reveals 
Distribution Plans 
At Sales Parley 


DETROIT. — Plans of the Pack- 
ard Motor Car Co. for field distri- 
bution of its first new cars were 
outlined last week at a three-day 
conference of company regional 
and zone managers. 

Policies to govern apportionment 
of new models, expected to appear 
by fall, were discussed with the 
field men by factory sales officials. 
The sessions also covered Pack- 
ard’s distribution program for a 
record-high volume of 200,000 cars 
in the first year of unrestricted 
production. 

In addition, the managers were 

given a preview showing of the 
1946 car models. No public showing 
will be made until later, it was 
announced. 
Jay F. Smith, Jr., partner in 
Smith Bros. (Chrysler), Austin, 
Tex., has been inducted into the 
armed forces. 


@ 


TRUCK SECTION 
Amputees 


(Continued from Page 2) 


not only interested but enthusj 
astic. 

Next, the AAMVA asked the 
president of the SAE if the socie 
would provide technical know-how 
in the matter of mechanical de- 
vices to be used as driving aid 
for the most severely handicapped 
veterans. The SAE requested ity 
War Engineering Board (chief e 
gineers of the major automobile 
manufacturing companies) to se 
what could be done. 

James C. Zeder, chairman of 
that board and chief engineer 
Chrysler Corp., requested C. 
Paton, Packard, to act as sponsor. 
A_ steering committee,—compose 
of J. H. Hunt, General Motors; R. 
H. McCarroll, Ford; and H. 
Woolson, Chrysler Corp.—was sé 
up, and a working technical com- 
mittee was selected with L. A 
Chaminade, Chevrolet, as chai 
man. 

In addition to Chaminade, t 
group of working technical e 
perts included W. L. Aiken, Auto- 
car; W. J. Allard, Ford; H. S. Cu 
rier, Oldsmobile; W. A. Frederick, 
Willys-Overland; A. G. Laas, Stude- 
baker; E. P. Lamb, Dodge; W. A 
Mulhern, Chrysler; Walter Norris, 
Hudson; J. Arthur Nyland, Buick; 
R. H. Phelps, Nash; T. H. Thomas 
Bendix; and E. A. Weiss, Packard. 

The automobiles which were use 
in Friday’s test and demonstra 
tion in Chicago were the first 
fruits of this cooperative effo 
Standard passenger cars from 
manufacturers’ stocks, they were 
variously equipped with special de 
vices to ‘compensate for specific 
disabilities. 


In order to lower the expense 
of purchasing and installing such 
equipment, it is anticipated tha 
vehicle manufacturers will sup- 
ply to dealer service outlets 
packaged units which can be 
made up by purchase from the 
manufacturers of the controls, 
and will permit ready installa- 
tion in new or old cars. Most 
companies are at work on con- 
trol devices for 19388 and later 
models. 
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THE WHITE HOUSE 
WASHINGTON 


olonel Jonnson: 


June 7, 1945 


he transvortation facilities of the nation are now 
upon for the most gigentic tesk in all the history 


rans»ortation. 


The American arries must be moved from 


sctorious bettlefields of Furope to meet and wipe out 


he anny of the Eest. 


In orcer to do this job most of 


Mir soldiers wili be transported the full length of the 


an continent. 


It required every trensportetion ingenuity to assemble 


wies in Furope over € yerioc of four yeers. 
eWob is to be done in ten ~ontks. 


This time 
The contenplation of 


fis tesk vould overtex our feith if we had not found dur- 


mee d@Moe course of this war that the 
D ily job. 


impossible hee become 


i am ésking you to extend iy congretuletions to all of 


our 
on the 


nsoortation efencies--end their millions of xorkers-- 
results. they heve eccomslished. 


At the seme time ex- 


my confidence in them for the creeter effort that lies 


— 


Honoreble J. ii. Johnson 

D or 

U of Tefense Trans >ortation 
eehinzton 25, D. C. 


a 


Sincerely your 


dM. LUA ~- 


SIDENT TRUMAN ’s letter to ODT Director Johnson, congratulating the 


ansportation industry on its wartime accomplishments. 


PB Ups New-Car Quota 
{2% for 45 and °46 


(Continued from Page 1) 


i of the previously esti- 
fread 500,000 tons will be avail- 


5 for various companies 
were allowed for the last half of 
045 and the first quarter of 1946, 


ively, as follows: 

95,096 and 190,192 
99,270 

79,820 

18,550 

13,602 

12,118 

11,550 

8,000 

8,000 

8,000 


ANp newcomers will be given the 
hinimum of 8,000 for any period. 
Eaee quotas allowed apparently 


Buany Takes Over 


Chicago Trucks As 
rivers Stay Out 


TC AGO.—More than 14,000 
rméa combat soldiers took over 
he duties of the 10,000 striking 
_—. drivers here late last week 

o restore deliveries of war-essen- 
ial materials. 
i of the troops will be as- 
igned to supervise food, medical 
ndgmateriel shipments. 


Moran 


(Continued from Page 1) 


plus Property, where he is re- 
=arded as having done an outstand- 
ng gob for the government. 
a will assume his new job at 
ADA on Aug. 1. That is the time 
: Chamberlain as the latest 
he could continue to serve. 
hamberlain gave notice to the 
Executive committee early 
the year that he wished to re- 
iregeiving as his reason that his 
= f would not permit him to 
ontinue the strenuous activities of 
hegaffice. He did agree, however, 
a ain until a suitable successor 
was found. 
Baid he was pleased with the 
ion of Moran for the job. 


= 


a 


—_— 4K: 


a 


mele 


Col. Humlong to Head 
aC Detroit Region 


a6 DETROIT. — Appointment of Lt. 
0 ervey Humlong as regional 
Bentative to head up the De- 


were a compromise, since the big 

producers had battled to prevent 

a reduction in their allotments in 

order to give the small makers 

larger totals. Contrary to fears, 
the “Big Four” companies (GM, 

Chrysler, Ford and Studebaker) 

did not lose any of their pre- 

viously assigned quotas, and the 

smaller companies gained some 

by raising the minimum to 8,000 

units. 

The smaller companies, however, 
had been promised a doubling of 
their quota during the first quarter 
of 1946, but it was not allowed in 
the case of Hudson, Packard, Nash, 
Willys, Graham and Crosley. 

Under the initial ruling, however, 
Hudson, Nash, Packard and Willys 
would have received much lower 
quotas for 1945, based on their pre- 
war production. 

The figures do not include any 
special type of vehicle, such as taxi- 

cabs, ambulances and _hearses; 
quotas for these will be established 
later. 

There was considerable con- 
jecture last week how soon manu- 
facturers would start assembly 
lines, due to the uncertuinties 
over materials, labor and prices. 
Several companies, including 
Ford, Nash, Studebaker, Pontiac 
and Hudson, appeared last week 
on the way to resumption of pro- 
duction by late August or early 

September. 

But the low quotas, representing 
only a few weeks’ full production 
in most cases, posed the question 
whether it would be wise to start 
lines and then have to close down 
later, either because of reaching 
quotas or running out of materials. 
It seemed likely, however, that 
most companies would take a 
chance on materials further easing 
in the fourth quarter in time to 
permit uninterrupted production. 


Michigan Dealers Ask 
Release of Used ’42s 


LANSING, Mich.—lImmediate 
release of all 1942 used cars 
from MPR 540 was demanded 
of OPA in a resolution adopt- 
ed last week by the executive 
committee of the Michigan 
Automobile Dealers Assn. 

Citing the approach of new 
1946 cars, the resolution as- 
serted that used 1942s “will do 
the nation and the war effort 


placed on the _ uncertainty 


|mile” rates similar to the auto ren- 


(Continued from Page 34) 


Discounts 
Announcing the 


Appointment of .. . 


of 
labor costs. Prior to the war, 
the dealers were large employ- 
ers of labor. It is estimated that 
they hired about 600,000 per- 
sons. Today only relatively few 
of these men remain on their 
old jobs. The sales group par- 
ticularly, estimated at more 
than 200,000, has gone into other 
lines. Mechanical forces are shot. 

Dealers gave to Army Ordnance 
alone more than 30,000 men who 
were organized by the dealers 
themselves. Reassembling and 
making satisfactory working ar- 
rangements with this staff will be 
a large and expensive job. Its cost 
simply cannot be accurately es- 
timated. And earnings cannot 
start until dealer’s forces are 
properly staffed. 

The question of whether the 
used car business will return to 
the legitimate dealer is a diffi- 
cult one. The outlook for the deal- 
er regaining this market today is 
far from good. 

There is every reason to believe 
that if OPA’s present ceiling pro- 
gram is extended beyond the war 
period, the current black market 
will continue to flourish and the 
dealer will get few if any trade- 
ins on his new cars. Also, return- 
ing service men, who will consti- 
tute the bulk of new car buyers 
for several years. will have almost 
no trade-ins to offer. 

Another serious feature of the 
situation, which often is overlook- 
ed is the possibility that if OPA 
lowers dealer discounts it may be 
setting a discount pattern for the 
industry for many years to come. 

For 35 years the average retail 
prices of automobiles have dron- 
ped regularly and dealer discounts 
have remained fixed. As _ prices 
dropped, the dealers always have 
taken it on the chin. 

Retail automobile dealers of the 
nation desire to remain in busi- 
ness and do their part in a post- 
war world. When it is proven they 
are able, they will glad!y bear 
their fair share of every burden. 
They are trying now to inspire 
confidence in their future activi- 
ties. In this they need and earn- 
estly desire the help of congress 
and controlling government agen- 
cies. They do not like the pros- 
pect of having their future possi- 
ble earnings mortgaged in ad- 
vance. That is what they fear 
may happen. 

The 30,000 active dealers still in 
business and the more than 10,- 
000 former dealers now out of 
business but who hope to return 
to the trade some day, think the 
question of compelling dealers to 
assume increased production costs 
should not be considered before 
new car production has reached 
a prewar normal stage at which 
time it will be possible to deter- | 
mine accurately what the earn- | 
ings are going to be. 


Detroit Air Firms | 
Plan Expansion to | 


Aid Private Fliers 


DETROIT.—To meet the require- 
ments of an expected boom in pri- 
vate flying, Greater Detroit Airport | 
Corp. and Aviation Sales Corp. an- | 
nounced last week extensive expan- | 
sion plans. 

With the construction of several 
elaborate buildings at the present | 
Detroit city airport, every type of 
service will be offered private pilots 
and their families, according to T. 
MacDonald, president and treasurer 
of the airport firm. 

One of the innovations at the air- | 
port will be an automobile-like ser- 
vice shop where pilots may have 
their cars repaired and serviced 
during flights, MacDonald said. 

Another plan to be inaugurated, 
is a rent-a-plane system with “per | 


| 





tal organizations. Under this plan | 
it will be possible, for example, for | 
a pilot to rent a plane here, fly it to) 
St. Louis and terminate the rental | 
there. 

The company will provide for the | 
return of the plane to the home 
airport. 

The two corporations are owned 


..- ARTHUR RILEY as 


Automotive and Aviation Editor of ... 


The Boston Globe 


MORNING ¢ EVENING «© SUNDAY 


Covering America’s Fourth Market—‘*Future Hub of the Air Universe” 


% Keystone Powder Metallurgy made parts are 
being extensively used in all types of Automo- 
tive equipment and in many cases have de- 
creased initial costs, increased production, 
lowered operating costs and improved per- 
formance. 

Precision molded metal parts, produced by 
Keystone Powder Metallurgy, make possible 
new and improved products. In many appli- 
cations they will eliminate tedious hours of 
machining, drilling, milling, slotting and 
grinding while maintaining closer toler- 
ances than machine made parts. In addi- 
tion, parts made .by this time-tested 
Keystone process feature economy of 
facrication, alloys not possible by other 
methods, elimination of secondary 
is tree and set-up and many other 
advantages. Write for details. 


Powder Metal Parts Division 


m@roit region was announced last| much more good operating on 
gigs by Col. Robert L. Finken- 
ae , commanding officer, central 
district, Air Technical Service Com- 
— 


KEYSTONE CARBON COMPANY, INC 


Manufacturers of Precision Molded Prodacts 
1935 STATE S$T., SAINT MARYS. PENNA. 


: : i] 
the highways of the country by the Gershenson brothers, Wil- | 
rather than rusting out on |liam, A. H, C. H, and S. N., who | 
dealers’ used car lots.” —_ head Ned’s Auto Supply Co. | 

ere. 
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Bendix Products 
Qutput Totals 
13 Million Units 


SOUTH BEND..--In the 1,249 days 
between Pearl Harbor and VE-Day, 
Bendix Products division of Bendix 
Aviation Corp. here and its subcon- 
tractors produced more than 13,- 
000,000 units of precision sutomo- 
tive, aviation and ordnance equip- 
ment for allied armed forces, it 





was disclosed last week in an “ac- 
complishment audit” by George E. 
Stoll, assistant general manager. 

This accomplishment, Stoll said, 
involved an average production on 
each working day of more than 
10,000 units of many types, ranging 
from carburetors and brakes to 
landing gear struts, universal joints, 
aircraft wheels and electrically 
power-driven gun turrets. 

At its peak in 1943, the division's 
output represented an expansion of 
840 percent over normal prewar op- 
erations, Stoll said. 


HYDRAULIC 
HOISTS and BODIES 
TRUCK PATROLS 


STARTING NEXT MONDAY-YOU CAN 





Beech, Cessna 
Plan to Merge 


NEW YORK. Directors of 
Beech Aircraft Corp. and Cessna 
Aircraft Co. announced endorse- 
ment last week of terms of a pro- 
posed merger. 


The plan is subject to approv- 
al of stockholders. Basis of the 
merger is one new share of Beech 
for each three shares of Cessna 
now outstanding. 


T. PAUL HYDRAULIC 
HOIST COMPANY 
MINNEAPOLIS 14, MINNESOTA 





FLY PCA TO NEW YORK 
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Swift Capitaliners begin 
important new service 
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the need for our government’s War 
pr Pog my in September 
80) 


Bond Drive. To date t 


By Mel Humphrey 
Staff Writer 
WAYNE, Mich.—Dealership plans 
were revealed here last week for 
the marketing of commercial planes 
by the Stinson division of Consoli- 
dated Vultee Aircraft Corp. 


Although specific details have not 
been worked out, James C. Welsch, 
regional private sales director, said 
that dealers will have to be thor- 
oughly acquainted with the sircraft 
industry in order to obtain a deal- 
ership. Dealerships will be set up 
on a basis similar to the auto in- 
dustry, with emphasis on service 
shop facilities as well as plane 
sales. 

“To obtain a dealership it will be 
necessary to demonstrate a thor- 
ough know-how of aviation,” Welsch 
said. During the past few weeks, it 
was pointed out, numerous auto 
dealers have been seeking airplane 
franchises. 

Stinson, meanwhile, is getting set 
to go into production on postwar 
planes during July. First models 
are expected to be off the assembly 
lines late in October. Production of 
five different planes is planned. 

The “Voyager 125,” the first model 
expected to be ready for marketing, 








HAVING HELPED to produce more than 550,000 militar: 
employes of GMC Truck & Coach in Pontiac have 
Bond Drives. 
1941. Since that time the amount of War Bonds 
the cash and payroll deduction plan has increased with each succes 
e sale of bonds has reached the grand total of $1,723 


Stinson Plans Dealerships 
To Market Postwar Planes 


Starting next Monday, July 2, PCA 
will inaugurate a new, greatly needed 
daily air service between this city 
and New York. 

With this important new service, 
PCA Capitaliners will offer added 
travel facilities on convenient daily 
schedules to the key cities of the 
East, South, and West served by PCA. 










MUSKEGON 





} 


or So 





cnc aco 


















CLARK seus 2°) 


THE 
PCA SKYWAY 






Cy CHARLESTON 






ELIZABETH CiTY 






GREENSBORO 
iN 


NGSPORT 
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CHERRY 9300 


Ticket office cor. Washington Blvd, & State St. 
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AUTOMOTIVE MATERIALS 


RUBBER AND SYNTHETIC RUBBER 


Molded (hard or soft) and Extruded Parts 


RUBBER-TO-METAL ADHESION PARTS 
Detroit Office 


* VICE PRESIDENT 
2210 FISHER BLDG. 


Cc. J. EDWARDS 


CT OTL LAL ae TAT 


Engineered in Wood by Expert 
Factory-Parts Men ... Built by 
With 25 Years of “Know-How”. . ™ 


Quality-made bins are available right now 
all parts requirements. 
to ordinary parts bins that they meet the 
exacting 
Chrysler Corp., Ford Motor, Murray Body, ete 











trucks and “Du a 
cod reason to app 
T “ sale of War Bond at 
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is a four-place luxury ship in 
$5,000 class. 


Piper Ready for Output 


Of Private Planes 

LOCK HAVEN, Pa. — With 
revocation of WPB orders restrict- 
ing the manufacture of aircraft 
commercial sale, Piper is ready“ 
carry out plans made many months 
ago, it has been announced hergiijcs 

Aside from the materials ha 
cap, Piper’s facilities, including 
tools, are capable of turning 5 
over and above military commit- 
ments, 100 J3 Trainers in the firs 
month and 200 per month the 
after. 


Pun itterstund Airways 


Orders ‘Light Planes’ 

ALLIANCE, O. — For the figg 
time in the history of commerGal 
aviation, airplanes of the so-called 
“light plane” category will be _= 
for scheduled airline passenger dna™ 
freight transportation. 

G. Bernard Fenwick jr., presid ay 
of Pan-Maryland Airways, Inc., Hg 
announced that his company has J 
placed an order with the Tay 
craft Aviation Corp. here for 
passenger 125 hp. Model 15 mopg 


_ 
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SPERBER MANUFACTURING Cé 


1815 Trombly Ave. 


Detroit 11, 
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HELP WANTED 
TED—An experienced General Man- 
fer, preferably in early forties, to han- 
die large distributorship in Southeast. 


Saas te experience and references. Box 
-_ p, c/o Automotive News, Detroit 26. 


OPPORTUNITY FOR DISTRICT MAN- 
_AGER to represent the Pittsburgh Zone 


PARTS FOR SALE 


CLASSIFIED WANT AD DEPARTMENT 


stimafed 50,000 readers 
(10c) PER WORD for one in 


oy 1941 CHRYSLER 
CENTER GRILLE BAR 
$2.25 EACH NET 
| Highly polished aluminum, cast with studs 
inches of the automotive industry from Maine to California. Low Rates: —uaranteed perfect fit—immediate ship- 
: ment—boxed 12 to a carton. 


sertion or 25¢ per word tor 3 insertions. Casnm im advance. Count initials and groups of 


Reaching ane 


TEN CENTS 


-geaed in all bre 


fice of a most progressive automobile 
Fanufacturer. Our postwar organization 
is now being formed and we have an 
amediate opening for an experienced, 
pable, and ambitious district manager. 
he prospects for rapid promotion are 
excellent. Write giving detailed qualifica- 
s, references and starting salary. 
ast comply with WMC regulations. Box 
963, c/o Automotive News, Detroit 26. 


FOREMAN AND SERVICE MAN- 
FER with successful mechanical experi- 
ence, able to handle men. Old established 
Solorado Dodge-Plymouth dealership, city 
6500. Wonderful opportunity for man 
Anting postwar future. Inquirers should 
give full particulars. WMC release re- 
ired. Box 964, c/o Automotive News, 
pit 26. 


WANTED — PARTS MANAGER by old 


tablished Studebaker dealer. Must be 
berienced but not necessarily in Stude- 
Maker parts. We have recently purchased 
large Studebaker deal in Sacramento. 
ed parts manager there at once. Good 
ary and yearly bonus. Here is your 


chance for a permanent job in California. 


—_ 


dvise experience, age, draft status. 
rphy Motor Co., 3737 Broadway, Oak- 
d, Calif. 


CO 
SERVICE MANAGER for large Chevrolet 


er, Central Michigan. Want a good 
n who knows his business from expe- 


“rience. Can offer right man a proposition 


ich he will consider tops. Box 954, 
Automotive News, Detroit 26. 


RECEIVING AND SHIPPING CLERK. 


a 


Public Service Parts Company, Liberty, 


York. 


"BALESMAN (AUTOMOTIVE PRODUCTS) 


ae 


- 


pking for opportunity with live-wire 
H progressive automotive and accessory 
holesaler handling nationally advertised 
lines; territory open—West, Middle West 
d South. State full particulars in first 
er. Applications strictly confidential. 
Box 956, c/o Automotive News, Detroit 


NYTED—SERVICE MANAGER in county. 


? town 3,500, excellent living condi- 


a 


s close to city. We wish to expand 
sent facilities and want man who can 
fake full charge including painting. Good 
pay and bonus for man with ability. 
hland Motor Company, St. Clairsville, 

o. 


“EXPERIENCED CHEVROLET or Oldsmo- 


a 


a 


mechanics. Our men have worked 
lady, all year around, for the past 19 
years. World’s best climate. Busy coun- 
try town. Public Service Garage, Chevro- 
and Olds, Liberty, New York. 


SUPERINTENDENT OF MAINTENANCE 


for motor transportation company oper- 
ng five hundred pieces of equipment. 
tt be experienced. Top saiary. Splendid 
opportunity. Give full detaiis to A. C. 
Scott, Vice-President of Gec. i Alger 
mpany, 3050 Lonyo Road, etroit 9, 
fichigan. 


te 
IXCEPTIONAL POSTWAR OPPORTUNI- 


ES for top-flight district sales man- 
rs, retail store designers, and archi- 
ural draftsmen, with nationally 
bwn manufacturer of store-fronts, en- 
ce doors, and new postwar building 
Materials sold through established dis- 
tributor organization and backed by ex- 
msive national promotion program. Write 
full confidence, giving details, educa- 
fon, business experience, etc. Address— 
PERSONNEL DIRECTOR, THE KAW- 
ER COMPANY, NILES, MICHIGAN. 


SIZE BODY LAYOUT MAN with 
and Seat experience will be offered 
active proposition by Michigan firm 
years in business with long standing 
reputation in the open car field. Excep- 
nal post-war opportunity. Contact John 
ypka, Motor State Products, Co., 
psilanti. 


EET METAL LAYOUT DRAFTSMAN— 


tractive proposition will be offered to 
an who qualifies for this position. We 
have been in business for over 35 years 
ad can promise exceptional post-war 
bportunity. Motor State Products Co., 
psilanti. Attention John Votypka. 


TED—SALES ENGINEER (Automo- 
e Engine Products) perferably one 
th knowledge lubricating problems and 
of] filters. Must have good personality 
pd be able discuss mechanical matters 
Ath customers, engineering staffs. Our 
Company has excellent post-war oppor- 
tunity—salary commensurate with pre- 
pus experience and ability. Write full 
etails. All applications will be held in 
strict confidence. Must have WMC re- 
pase. Box 970, c/o Automotive News, 
pit 26. 


AUTOMOBILE MANUFACTURER WANTS 


LES promotion and advertising man- 
wer for export department. Age 25-40. 
College education and automotive ex- 
perience desirable. In reply, state age 
nd full details of qualifications. Address 
bx 971, c/o Automotive News, Detroit 


BRD PARTS CLERK—Ford Dealer ex- 
rience necessary, good hours, time and 

half for over time. Hal Lynch Motors, 

724 Hogan Street, Jacksonville, Fla. 


D MECHANICS — Thoroughly experi- 
‘enced Ford Mechanics, can make $100 
per week—50-50 commission, good hours. 

al Lynch Motors, 724 Hogan Street, 

acksonville, Fla. 


POSITION WANTED - 


YOUR SERVICE—A young man who is 
An ‘‘Old Timer’’ in successful automobile 
public relations. He Offers you the bene- 
it of 12 years of intensive public rela- 

Dns and publicity experience serving 

ee of the foremost organizations in 
the motor industry and the U. S. Marine 
orps—plus five years of all ‘round edi- 

Brial experience on staffs of daily news- 
papers and with Washington Bureau of 
Associated Press—plus proven ability in 

use of all media—plus exceptional 
ontacts, particularly in New York, 
Washington and Detroit. Stephen D. 
Bryce, Davenport Neck, New Rochelle, 
Y. NEw Rochelle 2-0634. 


numbers as one word. Ads may b¢ 


care of Automotive News 


WANT AD DEPT 


signed with your full name 
Detroit 26, Mi 


forwarded, unopened, the same [cere tee Olt Slik ae Oo es 


and address ot regul 


add one Dollar ($1) per 


$7 per inck, per 


nrsertion 


or rates, but if signed ‘Box No ania 


nsertion tor this address and extra service as replies are 


AUTOMOTIVE NEWS, PENOBSCOT BUILDING, DETROIT 26, MICH 


SE ee ee aR aE 


POSITION WANTED 

FORMER MANAGER of motor holdings 
Chevrolet agency would like to locate 
with new car dealer, preferably General 
Motors. Now open for position because 
of liquidation of dealership due to death 
of the owner. I am a college graduate 
and have eleven years experience in re- 
tail and wholesale sales of car and 
service. Available immediately. Will ap- 
preciate personal interview any place in 
the States. Box 974, c/o Automotive 
News, Detroit 26. 


nr 

EXPERIENCED FOR MANY YEARS in 
sales, service, administration, in every 
branch of the pleasure car as well as 
the truck business, handling commercial 
vehicles from % ton to 20 ton, tractors, 
trailers, bodies, parts and accessories, 
reconditioning, merchandising. Now a 
dealer but resigning from present firm. 
Would like something near New York. 
Salary or terms no criterion, future that 
counts. Available in three months. Will 
help you with any problems you may 
have. Box 965, c/o Automotive News, 
Detroit 26. 


GENERAL MANAGER 
Available July first. Mature in age 
and experience: capable organizer 
and outstanding merchandiser. Un- 
derstand every phase of retail and 
wholesale distribution: pre - war 
manager of Detroit G.M. outlet. 
Prefer Michigan or Northern Ohio 
or Indiana city, contract income 
must be based on volume. Write 
Box 969, c/o Automotive News, 
Detroit 26. 


VETERAN, 40, with great automotive ex- 
perience wishes post-war connection in 
an executive capacity with manufacturer 
or dealer. Knows parts business, service 
and sales, good merchandiser, willing to 
travel. Location: preferred West Coast 
or abroad, but will consider any inter- 
esting offer. Box 972, c/o Automotive 
News, Detroit 26. 


MANUFACTURER’S REPRESENTATIVE 


DO YOU DESIRE 
REPRESENTATION IN 
MIDWEST 


Firm with established offices in 
Dayton to represent manufacturers 
in Midwest. Personnel traveling 
through Midwest territory have en- 
gineering and sales background and 
intimate knowledge of automotive, 
refrigeration, aircraft and other 
industries. Now is the time to get 
set for the large post-war markets 
in this territory. Well financed. 
Write today. Box 973, c/o Automo- 
tive News, Detroit 26. 


MANUFACTURER’S REPRESENTATIVE 


—Covering California, Arizona and Nev- 
ada, calling on Automotive Jobbers, Chain 
stores and Hardware jobbers. Would like 
additional lines as a representative or as 
a distributor. Associated with the auto- 
motive trade for the past twelve years. 
Will travel additional territory if product 
merits same. We have the manpower to 
properly cover the territory. Box 959, c/o 
Automotive News, Detroit 26. 


CANADIAN SALES REPRESENTATIVE 


(40) with good education, neat appear- 
ance and the finest of recommendations 
and with 16 years of experience in call- 
ing on manufacturers, wholesalers and 
retailers throughout Saskatchewan, Man- 
itoba and Alberta wishes to contact man- 
ufacturers or distributors wanting repre- 
sentation in the Great Canadian West. I 
guarantee results. Commission proposi- 
tions only and by recognized, well fi- 
nanced firms. What have you? H. J. OSS, 
1218 Lorne Avenue, Saskatoon, Saskatch- 
ewan, Canada. 


Pacific Coast Representation 


We sell Automotive Jobbers, Hardware 

Jobbers, Chain Stores. Manufacturers 

wanting high grade representation by a 

concern which knows how to get the 

business will do well to write us. 

ALAN P. CLINE AND ASSOCIATES 
25 Years in the Trade 


116 New Montgomery San Francisco 5 
Offices in Los Angeles, Portland, Seattle 


DEALERSHIP WANTED 


WILL BUY DEALER—G.M. or Studebaker 


franchise, 100 cars up. Eastern states. 
Give full information. Box 966, c/o Au- 
tomotive News, Detroit 26. 


DEALERSHIP FOR SALE 


350 CAR AND TRUCK DEALERSHIP in 


rich Texas town. Will sell % interest. 
Applicant must be aggressive experienced 
man 30 to 40 years old, capable of taking 
full charge of business. Southerner pre- 
ferred. Splendid opportunity for right 
man. Will require 15 to 20 thousand to 
handle. Write Box 967, c/o Automotive 
News, Detroit 26. 


ROLLS-ROYCE, 


TWO 1939 GMC C.O.E. 


USED CARS WANTED 


USED CARS FOR SALE 


GOOD SELECTION OF USED CARS—1941 


and 1942 down. All makes and models at 
as is ceiling prices. Will sell to dealers 
within three hundred mile radius. Ask 
for Mr. Becker or Mr. Cates, Gash-Stull 
Company, Chester, Pa. Phone 6131. 


FOR SALE—Cadillac 1940, model 7233F 


seven passenger. Color Gray, radio and 
Dual heaters. 11,650 actual miles. New 
prewar Goodyear tires. Car been jacked 
up since 1942. Priced at low ceiling, 
$3,210. J. F. McKay, Cadillac, (Sewick- 
ley 1400) Sewickley, Pa. 


USED CARS AVAILABLE at OPA as is 


base price. 100 car stock. 1937 models 
and up, including 1942 models, ready for 
dealers’ inspection. Chrysler Pittsburgh 
Co., Inc., 5625 Baum Boulevard, Pitts- 
burgh 6, Pennsylvania. 


‘29 Seven-passenger 
Brewster Brougham, $500. Contact C. A. 
Gaines, 732 W. Wisconsin Ave., Milwau- 
kee 3, Wis. 


WHOLESALE 18 OUR BUSINESS—How- 


ever due to the increasing difficulty of re- 
Plenishing our stock we must limit our 
clientele to dealers in position to buy any 
make or model in load lots (4 cars). 
Over 200 cars sold in March at Region A 
as-is ceiling. Call or write George Row- 
ley (Automobiles since 1916), c/o Cap- 
{tol City Pontiac Co., Phone Lansing 
5-7212—-235 8. Grand Avenue, Lansing, 
Michigan. 


TRUCKS WANTED 


WANTED—New or used 4 unit Auto Con- 


voy. Must be in good condition. Walker 
Motor Co., Gastonia, N. C. 


WANTED TO BUY 


All Makes and Models of New 
Trucks, 
Also New Bus Chassis. 


TRUCKS FOR SALE 


TRUCKS FOR SALE—Two 1942 EHT 


Macks, one 1942 EM Mack, one 1941 
sleeper cab WA20 White, one Diamond 
T Model 61214. Nine gasoline tank trail- 
ers, two 1941 5,000 gallon capacity, two 
1941 4,500 gallon capacity, four 4,000 
gallon capacity, one 3,600 gallon capac- 
ity. Will wholesale. Call or wire L. F. 
LaFont, 717 S. Vandeventer, St. Louis, 
Missouri. Telephone FR-1750. 


semi-vans, models 
AF-703, AF-803, 10.50x20 tires, full air, 
guaranteed mileage on each truck, less 
than 34,000 miles, sell below the ‘‘as is’’ 
ceiling, pictures available. McLaughlin 
Bus & Equipment Co., 1224 No. Main, 
Providence, Rhode Island. 


FOR SALE — New GMC CC302 trucks. 


Heavy duty equipment, 2 speed rear axle. 
825-20 dual rear tires. 236 engine and 
other heavy equipment. Fort Deposit Mo- 


tor Co., Phone 2291, Fort Deposit, Ala. 


series. Dual axle, 

Mack tractor EQ. Air brakes, 900 x 20 

tires. Excellent. Low ceiling. Wiese Auto 

— Co., 1101 N. Main Street, Racine, 
is. 


STATION WAGONS 


WANTED TO BUY—Station wagon body 
for 1941 Willys, cab and express body for 
1941 Willys. V. H. Steckel, 344 N. 7th 
Street, Allentown, Pennsylvania. 


TRUCK EQUIPMENT WANTED 


WANTED—1942 Ford 1% ton cab com- 
plete with accessories, hardware and up- 
holstery. White Chevrolet Co., 21 W. 
Main Street, Zanesville, O. 


TRUCK EQUIPMENT FOR SALE 


FOR SALE—2 Speed Axle—5 Speed Trans- 
mission—Motor practically new—Out of 
wrecked 1941 two ton Dodge. Write 
Lukeman Motor Co., Jacksonvilie, Illinois. 


Thank you for your fine response to our 
past ads. Our increased volume has made 
these lower prices possible. Screw type 
bumper jacks at only $2.95, lots of 50 at 
$2.75. Seat covers for all cars (fibre, 
leather trim) coaches and sedans $9.95, 
coupes $5.95. 1941 Ford Deluxe arilles 
$6.75, 1940 Ford Deluxe $11.50 per pair, 
1939 Deluxe 40 Standard Ford $9.75. 1941 
Ford Deluxe Fender grilles $7.25 per pair, 
1940 Ford Standard center bar $4.25, 1937 
Chevrolet passenger $5.95. 1939-40 Chevro- 
let truck $7.50. 1939 Chevrolet grilles $9. 
Tire pumps, heavy duty $1.95. Outside rear 
view mirrors Chrome or Plastic, Round 
and Oblong $1.65. Heater hose, cord center 
good quality, 50 foot rolls, 10c¢ per foot. 
Locking gas caps, 75c. Chrome lock gas 
caps $1.25. 1941 Chevrolet Chrome painted 
Universal right or left running board 
mouldings $1. 1942 Chevrolet chrome paint- 
ed running board mouldings $1.25. 


Anchor Tire & Supply Co. 


8830 St. Clair Ave. 
CLEVELAND, O. 


BUSES WANTED 


NEW BUS CHASSIS WANTED —Will pur- 
chase any number of new Ford, Chevrolet, 
International, or other make bus chassis. 
Write M. C. Murrell, Superior Coach Sales 
Company, 2335 N.W. 12th Street, Oklahoma 
City, Oklahoma, giving lowest prices f.o.b. 
chassis factory or other location. 


BUSES FOR SALE 

FOR SALE — New Wayne high head room 
bus mounted on Ford 195 in. W.B. Seats 
30 adult passengers. Side emergency door, 
full seat across back. Destina.ion sign, 
roof rails, driver’s signal, heater, two 
defrosters. Fort Deposit Motor Co., Fort 
Deposit, Ala. Phone 2291. 


YELLOW COACH STREAMLINE BUS— 
New set Karpen seats. 36-passenger, mo- 
tor rebuilt. With tires. $2,500. Call or 
write ROSSMEYER & WEBER, INC., 
Metuchen, New Jersey. Phone Metuchen 
6-1989. 


FLXIBLE 1939 pusher Buick motor, 25- 
passenger, 1938 Fixible 20-passenger GMC 
motor, 1940 White 29-passenger adult. 
1936 Oldsmobile 12-passenger sedan bus, 
$500, also 1942 Dodge, Fords, Interna- 
tional school buses, all within OPA ceil- 
ing, pictures available. McLaughlin Bus 
& Equipment Co., 1224 No. Main, Provi- 
dence, Rhode Island. 


FOUR 21 ADULT PASSENGER BUSES— 
Priced below ceiling. Immediate delivery. 
6153 Delmar Boulevard, St. Louis, Mo. 


1 YELLOW COACH BUS—Model 670-707 
motor. Streamlined in rear, with tires, 
new brakes, motor rebuilt. 37-passenger. 
$2,500. Call or write Reo Sales & Service, 
Box 312, Metuchen, New Jersey. Phone 
New Brunswick 5495. 


SCHOOL BUSES 


1935 Ford 36 Passenger 


1986 Ford 36 Passenger 
1986 G.M.C. 40 Passenger 


All In Good Condition 


Good tires, 700 x 20 all around. 
Superior Bodies. These buses have 
been in service every day and are 
ready to go. 


Will sell for less than O. P. A. 
Base Price. 


KLINE CHEVROLET SALES 
Corporation 


18th and Monticello Avenue 
Phone 21811 Norfolk, Va. 


EEO Ed "bn NR AC NA ARTERIES, 
PARTS WANTED 


ONE LEFT FRONT FENDER — Buick 
1938-40 series, plain. Parts Number 
1303685. Minton Chevrolet Incorporated, 
438 Stratton Street, Logan, W. Va. 

WANTED — Left and right front grille, 
chrome or otherwise, for 1938 Lincoln 
Zephyr. Seymour Motor Sales, 241 Stuart 
Street, Boston 16, Mass. 

DECK LID for 1939 Ford Convertible 
Sedan. Crescent Motors, 429 Broadway, 
Revere, Mass. 

BODY COMPLETE or all upholstery for 
1941 Willys Sedan. R & S Motor Co., 


Inc., 541 Philadelphia Street, Indiana, 
Pa. 


PARTS FOR SALE 


USED AUTOMOBILE and TRUCK PARTS. 
Southland Iron and Metal Co., P. O. Box 
868, Norfolk 1, Va. 


SS 
1941 CHEVROLET 
CENTER GRILLE BAR 
$1.50 Each Net 
Highly polished heavy die cast—cast with 


studs — guaranteed perfect fit —- immediate 
shipment, boxed 12 to a carton. 


AUTO GRILLE MFG. CO, 
5020 Euclid Ave. Cleveland, 0. 


FOR 


FOR S 


STEEL 


FOR SALE 


1706 7th St., 


AUTO SEAT COVERS, fibre, 


USED AIRPLANES, 


AUTO GRILLE MFG. CO. 
5020 Euclid Ave. 
Cleveland 3, Ohio 


SHOP EQU IPME NT FOR SALE 
WANTED—Either Lyons or Berger used 


auto parts bins. Write or wire George H 
Welsh Motors, Inc., Kansas City 2, Mo 


PARTS BINS YOU'LL LIKE—Engineerex 


by factory parts experts. Standard equip- 
ment. Prompt delivery. Hardwood con- 
struction. Write for catalog. SPERBER 
MFG. COMPANY, 1811-21 Trombly, De- 
troit 11. 


FORD DISTRIBUTOR ADAPTOR—Enables 


installing 68 or 78 distributors on 42 
45 Ford motors when being installed in 
older units. Shipped parcel post. Roy G. 
Roush, 2502 Sherwood Road, Toledo 9, 
Ohio. 


SALE 


to 


All equipment 
recapping and repairing plant, 
Located in West. 
Automotive News, Detroit 26. 


sALE—One B115 Barrett Brake Dok- 
tor complete, brand new. Commonwealth 
Chevrolet, Jefferson City, Mo. 


AUTOMOTIVE PARTS BINS 
7’x3'x1’ dividers and shelves interchange- 
able with all standard makes of bins. 
$31.95 and up. Immediate delivery. Send 
for circular. COLOR SUPPLY CO., 6116 
Military Ave., Omaha 4, Neb. 


-Boiler, Kewaunee Type C., 
Series 2X, with Sump Pump and ‘‘Iron 
Fireman'’ Stoker. This equipment was 
new in 1940 and will adequately heat 
45,000 square feet of floor space. Have 
installed City Heat. Cost over $4,000. 
Will sell for $1,500. A good buy if you 
can use it. Capitol City Pontiac Co., 235 
S. Grand Ave., Lansing, Mich. 


ACCESSORIES WANTED 


for tire 
$3,900 
Write Box 968, c/o 


WANTED - WANTED - WANTED 
EW AUTO RADIOS & AUTO HEATERS 


y cash. Write for full particulars .. . 


price, quantity, makes, etc. 


MANHATTAN AUTO & RADIO CO. 


N.W. Washington 1, D.C. 


ACCESSORIES FOR SALE 


leatherette 
trim. Coupes $5.95, Sedans $9.95. Im- 
mediate shipment. Bay Auto Sales, 374 
Bay Street. Rochester, New York. 


MISCELLANEOUS 


CRANKSHAFT Grinding & Metallizing. 


JOHN P. HUGHES MOTOR CO., 
801 Commerce St. 


INC., 
Lynchburg, Virginia. 


WILL BUY A 1941 Cadillac ‘‘61'’ body or 


will sell chassis for same. Reliable Mo- 
tors, 334 North Broad Street, Philadel- 
phia 2, Penna. 


PACKARD outdoor Neon signs 30-86-16 


$150 each. Ridgewood Auto, 6024 Myrtle 
Avenue, Brooklyn 27, New York. 


DODGE-PLYMOUTH Neon seven foot hori- 


zontal sign 10 inch letters. R. L. Mon- 
crief, RD No. 2, Willoughby, Ohio. 


AIRPLANES FOR SALE 


ALL MAKES. in- 
cluding small trainers; also 4-5 and 8- 
place Beech, Cessna and Waco. Will 
take cars or other airplanes in trade. Can 
finance, also train and check out. In- 
quiries in ited. Babe Turner, Chief Pilot, 
3916 East Central, Wichita, Kansas. 
Phone 26717. Nordstrom-Mack Motor 
Company, Newton, Kansas, Mosby-Mack 
Motor Company, Topeka, Kansas, Mor- 
gan-Mack Motor Company, Lawrence, 
Kansas. 


AUCTION 


BEN FISHEL AUTOMOBILE 
AUCTION COMPANY 


at 10:80 a.m. 
Every Tuesday — Rain or Shine 


Used Cars and Trucks On Hand 
At All Times 


FOR DEALERS ONLY 


WE BUY WE SWAP WE SELL 
COME BUY COME SELL 


Phones 127-128-591 
2112-14-16 Sycamore St. 
Cairo, Il. 


New England’s Largest Selection 


USED CARS-WHOLESALE 


CHOICE OF 1,000 CARS—ALL MAKES—ALL MODELS—1936-1942 
24-HOUR SHIPMENT—CALL—WRITE—PHONE 


O’MEARA MOTOR CO. 


““New England’s Largest Ford Dealer” 
653 CONN. BOULEVARD, EAST HARTFORD, CONN.—Tel. 8-2176 





What os a Foreman’s job? 


HEN Chrysler Corporation, at the order of the 

Government, ceased making automobiles in 

February, 1942, it had about 73,000 employees. 
At the present time, in war production, it has about 
113,000 employees. 


At the time it ceased making automobiles, Chrysler 
was the second largest maker of automobiles. It now 
makes a large variety of material for war, including 
Medium and Large Tanks, 40 Millimeter Anti-Aircraft 
Cannon, Engines for B-29 Super Bombers, Pressurized 
Cabins and other parts for those bombers, Wings 
and Landing Gears for other planes, and many other 
products. 


The Corporation has already completed many impor- 
tant contracts among which are those for billions of 
rounds of small arms ammunition, large numbers of 
Sperry Gyro-Compasses, Radar Mounts, harbor tugs 
and submarine nets. 

Of these various products Chrysler has been a lead- 
ing manufacturer or the leading manufacturer. 


* * * 


One of the reasons for Chrysler Corporation’s success, 
both in automobile manufacture and in essential war 
production, is the fact that we are one of the leaders 
in applying the methods of quantity production, or 
as we prefer to call it, engineered production. 

We have a highly developed Engineering Depart- 
ment, equipped with advanced engineering and scien- 
tific laboratories. We develop and design products 
that we make, and also the facilities for making them 
by our advanced progressive methods. 


We have also highly developed methods of planning, 
of tooling our war plants with special machinery for 
the particular product we are to make, of purchasing, 
of following up and expediting the flow of materials 
into our plants and of integrating the making of inter- 
changeable parts of our products and routing them to 
the assembly lines for assembling and delivering. 


* * * 


WE nave in each plant a Works Manager, and under 
him Plant Managers, Master Mechanics and Superin- 
tendents. These are all so-called higher management. 

From here on the management processes are directed 
by the General Foremen, Foremen and Assistant Fore- 
men. They are the means of maintaining the manufac- 
turing discipline that insures both quality and quantity 
of output without which the Corporation could not per- 
form its contracts and fulfill its obligations. They are 
the links between the higher officials of engineered 
production and the 73,000 employees that were in our 
automobile plants, and the 113,000 employees who are 
in our plants for making war materials. 


Left to themselves, the 73,000 people living merely 
as citizens and residents in Detroit and in various 
other cities where Chrysler has plants, cannot make 
automobiles; nor can the 113,000 people living as 
citizens and residents in Detroit and Chicago and other 
places where Chrysler has plants, make Tanks or 
Anti-Aircraft Guns or Engines for B-29 Super Bombers. 


It is not until these people come to the plants that 
they can make things. 


* * o 


To BE CHANGED from a group of untrained and inex- 
perienced citizens into makers of complicated things 
such as automobiles or tanks and other materials for 
war, they must go to the right places in the plant and 
to the machines, to the stocks of material, to the trucks 
for moving the material from the stocks to the machines 
and for moving the pieces from machine to machine, 
according to the process of manufacture. But even 
coming into the plants and going to the right places 
is not enough. 

They need the direction of management men who 
have the schedules, the routing sheets, the blueprints, 
the knowledge of how the men and machines must be 
arranged to turn out the product. 

These are the General Foremen and the Foremen. 
They are not representatives of the shop employees. 


* * * 


Ir 1s not the shop employees who have designed the 
product or the methods of making it, or who have 
undertaken the contracts for delivering the output. It 
is the management that has done all this. It is the 
representatives of management who must impart to 
the employees the knowledge of what they are to do 
in order to carry out the plans and how they are to do it. 

Besides showing the shop people what they are to 
do, and how they are to do it, these General Foremen 
and Foremen on behalf of management must see that 
the shop people do what they are supposed to do, that 
they keep at work, that they make what the plans 
call for and not pieces that are too small or too large 
or otherwise not according to requirements. 


* * * 


Tuere is no other set-up at the present time in 
American manufacture for communicating the purposes 
and plans of management for making output, to the 
people in the shops who do the work that the census 
calls the value added by manufacture, except the 
General Foremen and the Foremen. 

If these General Foremen and Foremen, on whom 
management relies to see that work is done at the 
shops, are realigned so that instead of being the agents 
of management working in the company’s interests, they 
become associated through labor associations with the 
workmen whom they are supposed to supervise, a 
change will be made that goes to the root of our present 
methods under which people work in manufacturing 


operations. 
- x *« * 


Erriciency in the making of automobiles and trucks 
not only has enabled millions of our people to use and 
enjoy them, but also has enabled this industry to pro- 
duce so quickly and so much for war. It would not be 
in the public interest either in time of war or in 
time of peace to impair the industry’s ability to do its 
job so well. 


CHRYSLER CORPORATION-—DETROIT 





